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Stories of the Week 


ele waiting for a taxi the other 
day, fsundy’s Phil O’Connell hap- 
pened (o notice a handsome station 
wagon maneuver into a space clearly 
marked by a “No Parking” sign. 
The driver got out, locked the car, 
and pulled from his pocket a red 
card which he inserted under the 

windshield wiper. 

After he had hurried on down 
the street, our friend walked over 
to the station wagon and peered 
furtively at the inserted red card. 

It was an old traffic violation 
ticket for illegal parking—obviously 
spotted there to make a policeman 
figure that a fellow cop had aleady 
seen his duty and done it! 


Hilburn Refrigeration Serv. 
Hollis, Okla. 
Editor: 
Here’s a little true story I think 
capable of gaining the title “Story 
of the Week.” 


As fall, and the cool winds of 
October, came into southwestern 
Oklahoma, the sales of heaters 


started to increase. One day a cus- 
tomer came into our store asking 
about heaters. His eyes fell upon 
the new Dearborn— 

“How many B-U-T’s does that one 
burn?” 

The salesman, catching the mis- 
take, and always ready for a little 
pun, said: “I don’t reckon it will 
burn any. In this advertisement of 
the Dearborn heater they have a pic- 
ture of a girl in a bathing suit sit- 
ting atop one; and hers doesn’t 
seem hot.” 

Larry Hilburn 


Low-Cost, High-Value 


Christmas Presents 


Our modest book-publishing enter- 
prise, Conjure House, which puts 
out a new book only when it gets 
hold of a really good one, is announc- 


ing two outstanding novels this 
month. 
Both, we feel sure, are books 


you'll enjoy reading and keeping. 
And both will make excellent Christ- 
mas presents. 


Because book publishing is truly 
& gambling business (it’s hard to tell 
Whether you'll sell 10 or 10,000 of 
any new book) we “tested” these two 
novels for quite awhile on various 


types of readers. And the response 
to bot manuscripts was so terrifiic 
that truly hope we “have some- 
thing’ in them. 

The .irst, “No Other Star,” by Jane 
Willis os, is a romantic novel with 
an O10 political background. Possi- 
bly l-cause it has a heroine with 
Whon every woman can identify her- 
self, seems to hypnotize every gal 
Who «s read it in advance—includ- 
ing our employes, wives, friends, 
heigi' ors, and salespeople in book- 
Stor¢ 
an it is being seriously con- 
Holly right now by more than one 
ppd 90d studio for conversion into 
Loui: 


Bromfield Praises 
No Other Star’ 


ao ‘< America’s finest novelists, 
Star» romfield, read “No Other 
* and voluntarily, free-for- 


(Conciuded on Page 10, Column 1) 


Sunroc Warehouse 
Burns; To Resume 
Production Soon 


GLEN RIDDLE, Pa.—Fire which 
on Nov. 2 destroyed a warehouse 
building of the Sunroc Refrigeration 
Co. here temporarily stopped produc- 
tion of the company’s line of water 
coolers and water cooler-refrigerator 
combinations, but Sunroc officials 
state that production will be resumed 
very soon. 

The main plant of the Sunroc Co. 
was not damaged by the fire, which 
caused some $250,000 damage. A 
considerable volume of finished prod- 
ucts and parts were lost in the fire. 
It was the loss of parts which has 
been the main reason for delaying 
resumption of production. The loss 
was covered by insurance, however, 
the company reported. 

Some early reports on the fire 
appearing in newspapers and other 
trade publications presented some 
erroneous impressions, stating that 
the main plant building had been 
destroyed at a loss of $500,000, and 
that the building was “250 years old,” 
which would mean that it was built 
before 1700. It was an old building, 
Sunroc officials stated, but “not quite 
that old.” 


Nera Urges Reporting 
Of Reg. W Violations 


CHICAGO—Charging that Regula- 
tion W is being “openly flaunted by 
some dealers, especially chains,” the 
National Electrical Retailers Associa- 
tion is urging members to report 
violations. 

“Right before us now is an adver- 
tisement of a national chain offering 
a conventional washer for $97.70— 
$8.90 down and $5.00 a month,” C. C. 
Simpson, managing director, wrote 
association members. 

“Such violators should be reported 
to your Federal Reserve Bank or to 
NERA. We are reporting the above 
case to Washington, D. C., adminis- 
trators of Regulation W.” 

Advising members to adhere fully 
to the law, Simpson stressed that 
“punishment could be cancellation of 
your right to sell any further mer- 
chandise on the instalment basis.” 


Chicago Is Host 
This Week To 
Three Meetings 


CHICAGO — Meetings involving 
three national associations will draw 
a large segment of the refrigeration 
and air conditioning industry to Chi- 
cago’s Hotel Sherman during the 
period of Nov. 18-22. 

The gatherings are the third an- 
nual convention of the National Asso- 
ciation of Refrigeration Contractors 
(Nov. 18-19) and the 11th annual 
convention of the Refrigeration Serv- 
ice Engineers Society (Nov. 19-22). 

The latter parley will be held in 
conjunction with the First Mid- 
Western Refrigeration and Air Condi- 
tioning Educational Exhibit and Con- 
ference sponsored jointly by RSES 
and the Refrigeration Equipment 
Manufacturers Association. More than 
75 manufacturers have scheduled 
exhibits. 

Five panel discussions, five ad- 
dresses, and a business meeting are 
on the program for the contractors’ 
convention. During panel sessions, 
equipment sales and merchandising 


(Concluded on Page 29, Column 1) 


Beer Firms’ Licenses 
Suspended on Claims of 
Re-Selling Equipment 


LINCOLN, Neb.—Alleged subsidi- 
zation of dealers by furnishing re- 
frigeration and other equipment re- 
sulted in suspension of licenses for 
periods of 10 to 21 days for four 
Nebraska beer distributors and rep- 
rimands for three others by the 
Nebraska Liquor Commission follow- 
ing recent hearings here. 

The subsidization practice is in 
violation of both Federal and state 
laws. Federal agents gathered evi- 
dence for two years. before the 
charges were filed. 

Refrigerated storage cases, tap 
boxes, and bottle coolers were in- 
volved in the charges. Central Bev- 
erage Co. of Nebraska drew a 10-day 
suspension for assisting two _ beer 


(Concluded on Page 29, Column 2) 


The Best Freezer Dealers 


Are Smart and Ingenious - 


(An Editorial) 


ACED with the momentous task of familiarizing a recalcitrant 
public with the dramatic advantages of a relatively new 
product, home freezer dealers who have “skimmed the cream of 
the market” now find it necessary to sell freezers to people who 
don’t realize they need them—through ingenious approaches and 


clever promotion. 


At least one smart freezer distributor has employed a bril- 
liant promotion campaign which coordinated the sale of freezers 
and frozen foods. He and his collaborators have enjoyed grati- 
fying success. With the purchase of each freezer, the customer 
receives, gratis, some 70 pounds of frozen foods. 

In less than a month, more than 180 freezers were sold via 
this novel stunt by our good friend, the enterprising freezer 
distributor. Incidentally, this “package” sales promotion of freez- 
ers and frozen foods upped the volume of the cooperating frozen 
food distributor in his area by providing the latter with a list of 
potential “long-term” customers for his products. 

To publicize his extraordinary introductory offer, this 
progressive distributor organized an intensive advertising cam- 
paign via neighboring small-town newspapers and local radio 
programs. Advertising copy was slanted to emphasize the correla- 
tion between the freezer and the free supply of frozen foods ac- 
companying the purchase of this wonderous new product. Choice of 
food to be given away in this campaign was comprehensive, in 


(Concluded on Page 16) 


Detroit Groups Get 
Preview of Revised 


B9 Safety Code 


By C. Dale Mericle 


DETROIT—Some hints as to what 
the B9 safety code of mechanical 
refrigeration contains in its present 
revised form—it’s been revised five 
times and has not yet been finally 
approved—were revealed before De- 
troit refrigeration men by John C. 
Rehard, a member of the B9 com- 
mittee and chief safety engineer of 
the City of Detroit. 

The occasion was the monthly 
meeting of the Detroit section of the 
American Society of Refrigerating 
Engineers, a session to which mem- 
bers of the local Refrigeration Con- 
tractors Association and the Greater 
Detroit Refrigeration Service Engi- 
neers Society were also invited. 

“One of the salient criticisms of 
A.S.A. codes in general has been the 
fact that no two codes followed the 
same format,” Rehard said. “The 
new B9 code follows a general form 
that is acceptable not only to those 
using the code but to the lawmakers. 

“As an example, it begins with a 
complete section of definitions, goes 
on into the necessary classifications 
of refrigerating systems and refrig- 
erants, and thence into the general, 
and finally into the specific require- 
ments. Part of the newer refriger- 
ants are included under the refrig- 
erant classifications. 

“The requirements for installation 
in the various types of occupancies 
have been condensed, and the decep- 
tion that was caused by a duplicity 
of tables and requirements in the 
1939 draft has been done away with,” 
continued Rehard. ‘“However, we 
still feel that the provisions for insti- 
tutional and public assembly occu- 
pancies are somewhat too lenient in 
this latest draft. 


(Concluded on Page 8, Column 1) 


Code Violators Face 
Crackdown In Detroit 


DETROIT—Flagrant violators of 
Detroit building and safety codes 
who have been getting away with 
suspended sentences now face a 
severe crackdown by the city courts. 

Three convictions in one year will 
mean suspension of the contractor’s 
license, emphasized Judge John D. 
Watts of the Traffic and Ordinance 
Court after it was pointed out to him 
that one firm, for example, had re- 
ceived only suspended sentences from 
court referees after 40 convictions of 
violating the city’s electrical code in 
recent months. 

One oil burner installer, it was 
said, was charged with 105 viola- 
tions between July 26 and Oct. 25 
this year. There were 44 other cases 
where contractors had received up 
to 15 suspended sentences, according 
to John C. Rehard, chief safety en- 
gineer of the city. 

While Judge Watts’ crackdown on 


(Concluded on Page 29, Column 2) 


Home Freezer Sales Skid 
In August, NEMA Says 


NEW YORK CITY—After rising 
to 44,917 in June and 49,538 in July, 
sales of home freezers by companies 
reporting to Nema skidded to 34,448 
(34 companies) in August. 

The August figure brought sales 
for the first eight months of the year 
by 34-36 companies to 317,399. Of 
this total, all but 2,823 units were 
sold in the United States. 

Whereas the 7 to 8.9-cu. ft. size 
was the biggest seller in both June 
and July, the 5 to 6.9-cu. ft. size led 
the field in August by a narrow mar- 
gin. Sales of the latter size totaled 
6,333, those of the former 6,022. 


La ear ete “he 
= tS etait a a 


Predict Trum 
To Seek Price 


Control Powers 


WASHINGTON, D. C.—The “ex- 
pert predicters” here, not daunted by 
the results of their election prophesy- 
ing, are now busy guessing at the 
probable effects upon business of the 
next Truman administration. Here’s 
the consensus of the predicters: 

The allocation program on scarce 
materials will be continued and 
broadened. 

President Truman will again seek 
authority to impose price controls 
and perhaps even rationing where he 
thinks they may be ieeded. However, 
it is believed that price control would 
be extended only to basic raw mate- 
rials such as steel, and would not 
extend to manufactured items. 

Tighter controls on credit are con- 
sidered a good possibility. 

The administration will probably 
be sympathetic to demands by labor 
for further wage increases, and also 
for changes in the Taft-Hartley law, 
although repeal of the law is consid- 
ered improbable. 


‘49 Line Viewed by 
Jordon Distributors 


PHILADELPHIA — Several new 
models in Jordon Refrigerator Co.’s 
1949 line were displayed for the first 
time at a recent factory open house 
party here for approximately 150 
distributors and dealers from the 
Philadelphia and New York areas. 

The new models include a stain- 
less steel, self-contained beverage 
cooler and all-purpose refrigerator 
and a 30-cu. ft. reach-in refrigerator 
with glass or solid doors. Others are 
new and improved models of the 10/4 
two-temperature refrigerator and the 
Jordonette table-top refrigerator, and 
“advanced” “Town and Country” 
home freezers in 16 and 24-cu. ft. 
sizes. 

Additional models of both domestic 
and commercial equipment in the 
1949 line will be announced shortly, 
according to Alfred Levin, advertis- 
ing manager. 

Besides viewing the new models, 
distributors and dealers toured the 
Jordon factory, inspecting refrigera- 
tion equipment and newly-installed 
manufacturing equipment. Among 


(Concluded on Page 4, Column 4) 


Rowland To Head G-E 
Commercial Sales 


BLOOMFIELD, N. J.—Charles M. 
Rowland has been promoted to sales 
manager of the recently established 
commercial refrigeration division of 
the air conditioning department at 
the Bloomfield Works of the General 
Electric Co., according to G. R. 
Prout, vice president and general 
manager of the Bloomfield plant. 

Rowland has had varied sales and 
managerial experience with the com- 
pany and its affiliates. He came into 
G-E as sales counselor with the 
Albert Ahrens Co. in Oklahoma City 
and later moved up to become man- 
ager of the commercial refrigeration 
department of the affiliate. He has 
held similar posts with Electrical 
Housekeeping, Inc., of Cleveland, and 
the G-E Supply Corp. in Nela Park, 
Ohio. 

In 1939 Rowland transferred to the 
Bloomfield Works to be manager of 
cooling equipment sales until an ap- 
pointment in 1943 made him manager 
of the packaged cooling equipment 
division. He was made sales manager 
of the commercial refrigeration dis- 
tributing division in 1947, and from 
that capacity received his latest ap- 
pointment. 
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$5 Million Appliance 
Credit Rise Lags Behind 
Other Fields In August 


WASHINGTON, D. C.—Although 
consumer instalment sale credit out- 
standing for household appliance 
stores on Aug. 31 ($77 million) was 
$5 million higher than on July 31, it 
failed to come anywhere near pre- 
war levels, Federal Reserve Board 
figures show. 

At the end of 1940, this group of 
stores had $302 million outstanding in 
instalment credit. On Dec. 31, 1941, 
the figure was $313 million. 

The picture was the same with re- 
gard to furniture stores. Credit out- 
standing for these stores at the end 
of August was $560 million, com- 
pared with $599 million in 1940 and 
$619 million at the end of 1941. 

However, total consumer insta!- 
ment credit (excluding automobiles) 
outstanding on Aug. 31 established 
an all-time record of $1,836,000,000. 
This compares with $1,802,000,000 on 
Dec. 31, 1941, and $1,788,000,000 last 
July 31. Instalment credit sales by 
department stores and mail order 
houses were given most of the credit. 

If the FRB’s estimate on total 
credit sales outstanding at the end 
of September is realized, another new 
record will be set. The agency esti- 
mated this figure to be $1,915,000,000, 
$79 million above the August total. 


Refrigeration Firm Asks 
To Settle with Creditors 


UTICA, N. Y.—A settlement with 
creditors is asked by Central New 
York Refrigeration Co., Inc., Syra- 
cuse, according to a petition under 
Chapter XI of the bankruptcy law 
filed in Federal District Court here. 

The petition is signed by J. Vin- 
cent Connors as president of the 
company. 

Federal Court referred the case 
to Referee David J. Goldstein, Utica, 
who will call a meeting of the cred- 
itors to consider the reorganization. 
The company will offer its plan of 
establishment. 


G.N.Lilygren Appointed 


Carrier Vice President 


SYRACUSE, N. Y.— Election of 
George N. Lilygren as a vice presi- 
dent of Carrier Corp. here, has been 
announced by Cloud Wampler, presi- 
dent. Lilygren was appointed comp- 
troller of Carrier Corp. in June, 1947, 
and will now serve as vice president 
and comptroller. 

Prior to his association with Car- 
rier, Lilygren had broad experience 
in factory engineering work as well 
as factory accounting. He formerly 
was assistant comptroller of Briggs 
Mfg. Co., Detroit. 


Holiman Co. To Represent Mareus 


HILLSIDE, N. J.—Alvin Marcus, 
president of the Marcus Transformer 
Co., Inc., has announced the appoint- 
ment of the W. E. Holiman Co., P.O. 


Box 851, Houston, Texas, as their 
territorial representative for the 
states of Texas, Louisiana, and Okla- 
homa. 


Attraction Aids Refrigeration Output 


\_ HIGH 
VOLTAGE 


a 


The principle of the at- 
traction of opposites is 
being used by Norge as 
a means of applying an 
evenly distributed enamel 
coating on_ refrigerator 
cabinets and doors. Here's 
how: Using an electronic 
assembly, Norge sprays 
magnetically charged 
enamel into an electronic 
field where it is drawn to 
the surface to be coated 
by an opposite magnetic 
force. Norge is said to be 
first in the refrigerator 
field to use this equipment. 


Electrification Talks To Emphasize Wider 
Distribution of Appliances Among Farmers 


CHICAGO — Approximately 500 
leaders in agriculture, industry, mer- 
chandising, research, and education 
are expected to attend the third an- 
nual National Farm Electrification 
Conference to be held in the Congress 
hotel here from Nov. 17-19. 

Focussing its attention on ‘meeting 
the farm family’s needs electrically,” 
the annual conclave is scheduled to 


> 
i 


No fairy tale this: you use refrigeration units 
in your business only because they are essen- 
tial to a profitable operation. Pump speeds, 
condensor tubes, saction areas, and other 
technical contributions to “slower speeds 
mean longer life” we'll leave to Brunner’s 
factory representative to explain in detail. 

Here is today’s version: refrigeration units 
are too important for hurried selection. Slow 
up, take time to compare design and construc- 


tion details. Check the experience of other 
users. Longer life comes with profitable, 
worry-free installations; prompt deliveries; 
long-lasting customer satisfaction. Write us: 
Spend a few minutes with Brunner’s repre- 
sentative and know why plant capacities have 
been greatly increased. 


BRUNNER MANUFACTURING CO. 
Utica 1, New York, U.S.A. 


AIR AND WATER COOLED MODELS: 


Ye HP. TO 25 HP. 


be a “workshop” of ideas and plans 
of actions, all aimed to directly bene- 
fit the farm family and agriculture, 
according to George A. Rietz, pro- 
gram chairman. Rietz is manager of 
the farm industry division, industrial 
divisions, General Electric Co. 

Objective of the conference is ‘‘to 
bring together in conference individ- 
uals and groups interested in raising 
farm living standards and reducing 
costs by increasing the profitable uses 
of electricity on farms.” 

The three-day program will feature 
addresses by several farm electrifica- 
tion leaders and panel discussions on 
problems faced today in putting elec- 
tricity to maximum use on the pro- 
duction front and in the farm home. 

B. W. Clark, vice president of 
Westinghouse Electric Corp., will de- 
liver one of the addresses on the 
topic, “Better Distribution of Elec- 
trical Appliances and Equipment to 
Farm Families.” 

C. C. Simpson, managing director 
of the National Electrical Retailers 
Association, will lead one of the 
panel discussions, which will include 
six or seven panel members, on the 
subject, “How Dealers Should Meet 
the Farm Family’s Needs Electri- 
cally.” 

Other panels will discuss how the 
farm press and radio, home econo- 
mists, and power suppliers can supply 
these needs. Selma Andrews, home 
economics director for Hotpoint, Inc., 
is to be chairman of the discussion 
on home economists. 

Informal discussions, sparked by 
questions from delegates that are de- 
posited in a question box, are slated 
for the evenings of Nov. 17 and 18. 


Correction 


An article appearing in the Oct. 11 
issue of the NEWS which described 
the Allin Mfg. Co.’s “Liquid Eye” 
liquid indicator incorrectly stated 
that the “Liquid Eye”’ eliminated. the 
use of flare nuts. The statement 
should have said that it eliminates 
the use of “extra” flare nuts. 


—$$__ 


NERA Annual Mecting 
Scheduled Jan. 9-12 


CHICAGO—The National lecty, » 


cal Retailers Association wil] hojq its 
annual meeting Jan. 9-12 at the 
Sheraton hotel here, the grup has 
announced. 

A reception Sunday eveni g, Ja, 
9, will open the meeting. “usineg, | 
sessions will be held Jan. 10 ang 4 
and a meeting of the board -f dire, 
tors Jan. 12. 


Dept. Store Dollar S :les 
Up 11% In Oct. 16 ‘Yee 


WASHINGTON, D. C— on ig 
increase in dollar sales of de vartment 
stores during the week ende: Oct. 16 
compared with the corr ‘ponding 
week of 1947, was reporte: by the 
Federal Reserve Board. 

All Federal Reserve districts ex. 
cept San Francisco shared in the ip. 
crease. Sales in the latter area Were 
down 3% from a year ago. Sales 
gains ranged from 7% in the Atlanta 
district to 18% in the Cleveland dis. 
trict. 

Earlier, the FRB announced that 
stocks of home furnishings held py 
department stores at the end of 
August were 19% greater than at 
the same time last year. This report 
was based on a representative sample 
of 312 stores across the country, 

Based on the same sample, dollar 
sales of department stores in August 
rose 14% above the like month of 
1947. Sales for the first eight months 
of, this year were 9% higher than a 
year ago. Ratio of stocks to sales in 
August was 3.7 compared with 36 
for August, 1947. 

A breakdown by types of merchan- 
dise showed that department store 
sales of major household appliances 
during both August and the first 
eight months were up 12% from a 
year ago. Appliance stocks at the 
end of August were 49% above those 
at the same time a year ago. The 
ratio of stocks to sales was 1.9, com- 
pared with 1.4 for August, 1947. 


Airflow Lauds Effect 
Of REMA-RSES Meeting 


BROOKLYN — A_ “testimonial” 
on the value of the recent First 
Eastern Refrigeration and Air Condi- 
tioning Educational Exhibit and Con- 
ference in Boston has been issued 


by Airflow Refrigeration, Inc., here, 
which sent its entire staff of refrig- 
eration mechanics to the event. 

Airflow describes itself “as an air 
conditioning and refrigeration service 
contractor doing exclusive manufac- 
turers’ authorized service.” 

James H. White, of the company, 
said the visit “would repay itself 
multifold by the new information 
received and the friendly spirit en- 
gendered amongst the technical staff 
and management of Airflow and the 
exhibiting manufacturers.” 

Company personnel, he continued, 
“came away with one idea of mois- 
ture control in sealed units that will 
save them hours in their own shop..: 
The entire staff of Airflow was very [ 
appreciative of the swell job done 
by Rema and RSES in running these 
educational exhibits.” 


—-_———<$——— 


Poor Management Is Greatest Cause of | 
Business Failures, Credit Groups Claim 


LOS ANGELES — Fifty-four per 
cent of the members of credit asso- 
ciations in Los Angeles, Chicago, and 
New York City reported that busi- 
ness failures among their customers 
in the first nine months of the year 
were greater than in the like 1947 
period. 

A joint survey of members of the 
Los Angeles Credit Managers’ As- 
sociation, the New York Credit Mens’ 
Association, and the Chicago Asso- 
ciation also revealed that 46% 
believed there was no upswing in 
failures. 

Failures were attributed to poor 
management by 39% of the mem- 
bers, to inventory difficulties by 20%, 
and to lack of capital by 11%. Sixty- 
five per cent expected the number of 
failures to increase, 29% anticipated 
no great change, and 6% predicted 
fewer failures. 

Customers’ inventories in the first 
nine months were regarded as nor- 


mal by 42% of the credit ‘en, f0P § 
heavy by 41%, and low by nothel 
17%. 


Regarding collections, 6 said 


they were slower, 10% thourht they 


were improved, and 30% ‘ld see 
no change. 

Seventy-seven per cent of © - 
dit men answered in the affi mativ’ 
to the question: “Are custor rs T 
sisting prices?” . 

Forty-five per cent report: | th! 
their customers had unfilled back |7 
logs, 29% said there have be ' = 
cellations of future orders, 2)‘ 18% | 
reported larger orders in th 1% 7 
period than in the first nine ol 
last year. aie 

A mild business recessic W® 
forecast by many of the cred’: me? | 
Here’s how they answered ©! on 

cha 


other possibilities: no great « 14M" 
20%; a mild increase in busines 
12%; a depression, 6%; a shal 
increase, less than 2%. 


oth CAREY 


totaled 
after ] 
291. 
In t 
of 194’ 
with n 
044. Th 
net sa 
profits 


Distri 
22nd 


CHI 
Genera 
celebra 
year il 
the gr 
man J} 
dealers 

pe 
drews, 
Electri 
ance a 
Was a | 
Chicag 
month 
billings 
Andrev 


Ref ric 
Sales 


NASI 
water h 
here du 
erator a 
off con 
tric Se: 

Seven 
the uti 
range s 
heater 
refrige 
and fri 

Unit 
refrige 
heater 


Wye 
Sits « 


CH} 
dolph 
has bs 
comm 
Cheye } 


Will co" 
niques, 
relation: 
lations 
Prospex ‘ 
sent en 


Z : pee ake my ; ters re Ee NP ge the Pines: =e y ee , 7 ‘ 
5 | bead | ® | TF. . 
7 2) 4m | it 
‘ bat eee 7 _-HO 
” Sea Ss q | ; a t | oy 
bro | [pow 
i oe a! J sulted 
ae | ia oo "a every 
ree | We ‘ — Appli: 
ny) «6 | <7 
= =e : 7 a. Pee £5 3 wit 
eo. vee a iY ey oe Christ 
is iy. Bit Oe Sa. A ably 
: i / E j Raa ; i [ we oe the f 
piaend 5 ee a B week's 
EE ———<_  ——ee c every 
F quota 
| Flato’ 
» planes 
. - down 
“We 
a at leé 
» “with 
, plete 
= & » bile. I 
lll I 
who € 
a Ce 
; ee ee 
} Are 
A 8 Ae NBT a a 
—_— . | ) 340,52: 
i a rity ic veeee ea Pe | Sept. 
. Since. Wey BS a h > for th 
| | eet | 
— . ool ema rete, ‘ e 
WUemo toe Shrewd Busi Ut, . ee 
om 
atone ceeyee Pa 
. » / o! os : 
AlN denn Us CH BEE 
wn - Wer S pak # Vall , i 3 
| | a | wa 
( Os iS (“x 
LD nO ES 
E27 SS 
apakaae” 
| _ —__—_——_—_—- 
? Po 
| ae 
EC 
j A ae . - — _ an 
: ee - _ FF: FF 6h OU | ——————————— EES 
— ~ W ee ee ae ee ee ee a a 
| r ve ay ." i 53) ihc = =e _ { 
4 > Re Fs hae | , —— : Enea co ri | = 
; ; = 4 ony = So a / Coy - +4 ones! % . sie 
a _ } ——>- nil » ' BY “w= ; — } % — 2 
te ~ Es SSE a -- », topait i’ a3 
= = —~; 
—— 
Se | 
ae " | 
ae ” ERS Mi i, | 
| ae r \ 2 \ | S| SIQE'™ 
: nM y Ne es” wa 
, - A WNoe eh te af 
ee ae a — i ——— E = 
ee , eae fr - —t__3 Hi — 
os es .. _. > —- | Offerin 
i , : ; e: fe lS for bc 
ee one ea be aera ai retail. 
oA es “ ee . | 
mae es *: A ‘ ‘ea : . * 
ee + > SA oe a 2 ae ak, [ s = es ve 7 5 ne ae 45 ee iy an jot 3 ws s Dok # ae e ts: ~ a ~— £- — ; ad | 
ao Ms ty ge eas 


a Cheye) 


~ 


AIR CONDITIONING & REFRIGERATION NEWS, NOVEMBER 15, 1948 


SS -. 
Air Trip to Mexico 
Spurs Flato Sales 


Crew to Extra Effort 


HOUSTON, Tex.—Perpetually giv- 


soocialty appliance salesmen 
eat) ‘ng extra to work for” is a 
merch?’ (ising maxim which has re- 
ited » outstanding sales results in 
sv ary ec of the 12 Flato Home 
pow A » Stores with headquarters 
awit! _pproximately 110 salesmen 
on its ‘00rs, selling appliances in 
Houst Beaumont, and Corpus 
Christ. Flato’s has had a remark- 
ably personnel turnover. The 
reason .ccording to Fred F lato, is 
the f that the firm | keeps _ its 
salesm | “Sales conscious. 
Sever i times a year, special incen- 
tives © © offered. For instance, a 
week’s ication trip to Mexico awaits 
every 2lesman who exceeds his 
quota uring a particular month. 
Flato’s vill charter at least two air- 
planes io fly the winning salesmen 


down for a look at Mexico. 


“We try to hold one such contest » 


at least every month,” Flato said, 
“with prizes ranging from a com- 
plete wardrobe up to a new automo- 
bile. Frequently, we offer new Easter 
outfits for the wives of our salesmen 
who exceed their quotas. Then the 
wives pitch in and help.” 


Bendix Sales for 3 Quarters 
Are $40 Million, Under ’47 


SOUTH BEND, Ind.—Net sales of 
$40,525,835 for the nine months ended 
Sept. 30 were reported recently by 
J. S. Sayre, president of Bendix 
Home Appliances, Inc. Net profits 
for the period, after provision for 
Federal income tax, totaled. $3,756,594. 

Net sales for the third quarter 
totaled $10,706,702, with net profits 
after Federal income tax of $1,197,- 
291. 

In the corresponding nine months 
of 1947, net sales totaled $59,707,078, 
with net profits after tax of $7,127,- 
044. In the third quarter of 1947 the 
net sales were $21,252,994, and net 
profits after tax $2,115,089. 


Distributor Celebrates 
22nd Year In Business 


CHICAGO—R. Cooper, Jr., Inc., 
General Electric distributor here, 
celebrated the beginning of its 22nd 
year in business with a banquet in 
the grand ballroom of Hotel Sher- 
man Nov. 9 for more than 1,100 
dealers and employes. 

An address by Hardage L. An- 
drews, vice president of General 
Electric Co. in charge of the appli- 
ance and merchandise department, 
was a feature of the celebration. The 
Chicago firm just completed a one- 
month sales drive that resulted in 
billings in excess of $2,500,000 in 
Andrews’ honor. 


Refrigerator, Home Freezer 


Sales Drop In Nashville 


NASHVILLE, Tenn.— Range and 
water heater sales made slight gains 
here during September while refrig- 
erator and home freezer sales dropped 
off considerably, the Nashville Elec- 
tric Service reported recently. 

Seventy-four dealers reporting to 
the ut lity showed a 5% gain in 


range sales and a 6% rise in water 
heater sales. They revealed that 
refrige:stor sales had slipped 25% 
and freezer sales 21%. 

Unit sold on each appliance were: 
refrige:.tors 677, 1anges 675, water 
heater: 373, and home freezers 26. 
Wyo Appliance Dealer 
Sits c., Education Committee 

CH! ENNE, Wyo.—John Ran- 
dolph, iocal home appliance dealer, 
has be. appointed to an educational 
comm * -e of the merchants’ division, 

Chamber of Commerce. 
wae mmittee will work with the 
Ciincten ‘partment of Education in 
ps + & program of night classes 
retail employes and managers of 
Will ¢ Stablishments. The classes 
niques. , °r improved selling tech- 
relati. i rsonnel relations, consumer 
lations. » and employer-employe re- 
Prospectinn 2 are to be offered to 
. ent Ye employes as well as pre- 

~ €mployes, 


Some Television Mfrs., Distributors Found 


Choking Off Supply to Price-Cutters 


DETROIT—Some manufacturers of 
television sets and a distributor of 
household appliances and radios are 
refusing to ship their products to 
price-cutting dealers, reports from 
New York City and Washington, D. 
C., indicate. 

The New York Times said it was 
told by retailers that radio producers 
are shipping most of the limited pro- 
duction of 12-in. cathode ray direct 
view television sets to dealers who 
maintain list prices. 

The newspaper quoted dealers as 
saying that this is “the first effec- 
tive action taken by some manufac- 
turers against dealers who persist 
in cutting prices.” The -report con- 
tinued: 

“The radio buyer for one depart- 
ment store disclosed that his organi- 
zation has just finished shopping 
many known price cutters. None 
have any stock of 12-in. sets turned 
out by three leading manufacturers 


and are losing customers daily to 
stores which have the merchandise 
for immediate delivery, he said.” 

Another buyer’ reportedly was 
promised “his share and more” of 
12-in. models because he has not cut 
list prices. A third buyer said two 
suppliers informed him that price- 
cutting dealers will not receive fur- 
ther shipments this year, the Times 
stated. 

A similar view has reportedly been 
taken by Simon Distributing Corp., 
Hotpoint and Motorola distributor in 
Washington and Baltimore. The com- 
pany is said to have told dealers it 
will make no shipments to any 
dealer who “wilfully cuts prices’ on 
the products it distributes. 


“Why some dealers seem to delight 
in making a normally tough busi- 
ness tougher is beyond us,” Simon 
observed. 

With demand in 1949 for the 
two lines expected to exceed supply, 


the price-cutting dealer becomes 
more ridiculous than ever, the firm 
said. 

Simon expfessed the hope that 
other distributors would adopt the 
same view. 


Stock Shift, New Officers 
For W. Va. Parts Firm 


CHARLESTON, W. Va.—Interests 
of John S. Haight, Vincent V. Cha- 
ney, and Robert E. Witschey in 
Refrigeration & Appliance Parts Co. 
here, have been purchased by the 
remaining stockholders,. J. French 
Williams, Walter P. Miller, and E. F. 
Williams, the firm announced re- 
cently. 


At the same time, it was announced 
that L. C. Blake, a refrigeration engi- 
neer, is now a stockholder. 

New officers of the company are 
J. F. Williams, president; Blake, vice 
president; Miller, secretary; and E. F. 
Williams, treasurer. 

The company said it is now at 
work on a new catalog for spring 
delivery. 


G-E Erie Works To Erect 
Refrigerator Warehouse 


ERIE, Pa.—Bids have been opened 
on construction of an_ estimated 
$2,000,000 refrigerator warehouse 
building at the Erié General Works. 

Expected to be the third largest 
building at the Erie works, the 
structure will be located near the 
south boundry of the G-E property 
adjacent to the old warehouse build- 
ing. It is to be used in storing 
refrigerators after manufacture. 

According to specifications, the 
building will be 1,000 ft. long, 240 
ft. wide, and have 320,000 ft. of floor 
space. It is to be of steel and con- 
crete construction. 


Vermiculite Institute Moves 


CHICAGO—The Vermiculite Insti- 
tute, a trade association of Vermicu- 
lite insulation processors, has an- 
nounced a change in its address from 
Evanston, Ill. to 208 S. La Salle St., 
Chicago. New telephone number for 
the organization is Dearborn 2-0121. 


et, 


_— 


More Frigidaire Refrigerators 
Serve in more American Homes 
than any other make 


Further examples of the 


leadership which gives outstanding 
selling advantages to 
Frigidaire Dealers 


Now Frigidaire dealers have another important market 
opened to them—a market that offers two plus ad- 
vantages in addition to all the other advantages that 
go with a Frigidaire franchise. 


First, this market is bound to yield sales that 


otherwise might not be secured. For every large 
household is a prospect for Frigidaire Twin-7 Re- 
frigerator Tandems and Frigidaire Electric Range 


Tandems. 


And second, this sales increase will be extra prof- 
itable. For no increase in range or refrigerator in- 
ventory is needed. Salesmen need no additional 


a Frigidaire Twin-7 Refrigerator Tandems— Two “‘7 cu. ft.” 
De Luxe or Master models connected by special ‘‘joiner’’ attach- 
ment kit. Provides a total of as much as 15.4 cu. ft. of refriger- 
ator space; 4 single, 2 double-width Quickube Ice Trays; 2 
full-width Hydrators—all in an attractive “single’’ package. 
Provides economical, large-capacity refrigerator with many new 
advantages for large families, institutions, clubs, etc. Joiner strip 
is all metal, finished in matching white dulux. Entire joiner 
attachment set retails for only $19.75. 


Frigidaire Electric Range Tandems, too! A 40-inch de luxe * 
range combined with a 21-inch apartment range. Both have 
matching appointments — provide up to 3 ovens and broilers — 
and 7 surface cooking units (or 6 and Thermizer Cooker). The 
21-inch range is also available with 4 surface units. Here is a 
“grouping” that virtually doubles capacity for electric cooking, 
baking, roasting—in only half again as much space. 


You're twice as sure with two great names 


FRIGIDAIRE 


MADE ONLY BY 


eneral 


Motors 


training. 


It’s just one more bit of proof that—you can de- 
pend on Frigidaire to do things right! 
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“ARISTOCRAT” 


OF THE FREEZER FIELD 


cmp 
DELUXE FOOD FREEZERS % VISUAL DISPLAY FROZEN 
FOOD and ICE CREAM MERCHANDISING CABINETS 
ARID-AIR DRY BEVERAGE COOLERS % ICE CUBE 
MAKERS % WALK-INS. 


MAKE MONEY with AMERICAN Products 


Write for Complete Information about 


Our NEW 1949 LINE 
AMERICAN REFRIGERATOR COMPANY 


P.O. BOX 3, LAKE ST. STATION—MINNEAPOLIS, MINNESOTA 


OF DEPENDABLE SERVICE 
HAS WON THOUSANDS OF FRIENDS FOR 
OUR FRIENDLY “ONE-STOP” 


CHASE. a 
SERVICE AND HELPFUL SUGGESTIONS WILL ~ 
‘WIN YOU TOO! a 


REFRIGERATION SUPPLY CO. 


546-48 W. 119th STREET ~—s = CHICAGO 28, ILL. 


CHASE 


Coolerator Models 


To Bow In Nov. 22 


DULUTH, Minn.—For the first 
time since the war, Coolerator dis- 
tributors and their key executives 
will assemble for a two-day national 
sales meeting, Monday and Tuesday, 
Nov. 22 and 23 at the Edgewater 
Beach hotel in Chicago, William C. 
Conley, Jr., sales manager of Cooler- 
ator, has announced. 

More than 350 distributor repre- 
sentatives are expected to be on hand 
to witness the introduction of the 
expanded Coolerator line for 1949. 

In addition to product presenta- 
tions, the group will have the oppor- 
tunity to review the Coolerator ad- 
vertising and sales promotion sched- 
ule, sales training, market research, 
and service policies for 1949. 

Speakers for these meetings will 
include Ward R. Schafer, Coolerator 
vice president and general manager; 
Conley; William A. MacDonough, 
advertising and sales promotion man- 
ager; and Earl Lines, vice president 
of the W. W. Garrison Co., Cooler- 
ator advertising agency, who will 
outline the most extensive advertising 
program in the history of the firm. 


Air-Tight Refrigerators 
Save Meats In Fire 


ALBANY, N. Y.—Air-tight refrig- 
erators are believed to have saved 
thousands of dollars worth of meat 
in an A & P market here which was 
recently swept by a $50,000 fire. 


me 


How can you possibly beat 


Bundyweld* for refrigeration tubing? 


CUTS AND JOINS 
EASILY AND QUICKLY 


~ 
Pi Ve /9 


This two-temperature domes- 
tic refrigerator uses Bundy- 
weld tubing in both freezerand 
food storage compartments. 


es Py fo Ties 


No wonder it’s so popular throughout the 
industry for condenser and evaporator coils, 
compressor and connecting lines! 


Bundyweld is double-walled from a single 
strip of metal—a patented construction ex- 
clusive with Bundyweld. It’s bonded through 
360° of wall contact, allowing its walls to be 
thinner, cool faster. It’s easy to cut, join, or 


Why not talk it over with your Bundy repre- 
sentative or distributor? Or give us a call: 
Bundy Tubing Co., Detroit 14, Michigan. 


BUNDY TUBING 


ITS DOUBLE-WALLED 
CONSTRUCTION MEANS 
THINNER WALLS, FASTER 
COOLING —YET NO 
LOSS OF STRENGTH 


bend to short-radius turns without fear of 
breakage. 


*REG. U.S. PAT. OFF. 


WHY BUNDYWELD IS BETTER 


= ©, This strip is con- A> 
—e) * tinuously rolled IM fr 
—— twice laterally into “8 
tubular form. Walls of uniform 
thickness and concentricity are 
assured by close-tolerance, 
cold-rolled strip. 


Bundyweld Tub- 

lw, * ing, made by a 

patented process, is 

entirely different from any other 

tubing. It starts as a single strip 

of basic metal, coated with 
a bonding metal. 


Bundy Tubing Distributors and Representatives: Cambridge 42, Mass.: Austin-Hastings Co., Inc, 226 Binney St. * Chattanooga 2, Tenn.: 
Peirson-Deakins Co., 823-824 Chattanooga Bank Bldg. * Chicago 32, Ill.: Lapham-Hickey Co., 3333 W. 47th Place * Elizabeth, New Jersey: 
A. B. Murray Co., Inc., Post Office Box 476 * Philadelphia 3, Penn.: Rutan & Co., 404 Architects Bldg. * San Francisco 10, Calif.: Pacific 
Metals Co., Ltd., 3100 19th St. * Seattle 4, Wash.: Eagle Metals Co., 3628 E. Marginal Way * Toronto 5, Ontario, Canada: Alloy Metal 
Sales, Ltd., 881 Bay St. * Bundyweld nickel and Monel tubing is sold by International Nickel Company distributors in all principal cities. 


ENGINEERED TO 


TUBING 


Next, a heating 


e@ 
bonding metal to — 


basic metal. Cooled, the double 
walls have become a strong 
ductile tube, free from scale, 
held to close dimensions. 


process 


YOUR EXPECTATIONS 


Bundyweld 

comes in stand- 
ard sizes, up to 5%” 
O.D., in steel (copper or tin 
coated), Monel or nickel. 
Special sizes can be furnished 
to meet your requirements. 


fuses 


= 


New Lineup for the Next Season 


George Sutphin, Kelnard Sales & Service, New York City distribut: - for 
Jordon, points out features of a new Jordon 30-cu. ft. glass door re: ~h-in 
refrigerator to an executive of the Wallwork Bros. Co., Newark, \. J. 


Walter Schneider and 
Richard Rutledge examine 
@ model 10/4 two-tempera- 
ture refrigerator which is 
being offered in Jordon’s 
1949 line of refrigeration 


equipment. 


* * * 
‘49 Jordon Li 
Jordon Line-- 
(Concluded from Page 1, Column 5) 


the latter is electrical welding ma- 
chinery and automatic Bonderizing 
and paint baking equipment. 

Jordon’s new beverage cooler with 
stainless steel exterior finish is avail- 
able in lengths of 4% ft., 6% ft. and 
8 ft. Storage capacities range from 
12 to 26 cases of standard 12-oz. 
bottles. These models also are equip- 
ped with a separate shelf for food 
storage purposes in cafes and other 
general installations. 

The 30-cu. ft. reach-in, which the 
company plans to produce in stainless 
and white exterior finishes, will be 
available with either solid or Thermo- 
pane glass doors and with either 
blower coils or an ice maker. 

“New models in the Jordon reach- 
in line are of new compact design, 
allowing more storage space per 
square foot of floor space used and 
employ new features of construction 
that aid towards more economical 
operations,” the company said. 

“The Thermopane glass in the 
glass door models has a larger area 
than generally used in reach-in re- 
frigerators by as much as 25%, giv- 
ing exceptionally clear and wide 
visibility into the interior.” 

Several new features, “including 
the free air temperature control sys- 
tem by which the actual air tempera- 
ture within the freezer is regulated,” 
are said to be incorporated in the 
newer Town and Country model home 
and farm freezers. 

“This new temperature control sys- 
tem does away with any possibilities 
of food spoilage within the cabinet by 
maintaining prescribed temperatures 
and provides for more economical 
operations through less running of 
the condensing unit,’ Jordon stated. 

The “advanced” model 10/4 two- 
temperature refrigerator, a vertical, 
two-door unit, utilizes polished stain- 
less steel for the interior surface and 
contains a 4-cu. ft. zero temperature 
locker in addition to 10 cu. ft. of 
normal temperature storage space. 
Only one condensing unit is employed. 


Perfex Reports Profit Drop 


MILWAUKEE—Perfex Corp. re- 
ports a net profit of $53,187, or 18 
cents a common share, and sales of 
$6,382,864 for the first nine months 
of the year, compared with a profit 
of $466,464, or $2.78 a common share, 
and sales of $9,129,487 last year. 


Eastern Refrigerator 


Producers Move To 
Compile Cost Data 


NEW YORK CITY—A nine-point 
program for the new year was ap- 
proved by the Eastern Refrigerator 
Manufacturers’ Association, Inc., of 
the City of New York during its 
recent meeting at the Hotel Com- 
modore here. 

Members of the association are 
engaged in manufacturing walk-in 
refrigerators and all other allied fix- 
tures for meat markets, delicates- 
sens, and the like. Their program 
follows: 

1. To compile statistics of costs 
of operation of refrigerator manu- 
facturers, so that he (the manufac- 
turer) will know exactly how to 
evaluate his services and _ thereby 
be able to ascertain the real cost of 
operation. 

2. To demonstrate proper business 
practices. 

3. To set up a modern, practical 
code of ethics. 

4. To provide better public rela- 
tions and bring to the attention of 
the buying public that refrigeration 
manufacturers and fixture men are 
doing a good job for the community. 

5. To draw up standard business 


forms and to suggest prope: books 
and records for the use of the mem- 
bers. 

6. To cooperate with the © ‘ederal 
Trade Commission in promvu ‘ating 
fair trade rules and regulatio: 5. 

7. To provide the member: with 
current laws, rules, and regi ‘tions 
and interpretations and opini os of 

ment 


the various courts and gove 
agencies. 

Albert David, president of © © 4© 
sociation, announced appointm ‘t by 
the board of directors of Sch 2ider 
& Edelstein as general counse 

It was also announced that > 
Edelstein, of the counsel’s offic 
elected executive vice presid« 


than 


t of 


the association. Edelstein is al | © 7 
frig- @ 


ecutive vice president of the I 
eration & Air Conditioning 
Inc., of New York City. 

In addition to David and Ede 


uild, 


tein, 


officers of the group include © rey 
Berch, The Schultz Co., firs! vice 
president, and Julius Anolic , | 
Anolick & Son, secretary-trea ure! 
The board consists of % iltom 
Schwartz, Abraham Schreck 1g@ 
Joe Collonese, Leo Katz, and Joh? 
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a conti Credit 
Of Retailers Ranks 
), Survey Finds 


NA, Ill.—Is he a good credit 


UR 
ole ? 
a the question retailers ask 
mam: »g every time they sit down 

ith stomer to arrange an instal- 
sat », The fun begins when the 
quer’ omerangs. 

Ar t did recently when the 
Nati Association of Personal 
Fina’ Companies conducted a sur- 
vey carious occupational groups. 
In « eration with the Business 
Adm ‘ration Department of the 
Univ. ‘ty of Illinois, the finance 
grou} umpled the credit status of 
34 ty of workers and then “rated” 
them  . using 100% as “excellent. 

Ch: store managers ranked third 
on th: ist with 89.2%, “other retail- 
ers’ 1 ked fourth with an even 89%, 
and :-iail sales people occupied 
eighth place with 83.2%. Trailing, 
along ::: fourteenth place were travel- 
ing sxics with 68.8%. 

The results, illuminating as they 


are, nay provide fuel for argument 
during many months to come. Follow- 
the complete association list: 


ing 1S 

Office Employes .......+.-eeeeeeeeee 92.2 
Dn ee 89.8 
Chain Store Managers ...........++. 89.2 
Other RetailerS ......-+-eeeeeeeeees 89.0 
School TeacherS ......-++eeeeeeeeeee as 


Railroad Trainmen 
Railroad Shopmen 
Retail Salespeople 
Dentists 


errr eee 
Farmers (Owners) 
Factory Workers (Men) 
Traveling Salesmen 
Filling Station Employes 
Factory Workers (Women) 
Lawyers 
Auto Mechanics 
Janitors 
Farmers (Tenants) 
Brickmasons 
Firemen and Policemen 
Railroad Trackmen 
Coal Miners 
College Students 
Domestic Servants 
Carpenters 
Hotel Employes 
Auto Salesmen 
Common Laborers 
Restaurant Employes 
Barbers 
Truck and Bus Drivers 
Painters and Decorators 
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Dealer Promotion Features 
Small Cost Per Day, Skips 
Amount of Down Payment 


CINCINNATI — Rollman’s_  appli- 
ance department has_ solved the 
problem of how to promote instal- 
ment sales under the revived Regula- 
tion W without quoting the 20% 
down payment and still making the 
offers look good. 

Items are listed at the full selling 
price, but no mention is made of the 
size of the down payment. All em- 
phasis is placed on the amount of the 
daily cost. 


For example, an advertisement on 
a gas range priced at $249.00 
stressed: “Pay only 50 cents a day.” 
Again, a certain brand of washer 
was listed in a recent full-page ad- 
vertisement as still costing only 
$99.95-“Pay only 17 cents a day 


after down payment.” 


_. 


SS 


McCary Signal Light 


vents Refrigeration Losses 
Needs No Servicing 
Absolutely Foolproof 


Tk 


for use on walk-ins, reach-ins, display 
ca ice cream cabinets, soda fountains, 
ho freezers, floral boxes, refrigerated 
trocks, ete. Adjustable from -10° to +60° F. 


\eatact your local wholesaler 
6 


MCCARY MANUFACTURING CO. 


Mobile Street El Paso, Texas 


———— 


.15-Day Free Trial Spurs 


Slow Home Freezer Sales 


* FRESNO, Calif.— One _ effective 
means of moving home freezers more 
rapidly is to offer a free home trial, 
Josephine’s Furniture Store here has 
found. 


Disappointed at-the small number 
of freezers it was selling, Josephine’s 
began last September offering to 
Fresno county residents a 15-day 
free trial on Kelvinator home freez- 
ers. The offer pointed out that the 
unit could be returned if it did not 
demonstrate that it would pay for 
itself quickly. 


To date, every free trial has re- 
sulted in a sale, according to the 
management. Farmers, grape grow- 
ers, and ranchers in the area have 
taken to the offer and have been 
pleased with the results received, 
store officials said. Many of them 
had “been thinking about a home 
freezer,’’ but would not take the risk 
of the investment without some ex- 
perience with a freezer, the salesmen 
asserted. 


, 


Driers and Disposals 
Lead Spokane Sales 


SPOKANE, Wash.—A 172% gain 
in clothes drier sales and a 42% gain 
in garbage disposer sales highlighted 
the August sales report of Inland 
Empire dealers. 

Most other major appliances show- 
ed slight gains or losses fer the 
month. Clothes washers were up 5%, 
and water heaters gained 2%. Dish- 
washer vsales held even with July. 
Ranges dropped 9%, refrigerators 
19%, and home freezers and ironers 
20% each. 

Unit sales for August and for the 
eight months of the year follows: 


Eight 
Appliance August Months 
Refrigerators .......... 921 7,847 
Home Freezers ........ 204 1,033 
a er 946 7,426 
Water Heaters ........ 624 4,591 
Clothes Washers ....... 953 6,813 
Clothes Driers... 6.060% 79 261 
DORI ese eekKirads wae 112 959 
PB 57 413 
TED ik oiiisr eta sp oSie 88 328 


Trade-In Manual Due for 
Publication In December 


NEW YORK CITY—Publication of 
the 1949 Standard Refrigerator and 
Freezer Trade-In Manual is scheduled 
for December, Nelda Publications, 
Inc. here has announced. 

Due to increased production and 
publishing costs, price of the 1949 
edition will be $10 per copy as com- 
pared to $6 for the 1948 edition. 

Publication of the manual this 
year has been deferred several times 
due to continuing retail price in- 
creases and unsettled trade-in fac- 
tors, the company declared. 


Henry Bergman Represents 


Freeze-O-Matic In N. Y. 


NEW YORK CITY—Henry Berg- 
man has announced that he has 
established himself here as manufac- 
turer’s representative for Freeze-O- 
Matic refrigeratcrs with offices at 215 
Fulton St. Bergman was formerly 
New York sales manager for Acme- 
National Refrigeration Corp. 


Appliance Salesmen’s 
Weekly IncomesReported 


WASHINGTON, D. C.—In nine 
of 16 large metropolitan areas around 
the country, major appliance sales- 
men in department stores were aver- 
aging earnings of more than $100 
per week, the U. S. Bureau of Labor 
Statistics reported here recently. 

The bureau’s study of department 
store earnings was made last April 
and covered the cities of Atlanta, 
Boston, Chicago, Dallas, Denver, New 
Orleans, New York, Oakland, Phila- 
delphia, Pittsburgh, Portland, Ore., 
Providence, St. Paul, Seattle, Toledo, 
and Washington, D. C. 

Major electrical appliance sales- 
men were the best paid in 10 of these 
cities, the survey discovered. 

Highest average weekly earnings 
for male salesmen in major appli- 
ances was $172.33 in New York 
City. Lowest earnings were $65.67 
in Dallas. 

Denve7 was the only city in which 
the earnings of female major appli- 
ance salesmen were averaged. They 
made $77.73. 


vy 
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WHITING 8 (above) the first kitchen-size freezer with full family-size capacity. Width 
27”; Height 36”; Length 32”. Weight uncrated 210 pounds; crated 255 pounds. Capacity, 
8 cubic feet, about 280 pounds of food. Thru this extra capacity in small space, the 
Whiting 8 makes it easier for apartment-families to enjoy the advantages of freezer-living. 


Whiting’s EXTRA capacity gives you 
A POWERFUL SALES ADVANTAGE 


Your customers naturally want the freezer that gives the greatest 
capacity for their money... hence THE GREATEST SAVINGS. So 
you can easily see why the freezer field says: ‘“Whiting’s the line for ’49,” 

Why let competition make the freezer sales that should be yours? Send 
today for complete information about these new Whitings, and the tested 


personalized merchandising program that really gets business. 


WHITING CORPORATION, Ist National Bank Building, Chicago, Illinois 


tuSUuULaTEes wits 


SANTOCEL 


THE WORLD'S mosT 
EFFICIENT INSULATION 


lid-support .. . 


compressor... 


ee. putting 8 cubic feet 
of sub-zero food storage 


.-over 7/7 Yo more ... 


into the same space that 
formerly held only 4'4 


Again, Whiting makes the big news in the freezer 
field. For kitchen or apartment installations, the. 
new Whiting 8 now provides EIGHT CU. FT. 
CAPACITY, in space that formerly held only 414. 
For utility-room or basement installations, the 
new Whiting 17 provides SEVENTEEN CU. FT. 
CAPACITY, in space that formerly held only 12. 
These tremendous capacity-increases have been 
achieved through the use of Santocel, revolutionary 
new insulation, which permits cutting freezer-wall- 
thickness in half, while still maintaining FULL 
FREEZER EFFICIENCY. . 


“pick-pruf” lock 


chrome finish on solid brass; 
handy “can't forget” key 


full lid-control with floating- 
action for perfect seal 


increased freezing capacity 


to match increased storage 


WHITING 17 (below) the first large-capacity freezer compact 
enough to go through standard door-ways. Width 27”; Height 36”; 
Length 60”. Weight uncrated 410 pounds; crated 490 pounds. 
Capacity, 17 cubic feet, about 600 pounds of food. 
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“You Have the Tools To Do the Job’ | 


The advantage of having a home 
freezer as a “little store conven- 
iently located in your own kitchen 
that never closes” is another feature 
stressed by Platt. 

The high nutritional values of 
properly prepared frozen foods was 
another talking point used, he said. 

And, of course, the services offered 
by the locker plant—slaughtering, 


Out of the Darkness: 


Locker Operator Tells How He Became 
Largest Home Freezer Dealer In Arizona 


By C. Dale Mericle 


That the locker plant 
operator can do an excel- 
lent job in promoting and 
selling home freezers is a 
firm belief of these two 


CHICAGO—“Some of you locker 
operators have ignored the home 
freezer, some have fought it, but in 
five years you'll be amazed at the 
universal use of the home unit,” de- 
clared Harvey Platt, locker operator 
from Phoenix, Ariz. to start off a 
clinic session at the recent Ninth 
Annual Frozen Food Locker Conven- 
tion held at the Sherman hotel here. 

Platt, who as the operator of three 
plants in and near Phoenix also sells 
home freezers, is reportedly doing the 
best freezer sales job in his home 
state, “and I’ve only been selling 
them a year,” he explained. 

Not only did Platt point out to 
locker operators that they were miss- 
ing a good bet in not promoting 
freezers as a tie-in with locker 
rentals, but he also emphasized that 
“most manufacturers and distributors 


of freezers have given us little or © 


no cooperation with our program.” 

Appliance dealers, too, he asserted, 
“were as much in the dark about 
home freezers as we were’’ when he 
started promoting freezers a year 
ago. 

“About a year ago,” he recounts, 
“we became worried about the great 
number of vacancies in our locker 
plant. The turnover of patrons was 
running too fast. So we _ started 
studying the home freezer. 


BEST CUSTOMERS OWN 
FREEZERS 


“We discovered that many people 
who were our best customers were 
now freezer owners. So first we 
started working with appliance peo- 
ple and learned that they were as 
much in the dark about freezers as 
we were. We offered our services at 
the locker plant to these dealers. 

“We held meetings in our locker 
plant for appliance salesmen to sell 
them on the idea of selling the locker 
plant rentals with the freezer. 

“We made very little progress this 
way, so we decided to go into the 
home freezer business ourselves and 
at the present time we are the 
largest home freezer dealer in the 
state,” Platt asserted. 

“Our fundamental thought is to 
protect the investment in our plant. 
“It’s interesting to observe that 
people who have a $200 to $500 in- 
vestment in machinery of their own 
{a home freezer] are much more seri- 
ous about protecting their investment 
than they were as locker renters. 

“Owners of home freezers keep 
coming back to the locker plant for 
services, information, and _ advice. 
Therefore,” Platt assured the locker 
operators, “if your customers have 
home freezers you don’t have to 
worry about a locker cancellation 
when the expiration date comes 
around. 


SELLS LOCKER-FREEZER 
PACKAGE 


“In selling freezers we have ig- 
nored the freezers themselves,” he 
continued. “In our selling, the freezer 
was completely incidental. Customers 
often didn’t know what model or 
make freezer they were getting until 
it was delivered to their door. 

“Instead, we sell the idea of com- 
bining a home freezer and a locker. 
It’s the idea that counts and it’s the 
idea that sells.” 

The idea promoted by Platt and 
his Arizona Frozen Food Locker Co. 
is to offer a home freezer and a 
three-year locker rental as a “com- 
plete package.” 

“Our plant first started with the 
Crosley Frostmaster unit and soon 
we sold four carloads of units with 
the three-year locker rental proposi- 
tion. Only in 5% of the cases did we 
sell a freezer without the locker 
rental, and this was chiefly to ac- 
commodate some friends.” 

In promoting this freezer-locker 
combination deal, the selling point 
that was offered featured discounts 
for quantity purchases of frozen 
foods, Platt said. 

The next venture was to promote 
these customers’ buying institutional 
size packs of frozen foods in the 2% 
and 5-lb. sizes. 

But one of the most important 
angles, he indicated, was offering 
govenment-graded beef, pork, and 
veal at up to 20% less a pound than 
the current retail price. In _ this, 
wholesale cuts were offered, but chief 
emphasis was on selling halves of 
beef. 

Particularly effective, too, was the 


ya ae a, ea 2 wie 


chart Platt compiled to compare re- 
tail meat prices with the prices 
available to the freezer-locker patron 
who would make quantity purchases. 

“There was one problem to over- 
come, however, in connection with 
these quantity purchases,” Platt 
pointed out. “A person spending 
$200 to $500 for a freezer could 
easily arrange to finance that pur- 
chase, but stocking up on meat and 
frozen foods to fill locker and home 
freezer required another $150 or so. 

“Many of our prospects didn’t have 
that much cash, so we arranged with 
the local bank, which has been very 
cooperative, to finance that part of 
the deal. On purchases of food 
amounting to $150 or more, we could 
offer prospects six-month terms. This 
was done on the basis of six per- 
sonal notes at the bank.” 


curing, rendering, slicing, processing, 
wrapping, and freezing—were by no 
means ignored. 

Invited by Platt to comment brief- 
ly on some phases of freezer and 
locker promotion from the point of 
view of the manufacturer, Howard 
Roberts, vice president of Whiting 
Corp., emphasized that “you must 
have a source of food supply in order 
to promote and sell the home 
freezer.” 

Questioned as to whether manu- 
facturers were doing anything to 
“overcome the indifference of the 
public about frozen foods,’’ Roberts 
replied that “manufacturers are try- 
ing to educate the public. We are 
holding frozen food dinners, for ex- 
ample. The most important task of 


the home freezer manufacturer today’ 


is to educate the public.” 


men—Harvey Platt (left), 
a Phoenix, Ariz. operator, 
and Howard Roberts, vice 
president of Whiting Corp., 
a freezer manufacturer— 
who discussed the subject 
during the recent frozen 
food locker convention in 


Chicago. 


In answer to a question posed by 


one locker operator at the clinic— 
“Who can do the best job of mer- 
chandising the home freezer, 
appliance dealer or the locker opera- 
tor?” 


the 


Roberts answered: 
“The locker operator obviously has 


— 


the best opportunity because | = hag 
the source of supply for ford for 
the freezer owner and he als) has 
the price lists which will show how 
a freezer will save the owner money, 
In other words, the locker operator 
has the tools to do the job.” 
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YEAR 'ROUND 


Fee Cream 


IT’S DELICIOUS 
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ae DeGraaf Named 


To New Sales Positions 


At Grand Rapids Brass 


GR“«ND RAPIDS, Mich.—Appoint- 
David Ralston as sales man- 


t 
atl charge of open stock com- 
Sec refrigerator hardware has 
nl ,ounced by George B. Nelson. 
gener manager of Grand Rapids 
Bras 


0. 
He: v DeGraaf, former sales man- 
- ag been placed in charge of 


. - gales of refrigerator, auto- 
., stove, and plumbing hard- . 
oi +» both Grand Rapids Brass 
Co ' for its parent corporation, 


on Mfg. Co. 
~ | ms hey a long and varied 
exper ce in the field of refrigera- 
tion © ‘°S and service. He joined the 
Frigi' “re organization in 1925, and 
three cars later moved to Norge as 
manager in the Boston area, 


serv} ! . 
soor hereafter becoming national 
servic representative for this com- 
pany. 


From 1934 to 1939, he served 


. 4 
Nonge in London, saveeces. Pharmacy’s Cash Register Plays ‘Sweet Tune’ ($3,000 a Month) 


ing to the home office in Detroit when 


me outbreak of war conaiea ‘is After Installation of 22-Ft. Refrigerated Candy Display Case 


From 1945 until joining Grand 
Rapids Brass Co., he conducted his 
own manufacturing business in Grand 
Rapids, where he developed and dis- 
tributed a number of small appliances 
and refrigerator accessories. 


DeGraaf began his business career 
with Seidman & Seidman, widely 
known economists and accountants. 
He entered the refrigeration field in 
1934 with Winters & Crampton, join- 
ing the Grand Rapids Brass Co. in 
1945. 


LINCOLN, Neb.—A_ refrigerated, 
glass enclosed, candy display case in 
Ruppert’s Pharmacy here has been 
credited with playing an important 
part in ringing up boxed chocolate 
sales of more than $3,000 per month 
during the past summer. 

All Druggist E. J. Ruppert had to 
do was have insulating material in- 
stalled on the floor and back of the 
U-shaped case, 10 ft. long with two 
6-ft. wings, set up a %-hp. Frigid- 
aire condensing unit in the basement 
directly under the case, and sell 
candy. 

Extra display space was provided 
by installing the glass-enclosed sec- 
tions on top of the case where tem- 
perature is held down by indirect 
cooling from the case béneath. 


HOLDS 800 LBS. OF CHOCOLATES 
Also included in the modernization 


The case, trimmed in blonde wood 

of the store were i tes na ) ;, to match the other fixtures in the 
i frigerate roduce dis- 3 7 ini 

og rN Piggies gv pinto section. Ruppert’s refrigerated candy case and ice cream vending cabine store, holds 800 lbs. of chocolates. 


Market Adds New Equipment 


ELMIRA, N. Y.—Grand Union 
supermarket here has recently in- 
stalled a new refrigerated self-service 
meat department as a part of its re- 
modeling program. 


ee 


It’s a fact. the matchless sales performance | @ — Ge ‘< 
of FRIGID-FREEZE cabinets everywhere — Jo, * a a" oa igure asc sang 
ontinues to give convincing proof to icecream . ; : 


ee 


a PR EFRIGERATION CORPORATION OF AMERICA — treasurer of the 


_ NEWARK 


| NEW JERSEY e a A DIVISION OF | NOMA ELECTRIC “CORPORATION — | Murray was for- 


In addition, it has a compartment in 
one of the wings for cold storage of 
biologicals and serums for the pre- 
scription department. 

Posters placed inside the case and 
on the drugstore front inform cus- 
tomers “This Case is Refrigerated 
to 70 Degrees to Insure You Fresh 
Candy.” 

Business has been so good that a 
special cash register and wrapping 
department for boxed chocolates has 
been set up in the U-shaped en- 
closure of the case. Fresh candy is 
placed at the front of the case and 
the older candy pulled back as sales 
are made to keep the supply con- 
stantly fresh. 

The case is located directly across 
the main aisle from the cash register, 
the tobacco counter, and the candy 
counter. It adjoins a new self-service 
refrigerated case for packaged ice 
cream, which:in turn, is on the main 
aisle leading from the soda fountain 
to the cash register. 

Ruppert has found this to be the 
most effective location for the ice 
sfream vending case, which has 
boosted take-out ice cream and ice 
cream bar sales approximately 70% 
since it was installed last summer. 

In addition to the Frigidaire unit 
below the candy case, there are five 
other Frigidaire units located in a 
machinery room. Mounted on a plat- 
form for convenience in servicing, 
four of these units serve the soda 
fountain, while the fifth serves a 
walk-in cooler in the basement 
kitchen. . 


OTHER EQUIPMENT 
An insulated 6-ft. box is main- 
tained in the basement for chipped 
ice, along with the Kelvinator cabi- 
net which originally was used up- 
stairs as a vending case for packaged 
ice cream. It now serves as a storage 


Air conditioning is maintained 
from a central plant which serves the 
ar . a 8 entire four-story building in which 
; ; . Ws . ar Ruppert’s has a 100 by 100-ft. street 
a t | at resen’ 5) a : floor selling space, plus full basement. 

= neg The main floor has 14 chrome-plated 
fluorescent lighting fixtures, and 
seven of these are mounted over 
circular vents which introduce condi- 
tioned air to the floor. 

Kitchen, offices, and a personnel 
recreation and dining room are main- 
tained in the basement, and these 
also are air conditioned by overhead 
wall units of the blower type. 

Druggist Ruppert, incidentally, de- 
clares that successful operation of 
a modern drugstore, especially in the 
middle west, is impossible these days 
without refrigeration equipment and 
year-around air conditioning. 


Murray Appointed Field 
Engineer, for Copeland 


SIDNEY, Ohio—Alexander T. Mur- 
ray has been appointed a _ direct 
factory field engineer for the Cope- 
land Refrigeration 
Corp., condensing 
unit manufacturer 
here, according to 
a recent announce- 
ment issued by 
Frank J. Gleason, 
vice président and 


eee ak ee 


company. 


merly associated 
: : : ee dp with Mills Indus- 4. fT, Murray 
‘ aaa tries, Inc. of Chi- 

| | cago, Gleason declared. 


ae 
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AIR CONDITIONING & REFRIGERATION NEWS, NOVEMBER 15, 1948 


What the Latest B9 Code Contains -- 


(Concluded from Page 1) 


“In general, all of the requirements 
are much more specific, more to the 
point, and more readily accessible as 
well as understandable. The latest 
amendments to our Detroit code, 
dealing with specifications for the 
construction and stamping of pres- 
sure vessels and the limiting of the 
size of vessels that are acceptable 
under Underwriters’ approvals, have 
been incorporated in the new code. 


“Briefly, these requirements are 


such that vessels of greater than 


5-cu. ft. gross capacity must bear 
A.S.M.E. approval, and those of less 
than 5 cu. ft. may bear A.S.M.E. 
approval or the approval of the 
Underwriters’ Laboratories. 

“A provision has been included 
which will cause all vessels to be 
adequately marked, eliminating the 
confusion that has resulted from no 


- vessel markings in some cases. 


Eliminate Some Confusion 


“The function of relief devices and 
of fusible plugs has been dealt with 
in such fashion as to at least tend 
to eliminate the confusion that we 
have witnessed on these _ items,” 
stated Rehard. 

“Tables and formulas have been 
set up so that the much discussed 
fusible plug will have to meet with 
certain requirements, the same as 
other safety devices. The table and 
the formulas for figuring discharge 
capacities from relieving devices have 
been somewhat rearranged with an 
eye to clarification. 

“To eliminate the chaos that has 
occurred because some of our equip- 


ment carried no indication of the 
design working pressures, the new 
B9 code specifically provides that the 
field test pressures set up in the code 
shall be considered as the design 
working pressures in these cases. 
Certain of the requirements dealing 
with piping, copper tubing, and fit- 
tings have been brought up to date, 
and, in some cases, clarified.” 

Rehard expressed the hope that in 
the near future the B9 code “will 
command the same high regard and 
universal acceptance as the A.S.M.E. 
boiler codes now enjoy. 

“If and when that time comes, our 
city government will be one of the 
first to accept the new B9 code, lock, 
stock, and barrel as its refrigeration 
standard and do away with all but 
the necessary administrative portions 
of our present local ordinance,” he 
promised. 

After Rehard had made his prelimi- 
nary remarks, Jack Baragar as a 
representative of the Detroit RSES 
commented that ‘a sound code and 
inspectors to enforce it are recog- 
nized by service engineers as being 
necessary to insure the safety of 
installations. The refrigeration code 
can be our trainer. 


‘We Do Have a Problem’ 


“However, we do have a problem. 
Quite a bit of equipment shipped into 
Detroit since the war doesn’t measure 
up to the requirements of the Detroit 
code. Many of these units,’ Baragar 


asserted, “are mechanically okay, 
better perhaps, than those already 
approved. 


“What are we to do with these 
machines? How can we liquidate 


some of this stock we have?” 

This question was more or less 
answered by Rehard later with the 
statement that Detroit’s code pro- 
vides that condensing units can be 
given a hydrostatic test to determine 
whether they meet the safety require- 
ments regarding pressure, and then 
the units would probably be approved, 
provided that proof of the electrical 
system’s being properly designed and 
safe could be established. 

Fusible plugs came in for consid- . 
erable discussion during the meeting. 
Commented Joe Oberc, Detroit parts 
wholesaler: 


Plugs Usually Inacccessible 


“Fusible plugs are usually located 
in an inaccessible place on condensing 
units and are of all types. I would 
like to see them in a more accessible 
place and be of the threaded type. 

“This would be much better on the 
customer, the serviceman, and the 
contractor. Manufacturers, however, 
object to having an extra screw 
fitting on the units,’’ Oberc said. 

“I’d like to see some standard on 
fusible plugs, too,’ added George 
Murphree, newly elected president of 
the Refrigeration Contractors Asso- 
ciation in Detroit. 

“Preferably,” he said, “the plugs 
should be designed so that a relief 
line, which is often required in De- 
troit, could be easily connected to 
the plug.” 

Rehard was inclined to agree with 
both Oberc and Murphree, and dis- 
cussing the subject further, declared: 

“We have proved by actual tests 
that very, very few fusible plugs let 
go at the temperature they’re sup- 
posed to. We should insist on the use 
of a true eutectic which won’t soften 
until the exact temperature is reach- 
ed. A mixture of eutectics in a fusi- 


© 


Alert Alco Thermo Valves get betier results 
from refrigeration systems by controlling 
the refrigerant flow more accurately and 


dependably. Reasons: 


ee Minimum moving parts mean less 
friction and wear, quicker response 


to slight changes in superheat 


, Cupped diaphragm has no welds 


in flexing area — prevents loss 
of thermal charge 


7 Rugged, corrosion-proof internal 


parts, precision-built for easy 
interchangeability 


Capacities: %4 to 50 tons, “Freon-12”; 


Ya to 100 tons, methyl chloride. Choice of 


2 to 36 outlets in i:.ulti-outlet models. 


Available from your nearest Alco whoiesaler. 
Ask for Bulletins 171 (single outlet) and 


180 (multi-outlet). 


Designers and Manufacturers 
of Thermostatic Expansion 
Valves; Evaporator Pressure 
Regulators; Solenoid Valves; 
Float Valves: Float Switches. 
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. ALCO VALVE ¢ 


853 KINGSLAND AVE. « 
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ble plug will soften up many degrees 
ahead of the blowout point.” 

This, he said, was probably why 
many fusible plugs stamped for high 
temperatures were being used. 

“They probably figure that the 
plug will soften up and let go at 
about the right temperature.” 

The new formula regarding fusible 
plugs, as it appears in the latest revi- 
sion of the B9 code, was described by 
Rehard as “the rupture pressure of 
the vessel must equal 2% times the 
saturation pressure of the refrigerant 
at the temperature stamped on the 
fusible plug. 

“At first glance,’’ he continued, 
“this would appear to offer a safety 


factor of only 2% to 1, whereas we . 


always like to have a minimum 
safety factor of 5 to 1. 

“We also know, however, that the 
oil-depression phenomenon works in 
our favor by lowering the saturation 
pressure, so that we actually will get 
a safety factor with this formula of 
4 or 5 tol. 


One-Shot Proposition 


“We must remember, though, that 
this is a one-shot proposition. It is 
based on the assumption that once 
the plug has blown, the machine will 
never be used again. 

“As yet,’ he added, “we are not 
enforcing our Detroit ruling on fusi- 
ble plugs issued a year ago Septem- 
ber. We want to see what the indus- 
try finally develops on this. We 


would appreciate your com: ents 
because we want all angles.” : 

The subject of thin wall tubi: - 
also brought up at this meet: 
Oberc, who said that he “que 
the city’s approving thin wall : , 
The wall thickness may be o° , 
far as pressures are concern: |, but 
the tubing makes very poor 
I question whether this tu! 
economical and safe to use. ¢ 
men tell me they often have ; 
four or five flares before the 
one that’s satisfactory.” 


Thin Wall Tubing Said 4, 
‘Make Very Poor Flar. ° 


Rehard replied, “I’m inc} 
agree that this should bea 
more thought, study, and at 
In the new B89 code, thin wal 
has not yet been accepted. 

“The Brass & Copper EF 
Institute did show sufficien 
to us in Detroit that thin w 
was safe, but maybe they 
studied the flare nut problen. 

On this topic Ed Kellie, p 

of Aminco Refrigeration P 
commented that “using regui r flare 
tools with thin wall tubing ives 
larger flare than with thick w ill tub. 
ing. 
“Both types of tubing flow when 
the flare nuts are tightened ip, but 
the copper in the thin wall flows more 
than those of the thick wall tubing, 
leaving an extremely weak section in 
the flare.” 
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8-Month Nema Freezer Sales Total 317,399 


(Farm and home freezers complete with high and low side and cabinet, where 
50% or more of the net cabinet capacity is designed for the 
freezing and/or storage -of frozen food.) 


AUGUST Domestic 
(48 States 

Sizes and D. C.) 

1. 4.9 cu. ft. and under.. 2,489 
S. 60% 62 ct. fh. ...... 6,286 
3. 70 to 89 ew. ft. ...... 5,994 
4. 9.0 to 10.9 cu. ft. ..... 5,625 
5. 210 to 128 cu. ft. .... 5,407 
6. 13.0.to 16.9 cu. ft. 2,329 
7. 17) to 1S cu. tt. ...: 5,666 
8. 21.0 to 20.9 cu. ft. .... 326 
9. 30.0 to 39.9 cu. ft. .... 218 
10. 40.0 to 49.9 cu. ft. .... 5 
11. 50.0 to 59.9 cu. ft. .... a 
12. 60.0 cu. ft. and over.. 6 
RE ae errr re 34,351 
FIRST EIGHT MONTHS Domestic 
(48 States 

Sizes and D. C.) 

1. 4.9 cu. ft. and under.. 53,814 
2. 60 © 68 cu. fH ...... 49,292 
S TH tO ED Ot. Th ii.iss 717,538 
4. 90 to 109 ou. %. ..... 28,063 
5. 110 w 129 cu. fH .... 54,210 
6. 13.0 to 16.9 cu. ft. .... 21,361 
% 270 te 28 cu. Tt. .... 25,051 
S. 21.0 to 208 cu. ft. .... 1,839 
9. 30.0 to 39.9 cu. ft. .... 3,295 
10. 40.0 to 49.9 cu. ft. .... 28 
11. 50.0 to 59.9 cu. ft. .... ees 
12. 60.0 cu. ft. and over.. 79 
EE haa cuemeen amb s 314,570 


Other 
Canadian Foreign Total 
2 2,490 
47 6,333 
28 6,022 
3 5,628 
12 5,419 
2 2,330 
5 5,671 
326 
218 
5 
Gass 6 
97 34,448 
Other 
Canadian Foreign Total 
2 767 54,583 
641 49,933 
906 78,444 
108 28,171 
4 319 54,533 
68 21,429 
11 25,062 
3 1,842 
3,295 
28 
~ ne 79 
6 2,823 317,399 


Participating companies: Ace Cabinet Corp.; August G. Barkow Mfg. Co.; 
Beatty Mfg. Co.; Ben-Hur Mfg. Co.; R. H. Bishop Co.; Brewer-Titchener Corp.; 
Carrier Corp.; Chapman Refrigerator Sales Co.; The Coolerator Co.; The Cros- 
ley Div., AVCO Mfg. Corp.; Deepfreeze Div., Motor Products Corp.; Frigidaire 


Div., General Motors Corp.; General Electric Co.; General Refriger>tor Co.; 
Gibson Refrigerator Co.; Hotpoint, Inc.; International Harvester Co.; Master- 
freez Home Locker Mfg. Co.; The Maytag Co.; Midwest Industries, Inc.; Nash- 
Kelvinator Corp.; Norge Div., Borg-Warner Corp.; Oregon Refrigerator Co. 
Portable Elevator Co.; Revco, Inc.; Sanitary Refrigerator Co.; Schaefer, Inc. 
Seeger Refrigerator Co.; Emil Steinhorst & Sons, Inc.; Stoddard Mfg. Co. 
Sub-Zere Freezer Co., Inc.; Victor Products Corp. (In 6-1-48); Whiting Corp. 
(In 3-1-48); Wilson Cabinet Co., Inc.; Ideal Cooler Co. (Out 7-1-48); Quillen 
Bros. Ref. Co. (Out 7-1-48); Refrigeration Corp. of America Div., NOMA Elec. 


Corp. (Out 4-1-48). 


° Pe i 
HARRY ALTER’S 
REFRIGERATION 

{PARTS S 
CATALOG 


WHOLESALE ONLY 


A catalog issued to and for the trade only...Write— 
NOW-— on your letterhead, for your copy of the most 
nearly complete refrigeration-parts-and-supplies catalog 
in the business—the new DEPENDABOOK! 
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+1728 S. MICHIGAN 


CHICAGO 16, ILL 
LaFayette St., New York 1 
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‘Cystomer Service’ Is 
Set Jp as Separate 
Dep rtment by Binks 


CH) GO—J. F. Roche, president 
Mfg. Co. here, manufacturer 


. a painting and water-cooling 
equip , has announced the estab- 
lish: of a customer service de- 
parti that is said to go far 
beyo! ne usual handling of cus- 
tome ‘nquiries. 

Th w department centralizes all 
infor on and its dissemination, 
relie other departments of details 
custo ily handled by them. It has 
been ablished as an independent 
unit t is answerable to no other 
depar nt. 


Loc on is adjacent to the order 


and s ping departments where ac- 
curat' formation about shipments 
and oc rs can be instantly obtained 
and c tantly checked. Special tele- 
graph: .achines and phone equipment 
are » ong the new department’s 
facilit.« for getting the answers to 
the ci: {omers. 

Und » the new system, incoming 
calls «1d correspondence requesting 


informstion are channeled directly to 
customer service. The staff of this 
department collects all required in- 
formation and answers’ requests 
promptly. Delivery promises, quota- 
tions, etc., are being checked daily to 
keep customers informed as to the 
progress of the work. 

According to Roche, the new de- 
partment, which went to work Oct. 1, 
has already demonstrated its value 
and effectiveness to customers as well 
as to other departments of the com- 
pany. The department is under the 
direction of Joseph Vokoun, who has 
been with the Binks organization for 
20 years. 


Safe Handling Means 
For Electric Lines 


Theme of EEl Manual 


' NEW YORK CITY—Safe handling 
of electric lines and safety insurance 
against shock and burn accidents in 
work areas through the proper use 
of rubber protective equipment are 
described in “The Application , and 
Care of Rubber Protective Equip- 
ment,” a 31-page safety manual just 
published by the Accident Prevention 
Committee of the Edison Electric 
Institute. 

Over 50 photographs showing the 
use and maintenance of the various 
types of rubber protective equipment 
are the dominant features of the 
manual. The text is comprehensive 
and concise. 

“The Application and Care of Rub- 
ber Protective Equipment” is avail- 
able from the Edison Electric Insti- 
tute, 420 Lexington Ave., New York 
17, N. Y. Manuals are priced at 
25 cents per copy. 


TWO TEMPERATURE 


Poultry Breeders Prove 
Excellent Prospects 
For Home Freezers 


BIDDEFORD, Me.—Farmers and 
country residents who raise poultry 
for the market are excellent home- 
freezer prospects, McKenny & Heard, 
Philco dealer here, has discovered. 

A direct mail program aimed at 
chicken ranchers, hundreds of whom 
are operating along the seaboard, 
proved so successful that the store 
has sold an average of one home 
freezer to each refrigerator, according 
to Roy McNaughton, general mana- 
ger. 

McNaughton developed the pro- 
gram when he noticed that following 
the tourist season, prices on dressed 
chicken dropped to the point where 
ranchers who had not marketed 
their pullets were faced with a 
serious loss. 

Upon learning of this, he began 
writing a list of poultry ranchers, 
suggesting that a _ large-capacity 
home freezer would permit killing 
and dressing the poultry, and hold- 


ing it over at low cost until market 
prices rose again. Almost every 
letter brought prospects. 

For this market, McNaughton con- 
centrated on 12 to 16-cu.-ft. models 
and worked out a chart to prove 
that over several seasons, the freezers 
will pay for themselves. ‘ 


Ford Dealer In Tulsa 
Installs Comfort Cooling 


TULSA, Okla.—Fred Jones, local 
Ford dealer, has formally opened his 
spacious new air conditioned show- 
rooms here. Carrier air conditioning 
equipment was installed by South- 
west Weathermakers, 323 W. Second. 


New Air Conditioning 
Dealer In Kentucky 


ST. MATTHEWS, Ky.—The Secre- 
tary of State has issued a charter to 
St. Matthews Engineering Co., which 
proposes to deal in air conditioning 
and heating equipment. Authorized 
capital stock is $75,000. Incorporators 
are M. F.. Lerch, E. N. Andriot, and 
Wilbur Fields. 


Texas Store Claims Elevating Self-Service 
Cases Benefits Customer and Cooling System 


FORT WORTH, Tex.—Better sell- 
ing efficiency, better refrigeration, 
and other advantages are claimed 
since the Leonard Brothers Food 
Store here elevated its self-service 
meat cases 5 in. off the floor. 

This change was made after a 
survey proved that customers had to 
stoop to reach fresh meats, smoked 
meats, and delicatessen products in 
the bottom of the self-serve cases. 
Also, it was found, direct contact 
with the warm floor of the store 
made cooling down of the refriger- 
ators to the proper temperature a bit 
more difficult. 

Therefore, the store raised 200 
lineal feet of self-serve boxes off the 
floor on pylons 5 in. high. The pylons 
were enameled white to match the 
cases. 

When this was done, store offi- 
cials discovered that air circulation 
around the cases cut down on con- 
denser operating time, thus saving 
on cost. 


Leonard Brothers has also de- 
veloped display interest by convert- 
ing a large show window at the front 
of the store into an “all-glass refrig- 
erator.” The show window has been 
boxed in complete with plate glass, 
and is equipped with a 2144-hp. com- 
pressor, which keeps the temperature 
below 35° F. The window is large 
enough to display whole sides of 
pork, lamb, beef, and veal. 


North Carolina Licenses 
Rogers Conditioning Corp. 


CHARLOTTE, N. C.—Rogers Air 
Conditioning Corp., of this city, has 
been granted a charter by the Secre- 
tary of State to deal in air condition- 
ing equipment. Authorized capital 
stock is $100,000, with $300 stock 
subscribed by R. J. Overton, W. H. 
Johnson, and Robert Hovis, all of 
Charlotte. 


Wi bi a c lectric Corporation 


FR°EZE COOLERS 


., -om your Wagner distributor. Name 


= 


Streamlined, Gleaming 
Aluminum Finish 


Combines Gen- 
erous Freezer & 
Cooler Space in 
One Economical 
Fixture. 


Available in Wide 
Range of Sizes. 
‘ed Model 80-3TT 

“RATION ENGINEERING CORPORATION) 


FENUINE 
SNER 
rings 


Simetal sleeve 

€sist seizure, last indefinitely when 
ibricated. They come to you diamond 
ecified size; simp y press in according 
‘ons, and reassemble motor. They are 
le unbored for undersize shafts. Get 


47-27 


| Avenue, St. Louis 14, Mo., U.S.A. 


L AND AUTOMOTIVE PRODUCTS 
‘ 


In the early days of the horseless carriage, 25 mph 
was really moving. In those days, too, the aeroplane 
was gaining fame with speeds of 50 miles per hour. 
Today, the average family car will do 90. Super jet 
planes streak through sonic barriers at 600 mph. In a 
little more than a quarter century the improvements 
created, by mechanical engineers have approached an- 
amazing level. 
Bs in the early 20’s, compressor speeds Supermetic is lighter in weight, saves valu- 
as low as 270 RPM were considered able space. Higher grade bearing materials, 
acceptable for electric refrigeration service. ‘‘forced-feed’’ lubrication, and a multitude of Servel Supermetic Units 
Massive housings with ‘‘splash-lubricated’’ _ similarly desirable features contribute to the Are Available In All Sizes 
moving parts were the latest thing in _ longer life, dependable performance, and ogpameann enmmmacis, 
mechanical refrigeration. Today, Servel lower maintenance cost of Servel Supermetic. 
SUPERMETIC motor-compressor assem- _It’s available in all sizes to exactly fit every HORSEPOWER = MODEL NO. CYL. CONDENSER 
blies perform smoothly and economically at application. Send for free copy of illustrated — 
1725 RPM ... more than six times the speed _ folder, ““Servel Supermetic.’” Address Servel, ” H2N 2 air-cooled 
of early vintage units. What’s more, Servel _Inc.,1811 Kentucky Ave., Evansville 20, Ind. % H2E 2 air-cooled 
Y, H2B 2 air-cooled 
% H2R 2 air-cooled 
More than a hundred thousand satisfied users testify to the % — . a 
oret _- cervel Supermatic waite, #2 broadest and most 1 H4F 4 air-cooled 
penne * mo of hermetically sealed units designed for 1 WH4F 4 water-cooled 
pine peoree commercial application. Zz avid : astern 
1. Store Fixtures 4. Beverage Coolers 8. Farm Freezers “5 pital ’ aa — 
2. Milk Coolers 5. Vending Machines 9. Water a 2 H6R 6 air-cooled 
3. Home Lockers 6. Room Coolers 10. Industria 2 WHER 6 water-cooled 
7. Vehicle Refrigeration 3 WH6) 6 water-cooled 
Iustrated at left is a 2 HP air-cooled 
hermetically sealed model. 
*Most sizes available also in low and high 
S U p E R M E T I C temperature types. 
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(Concluded from Page 1, Column 1) 
contributed the following 


_ nothing, 
appraisal: 


“NO OTHER STAR is a _ good 
book. Once you start it you'll find it 
difficult to put down until the last 
page has been turned. This fact is 
important at a moment when novels 
based upon character and good story 
telling have become extremely scarce 
—so scarce that complaints have 
risen throughout the country from 
readers, publishers, and reviewers 
alike. 


“Not only is the story told with 
excitement, but its quality and kind 
indicate the arrival of a new talent 
in the field of fiction. Jane Williams 
knows how to write, to arouse that 
sort of interest in a reader which 
builds constantly toward the end of 
the book. You come to know her 
characters much as you know the 
people about you; better, in fact, 
for Mrs. Williams with the talent 
of a true novelist, sees inside them 
and tells you things which the aver- 
age citizen never knows about his 
friends or even about the members 
of his own family. 


“This story is as American as the 
first flag made by Betsy Ross. It 
reaches into the depths and touches 
at times the heights of the pattern 
of customs, morals, and behavior 
which has come to be called the 
American pattern. Beginning in a 
small Middle West town, portrayed 


with nostalgia and more than mere 
reality, it moves through time from 
the beginning of the century to the 
end of the roaring, bawdy Twenties. 
It is essentially the story of an am- 
bitious and brilliant woman who, for 
all her brains and talent, is never 
able to escape the fact that first of 
all she is a woman; nor to escape the 
fascination of one man whose per- 
sonality dominates her life from the 
time she is a small girl. 


“It is not, however, a one char- 
acter story. The background is rich 
and changing and filled with charac- 
ters which are three dimensional and 
living. The whole book is invested 
with that vitality without which no 
good novel has ever been written.” 


One of the things we like best 
about this novel is that it’s about 
real American people. Most fiction 
nowadays is morbid, over-sexed, and 
concerned with psychiatric cases. 
Characters in current novels belong 
in nut houses; and too many of them 
are slum products, hoodlums, etc. 


As Life magazine said in a re- 
cent editorial, American fiction isn’t 
expressive of real American life and 
people any more. And too much of 
it is written by left-wingers who are 
trying to prove that the American 
Way of Life is all wrong. 


“No Other Star” reverses this 
trend. It’s clean, wholesome, and 
truly American. At the same time 
it’s sensational enough to lift you 
right out of your chair. 


The gals are crazy about it—girls 
from 16 to 60. And it will make a 
grand Christmas present for your 
wife, daughter, secretary, and Aunt 
Hepzibah. Price: $3.00. If your 
bookstore doesn’t have it, we’ll fill 
your order promptly from here. 


Handsome Whodunit 


Our second offering to the Christ- 
mas trade in an unusual mystery 
thriller, “The Mysteries of Blair 
House,” by Roy Eastman. 


To detective story fans, this book 
introduces quite a new and different 
plot. The challenging question for 
readers is not only “who done it,” 
but “who is it?’ Not a single person 
who read the manuscript in advance 
unravelled the plot before the denoue- 
ment in the last Chapter. 

In addition, we have done our best 
to make “The Mysteries of Blair 
House” a beautiful gift book. It is 
printed in two colors, with gripping 
“mood illustrations” by that talented 
American artist, William Bostick. 
Competent critics who have seen ad- 
vance copies tell us that this First 
Edition of “The Mysteries of Blair 
House” may become a book collec- 
tor’s treasure item, commanding 
higher and higher premium prices 
in the years to come. 


It’s an ideal gift for anyone who 
enjoys “whodunits,” and its a pride- 
worthy addition to anyone’s library— 
a book you’ll show to your friends 
with pride. 

Incidentally, 
story. 

You can read and re-read it your- 
self for relaxation and “escape” from 
the woes and worries of this hectic 
world. You can give it to your 
friends with pride. And maybe you'll 
want to keep an extra copy of this 
limited First Edition as an invest- 
ment. 

Price: only $2.75. Send your orders 
for this book directly to “Inside 
Dope.” The quantity is limited, and 
it may be difficult to procure a copy 


é 


it’s a helluva good 


| HOTPOINTS SENSATIONAL 
NEW 1949 DISHWASHER 


Opens MAGIC MARKET ‘to Dealers 


Now Hotpoint Mass Produces This 


Great New Improved Appliance 
—Priced RIGHT for Volume Sales. 


@ @ Evidence points to unprecedented demand 
for automatic dishwashers in the immediate future 
—the same kind of universal demand that sky- 
rocketed refrigerator sales in the 30's. Hotpoint 
dealers hold the key to open this vast, new and 
virtually untapped market—the sensational new 
1949 Hotpoint Automatic Electric Dishwasher. 


12 Great New Features! 


Crowning achievement of 20 years’ experience 
by the pioneer of automatic dishwashing, this 
new Hotpoint offers 12 great advancements in 
addition to front opening, electric drying and ex- 


clusive top-spray action. 


Huge, Modern Plant! 


Hotpoint Automatic Dishwashers are now in 
mass production at Hotpoint’s huge, ultra- 
modern Milwaukee factory. Priced right for vol- 
ume sales, they assure Hotpoint dealers year ‘round 
opportunities to profit in the “Magic Market” of 


almost unlimited dishwasher sales! 


Hotpoint inc. (A General Electric Affiliate) 5600 W. Taylor St., Chicago 44, lil. 


“Magic Market’ of Automatic 
Dishwasher Sales 
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The day of the dishwasher is here! 
This chart of the industry's sales shows 
graphically how dishwosher acceptance 
is soaring. It's truly a “Magic Market” 
unfolding for alert dealers everywhere 
—and especially for Hotpoint Dealers 
who feature the dishwasher with the 
greatest acceptance of them all. 
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Everybody’ Pointing To 


RANGES «© REFRIGERATORS * WATER HEATERS DISHWASHERS + DISPOSALLS * HOME FREEZERS 
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of this First Edition unless you 
hurry. 


Other Christmas gift suggestions: 


“Nectar and Oolie,” our five-color, 
two-stories book for children ($1.00). 
A great many subscribers to the 
NEWS already have bought this book 
for their own children and grand- 
children and the children of their 
associates, employes, and customers. 
And they’ve written us enthusiastic 
letters of praise about it. 

“Alfred Street” (price, $2.50). 
Printed in two colors and illustrated 
with delightful line-drawings. This 
is a “Life with Father” sort of thing 
—a gay and nostalgic reminiscence 
of kindlier and more peaceful days— 
grand “escape” reading. An espe- 
cially suitable and handsome gift for 
people who’ve passed the fortieth 
birthday—people who remember ’way 
back when there was no confiscatory 
income tax, when Communism was 
a joke, when Russians were good 
musicians and sitting-down dancers, 
and when everyone had pride in the 
American System and enjoyed life 
peacefully and happily. 

In ‘these hurried and hectic days, 
Christmas shopping is a headache 
for businessmen. And so we hope 
that we’re being helpful to all 
readers in suggesting these modestly- 
priced, unusually handsome books. 
Satisfaction guaranteed or your 
money back! 


Who Pays Taxes? 


Credit the Taxpayers Federation 
of Illinois for its recent story on 
“Henry Suburban” .. . Here’s his 
day: 

“Wakes up... turns off Alarm 
Clock ($5 plus $1.10 tax) ... Climbs 
out of Bed ($195 plus $3.90 sales tax 
plus personal property tax)... 
walks across floor of $8,000 house... 
(annual general property tax $220) 
switches on Electricty (33 cents tax 
$10 monthly bill which lights bulb 
priced 20 cents plus 1 cent Federal 
plus 1 cent sales tax) ... To radio 
music ($30 plus $3.60 tax) Henry 
shaves with Electric Razor (repeat 
tax) ... Uses Bay Rum after shaving 
($1.30 plus 24 cents tax) :.. Dresses 
quickly, fastening Cuff Links (price 
$3.50 plus 77 cents tax) and Tie 
Clasp ($1.50 plus 33 cents tax) puts 
on Wrist Watch ($60 plus $13.20 
tax-customs duty if imported) ... 
Grabs Brief Case ($18 plus $3.96 
tax which carries papers of legal 
type, including one Deed (property 
valued at $3,000, stamp tax $3.30)... 


“Downstairs Henry grabs toast 
from electric Toaster ($16 plus $3.52 
tax) lifts coffee from Gas Stove 
($190 plus $22.50 tax), grabs fruit 
juice from refrigerator ($300 plus 
$36 tax) ... Calls wife (marriage 
license $1) to Telephone (monthly 
bill $12 plus $2.05 tax) for a taxi... 
Can’t get taxi, Henry takes own car 
($1,800 plus $105 Federal tax plus 
$36 sales tax plus state license of 
$10.50 city wheel tax plus tax of 
5 cents on each pound of a New Tire 
plus tax of 5% on each new part or 
accessory plus state and Federal 
gasoline tax of 4% cents a gallon) 
and drives (operators License fifty 
cents) to railroad station... 

“Relaxes at station with a Ciga- 
rette (per pack 9 cents plus 10 
cents Federal and state tax) lit by 
a Match (tax 5% cents per 1,000)... 
Aboard train, Henry gives conductor 
Ticket (85 cents plus 13 cents tax) 
and plays bridge using Deck of Cards 
(price 40 cents plus 14 cents tax). 
On way to office Henry buys Roll 
of Camera Film (20 cents plus 6 
cents tax promised for his son (birth 
registration $1) and Lipstick ($1 
plus 22 cents tax) promised his 
wife . . . For callers that evening 
buys a bottle of whiskey ($2.30 plus 
$2.60 Federal tax). 

“At office Henry sighs (No tax!) 
and starts to work (annual income 
$5,000, Federal Income Tax $450)... 
By working hard: the rest of his 
life . . . he will be able to provide his 
government with a handsome slice of 
Inheritance Tax when he dies! ... ” 


Planned Economy In France 


A dollar a month will pay a wage 
earner’s rent in Paris—but no rental 
housing is available, reports French 
journalist Bertrand de Jouvenel. In his 
book, “No Vacancies,” de Jouvenel 
describes the effects of 34 years of 
rent control in France. 


“Rent seldom rises above 4% of 
any income; frequently it is less than 
1%,” de Jouvenel explains. “While 
you pay no more than these ridicu- 
lous prices if you are lucky enough 
to be in possession, on the other 
hand if you are in search of lodgings 
you cannot find them at any price. 


=> 
Young couples must live wi: , in. 
laws, and the wife’s major a :ivit 
consists in watching out for . ‘athe 
Tottering old people are shi \oweg 
back to their flat by an eager 


wife who will strike a barga’ witt 
the janitor so as to be warne: When 
the demise occurs and to be "st in 
at the death. Other apa: nent. 
chasers have an understandin 


funeral parlors.” ; 
Five out of six dwellings j. 


u Paris 
are considered to be in uns isfap. 
tory condition, 82% of the |} risian 
population do not enjoy a | th or 
shower, more than half the »pula. 
tion must go out of their loc ng to 
find a lavatory, and a fifth 9 not 
even have running water the 
lodgings. 

Practically all housing cc strye. 
tion has halted. Almost 90% « Pari- 
sian dwellings were built bef -e the 
first World War. Owners are able 
to meet operation and repai: Costs 
As a common example, de J vena] 
cites one lady who owns a } tilding 
containing 34 apartments. | +r net 
loss after taxes and repai ; was 
eighty dollars per year. Irc ‘ically, 


she cannot sell; there are no uyers, 


.-.and In Britain 


All-too-successful in squeezing the 
last drop of incentive from the 4}. 
ready desicated British sense of jp. 
itiative, is the Labor Party’s “town 
and country planning act.” Now ip 
effect in England, this law provides 
that no profits accrue to land. 
owners from improvements made on 
their property since July 1, 1947— 
all property values having been 
frozen as of that date. 


Owners desirous of improving their 
holdings must obtain permission 
from the government. All improve. 
ments made on industrial property, 
or living quarters (exceeding the 
permitted 10 per cent of capacity) 
are taxed 100 per cent. Thus, incen- 
tive to improve any building of any 
kind is completely asphyxiated. 


Eventually, this legislation will re- 
sult in the British Socialist Govern- 
ment being the sole developer of 
land and property. It cannot tax 
itself, and consequently is free of 
restrictions imposed upon private in- 
dividuals. The “town and country 
act” would seem to be in effect, a 
weapon for the attainment of total 
power for the state, and for the 
total abolition of individual initiative 
to maintain property, improve it, 
or build a new dwelling or factory. 
That they have such a goal in mind 
is, of course, heatedly denied by the 
projectors of the law. It is, they 
declare, a method whereby land pro- 
fiteering can be eliminated. Land 
values frozen at the 1947 level, they 
insist, will be so reasonable that 
buyers will not object at all to 
paying the government’s 100 per cent 
charge for the improvements. 

The Socialists point out that there 
is a 1.2 billion dollar compensation 
fund created for the purpose of pay- 
ing claims to property owners who 
believe that their holdings have addi- 
tional value and use beyond their 
1947 appraisal. Inasmuch as judg- 
ment of such claims is made by 
a Socialist-Party-controlled ‘central 
land board,” aggrieved owners rea- 
lize that the government’s take will 
far exceed any compensation paid to 
the individual. 


Property ownership and improve 
ment is only one of many British 
underpinnings suffering from the 
squeeze of Socialism. In a_ recent 
comparison between the efficiency of 
the nationalized Battersea power sta 
tion in London and that of ‘ne pri- 
vately-owned Consolidated dison 


electrical power plant in Nev: York, 
the dire effects of Socialist ; anning 
and control are plainly seen 
Although the British plant s only 
16 years old, and the Ney York 
plant was erected 43 years «. 9, the 
efficiency of the latter is sup: ior iM 
every way, including total utput, 
horsepower output per e oyé 
steam pressure generated, d in 
utilization of heat (which is sted 
by the London plant). 
1 Te 


The New York plant has b 
modeled whenever necessity op” 


portunity arises, and is at »sent 
effectuating a 280 million  ollar 
modernization program. The ‘tish 
plant was taxed so heavily vhile 
under private ownership that t © im 
provement incentive was erad ated, 
particularly when the private « ‘ners 
were convinced that the plant ould 
eventually come under gover ent 
jurisdiction. And so it’s sadly : t-of- 

date and inefficient. 
Most British visitors we've te 
tained lately seem to be fed uj with 
em 


a phoney “planned economy Ss) 
which does more harm than gi °4. 


with | 


quirit 
two | 
vided 
built 

De! 
in th 
matic 
ture | 
ture | 
runs 
in th 
into : 

Mil 
ator, 
a nat 


ee 


‘ 10 g : ee Me eee CO ae rene ee A w pies tte foe PN, os Say 
I — ; ~ so sw yo 
: 1 Ses Eee ee ee 
us co : bg 
Gy, GEORGE F. TAUBENECK 
Pe oe Bee hypo i 
ae Cu 
Ref 
BR 
cu. f 
refrii 
ing 
coun* 
—_————— comp 
Pe ™ 
; A 
tric 
separ 
insul: 
Sacmsmmaaasans its 01 
a ~ 
home 
foods 
whicl 
day, 
can | 
: —— — = for t 
IO I I TT ETT age | 
Th 
norm 
and 1 
humi 
need 
their 
Se <  y i i ee a | 
—— A a 
ey ay ag ais eceaa rr go Sy . .* pos 
'. __ _ “ii : aes 
—— ee ea Om ceili ae # ten Os ee 
— | _—— —- | ~~ ia T 
“ 6 LS ed oe sd = | as a | 
sa oF : be hs | iH : a ee 
” j a i \ . “es ae ae is 
Bi / ff i ; : ; : ere: ote 
For Wl E 
( _——  ——s ~ a es 
ROT we Me tee a ; 
\ * ; ee + : = ge a a omg | 
i: a Ju : \\ 5 EN a= Weg . ge : Bes ae : 
ae < ie ; 9 ve: So i % a 
es Kaa A MAVNS2 Niea. ff " 
y ; 4 Ne ch it oe |S yee 4 
WILT ANNES Fp NAY ties \ ff 
T(( rt an y ] : \ 1} « ry WA ia :* | 
ik eee ‘ f.3 i at 1\ ¥ 
> aes SIT ab a 
| i i, ERT, Se ’ | 
a Sc a a ae LT openPoinr NIN 7 to. “i, Ve, : 
‘ ‘Pe a ae Pe" & mao al ike an “ Or : fec Ho PRay A cr ; . | Pa ae S ae — ? lo 
cot | | ees Pee Pps Pr 
By siiS5-se0!OP. Stal? Sive “ot,” athcag J tog ein sting fF 
a ee Fo iiecstee, Stain’ | IP | ates fotooinet eles ff | flean quake’ Cal. | bo 
aS, Sil yep > ® dig Oth y> theticles Seas pye2- the Own git whiel 
fea Poe S) fap’ *P ware Shes pj, prem dos 2nd f20d ) [ifimpey Over icich : 
pa Casie, And’, US re. "eat Wa, s2fCes > fo-© 4 f, ler, ait by : ai 
eee eee See | ce | koe | 
eye - —_ rein Cs mont 
‘ : ae a ines 2S : 
a § 
Ser" 73 RR RE RE 
ae , 
sa 
* 7 ee ee 
“i eS : 2 { : z Pee eS 
ce a | se oe eg ae 


cu. i 
refris 
ing - 
count 
comp 
sion, 


A ne 


tric }i 


separ’iely refrigerated, 
insulated compartments, 
its own door and its own control. 

The upper compartment a 2-cu. ft. 
home freezer—holds 70 lbs. of frozen 
foods. 
which is opened only a few times a 
day, the temperature of this section 
can be constantly maintained at 0° F. 
for the freezing and long-term stor- 
age of food. 

The lower compartment, used for 
normal fresh-food storage, is 8 cu. ft. 
and maintains about 38° F. The high 
humidity of this section obviates the 
need for covering foods to prevent 
their drying out. For vegetables re- 
quiring very high humidity, however, 
two glass-covered drawers are pro- 
vided. A butter conditioner is also 
built into one wall. 

Defrosting is completely eliminated 
in the fresh-food section. An auto- 
matic valve regulates the tempera- 
ture of the walls so that excess mois- 
ture is condensed out of the air and 
runs down the walls, through a vent 
in the bottom of the compartment, 
into a pan next to the unit. 

Miller said that the new refriger- 
ator, known as the NH-10-E, carries 
a national retail price of $460. 
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G-E Model NH-10-E 


* * #* 


G-E :hips New 10-Cu.Ft. 
Ref: yerator-Home Freezer 


1GEPORT, Conn.—A new 10- 
General Electric combination 
‘ator-home freezer is now be- 
ipped to dealers across the 
v, L “I. Miller, manager of the 
._y’si. usehold refrigerator divi- 
as announced. 


weomer to the General Elec- 4 


‘Phileo Nine Months Sales 23% over 1947; 


$194,156,000 Total Sets New All-Time High 


PHILADELPHIA —Sales of the 
Philco Corp. for the first nine months 
of 1948 increased 23% over last year 
and set a new high record, William 
Balderston, president of the company, 
announced recently. They totaled 
$194,156,000. 

Sales in the third quarter alone, 
he said, were greater than in any 
previous three months in the corpo- 
ration’s history. Totaling $69,539,000, 
they represented an increase of 41% 
over the corresponding quarter of 
last year. 


Refrigeration production so far this 
year is 27% greater than 1947, 
Balderston stated. He noted that 
demand for the 1948 Philco model 
has made it necessary to keep the 
available supply of refrigerators on 
an allocation basis to serve all its 
outlets. 

Balderston asserted that after set 
asides for inventory and research re- 
serves, earnings of the company for 
the nine months amounted to $6,631,- 
000, equivalent after preferred stock 


dividends to 
share. 

In the corresponding period last 
year, earnings, following deductions 
for the same reserve funds, were 
$5,632,000, or $3.90 per common share 
after preferred dividends. Of last 
year’s earnings, $798,000 were of a 
non-recurring nature, the announce- 
ment said. 

Earnings in the third quarter, 
after appropriations, were $2,416,000 
equivalent after preferred dividends 
to $1.55 per common share. In the 
corresponding period last year, earn- 
ings after appropriations were 
$1,597,000, which is equivalent after 
preferred dividends to $1.10 per com- 
mon share. 


$4.23 per common 


Stove Center of Utica Quits 


UTICA, N. Y.—The Stove Center 
of Utica announced it is going out 
of business and is disposing of its 
entire stock of appliances and air 
conditioners. 


Denver Plumbers Violate 
Sherman Act, Clark Says 


WASHINGTON, D. C.—An indict- 
ment filed recently by a Federal 
grand jury at Denver accuses the 
Denver Master Plumbers’ Association 
and seven of its officers and mem- 
bers of conspiring to violate the 
Sherman Anti-Trust Act. 


The defendants are accused of 
using a plumbing-fixture distribution 
system which makes it almost im- 
possible to have such fixtures instal- 
led in the Denver area unless they 
have been purchased from master 
plumbers. 

The indictment, filing of which was 
announced here by Attorney General 
Tom C. Clark, charges: 


1. That the association, since April 
1, 1946, has been the medium through 


_which its members have agreed not 


to install plumbing fixtures in the 


. Denver area unless the fixtures were 


purchased from master plumbers. 

2. That the defendants prevailed 
upon plumbing manufacturers and 
supply houses in the Denver area to 
sell only to master plumbers. 


In addition to the association, de- 
fendants are William D. Adkins, L. 
Ralph Fry, Albert J. Adshade, Ed- 
ward E. O’Conner, Hyman L. Wein- 
stein, Frank L. Welle, and Joel P. 
Brickley. 


Martin E. Snyder Appointed 
Buensod-Stacey Comptroller 


NEW YORK CITY—Martin E. 
Snyder, formerly secretary-treasurer 
of Carrier Corp., has been appointed 
comptroller of 
Buensod-Stacey, 
Inc., A. C. Buen- 
sod, president of 
the firm, has an- 
nounced. 


Snyder is the 
son-in-law of the 
late J. I. Lyle;-one 
of the founders of 
Carrier Corp. He 
resigned ‘from his 
position with that 
Martin E.Snyder firm in 1946. 

Buensod-Stacey, Inc. is an,air con- 
ditioning and refrigeration engineer- 
contractor firm with offices here. and 
in Charlotte, N. C. 
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Because it has its own door, 
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They get “cold” facts about cars 


— another demonstration that Ferro-Therm is 
the insulation for every test and temperature 


; “ASLOAD APPLIANCE TRUCKS 
ly ed alance the entire weight of 
‘ve load on big cushion tires. 
slide the Easload under the 
lo) and release for rolling 


rk § y 


i— 
@ 
a 


mf Po .on with the foot lever. 

ut, FP 

ye, ’ 

. . SAVES 60% HAULING COSTS 
i Only one man operation. Easy 

— » «= toroll. Avoids strain. All welded 
] 

p- é tubular steel frame for sturdi- 

nt & ness and sliding load over 

ar fp teps. Double ratchet cincher 

sh | or two straps. Rubber guards 

le Fi id rubber covered axle nuts 

n- rotect other appliances. 

d, 

rs ite Today for Details 

Id 

nt - 


os 


OLSON 


EQUIPMENT & SUPPLY CO. 


leading manufacturer of automobiles is now testing 
cars in a cold room which provides “‘driving’”’ conditions 
far more severe than a car would ever be subjected to. 


During tests the temperature is pulled down to 40° below 
zero, and varied to meet different conditions. Mileage is put 
on the car as though it were on the road. Tests are made of 
the motor, body, oil, gas, grease, tires, water, anti-freeze and 
accessories. Performance is then analyzed — and the knowl- 
edge gained helps to maintain the highest standards in 
material, fuel and engineering. 


. The success of these tests depends on one key factor: the 


critical room temperature must be maintained. To 
accomplish this — and to provide a temperature which can 
be kept at the exact degree required — the room is insulated 
throughout with Ferro-Therm Steel Insulation. The tempera- 
ture can be quickly and accurately varied as required. 


Ferro-lherm 


Reg. U.S. Pat. Off. 


STEEL INSULATION 


Fully Protected by U.S. and Foreign Patents Issued and Pending 


SEE\OUR 
CATALOG IN 
Rael 
— | 


Page 3 D-1 and 3 D-2 Engineering File 
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In the test chamber, pictured above, eight layers of Ferro- 
Therm were installed in the walls and floor, and six layers 
in the ceiling. A total of only 28,000 feet of Ferro-Therm was 
used — making this the most economical test chamber for 
the range of temperatures available. 


Several reports have been made on the performance of the 
room, all stating that its success is above expectations — 
and all adding testimony to a fact that is being proved in 
industry after industry: the first step to the successful 
use of extreme temperatures is the installation of 
Ferro-Therm. 


Whether you plan a test chamber, food storage room, meat 
packing plant, ice cream plant, locker plant, flower bulb 
storage room or fur vault, get the complete story now on the 
advantages which only Ferro-Therm can give you. Just mail 
the coupon below. 


PSP en ee ee on ah ee ee a A ee ee 


AMERICAN FLANGE& MANUFACTURING CO. INC. 
Ferro-Therm Division, Dept. AC-11, 30 Rockefeller Plaza, 
New York 20, N. Y. 


I 
I 
ait I 
Please send me, without obligation, complete information on | 
Ferro-Therm Steel Insulation. | 

l 
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Iam an [] engineer; [] architect; [] contractor; [| user 
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1—Don’t “pan” the bread pans. 


2—Gaskets galore. 


N 


2810 


Dusen \ UBRICATOR Company General Offices: $900 TRUMBULL AVENUE 
Division of American Rapiator & Standard Sanitary corporation 


- Canodion Representatives -- RAILWAY AND ENGINEERING SPECIALTIES LIMITED, MONTREAL, TORONTO, WINNIPEG 


“Detroit” Heating and Refrigeration Controls « Engine Safety ,Controls « Float Valves and Oil Burner Accessories 
“Detroit” Expansion Valves and Refrigeration Accessories * Stationary and Locomotive Lubricators 
EXPORT DEPARTMENT—Box 218, Ridgefield, New Jersey _ 


4—Rube Goldberg would 
‘ — 


The bathonate: You Can “Install « 


Now improved and guaranteed, the Crystal- 
Flo Model “SLB” Carbonator assures a constant 
supply of top quality seltzer at lowest cost. 


CHECK THESE ADVANTAGES... 


No belts to break—no pulleys 

Quiet operation 

Water lubricated pump 

No packing to wear out 

Solid, stainless steel tank—no lining to replace 

Only lubrication required is oiling motor every 2,000 hours 
Only normal service is periodical cleaning of strainer 
Compact in size—17'42" x 19” x 1212” 

Every part accessible 


Get full particulars of this new 
Crystal-Flo model from your 
dealer, or write direct. tt will pay 
you to act now. 


Carbonation is instantaneous — no waiting when 
you draw. The water pump runs only when seltzer 
is being drawn. Cost of gas is virtually your 
only cost. 


WManupactured by 
= AMP CORPORATION = 


320 LEONARD STREET « ST.LOUIS 3, MISSOURI 


love this. 


YOUNGSTOWN, Ohio—Proper dis- 
play to promote sales and aid service- 
men in getting the parts they need, 
and adequate storage facilities which 
keep parts readily available and per- 
mit a constant check on inventory 
are two problems which have always 
plagued parts wholesalers. 


There’s a wholesaler here, however, 
who’s been using some ideas along 
these lines that may prove very in- 
teresting to others. And in addition, 
he has an unusual approach to the 
problem of charging service cylin- 
ders, an idea that saves him a lot of 
time. 

The developer of these ideas is J. 
Dallas Nutt (second from the left in 
photo No. 1 above), who manages 
the Youngstown store of Refrigera- 
tion Supplies, Inc., parts wholesale 
firm with headquarters in Cleveland. 

Shown in the photos are some of 
the schemes Nutt is employing. 


i | To display and store the fittings, 
scores of metal bread pans are 
employed, one for each fitting, with 
a fitting wired on the front so the 
contents can be ascertained imme- 
diately. 

This makes this simple for the 
serviceman, such as Ensco Reynolds 
(left), of Youngstown Appliance & 
Supply Co., to show Nutt (right) 
exactly what he wants. A sticker on 
the side of the pan gives the size 
and reorder number of the fitting. 


Gaskets are the one class of prod- 

uct that has probably given parts 
wholesalers more trouble than any- 
thing else when it comes to display 
and storage. Charles L. Ravoire of 
Lisbon, Ohio, is here looking over the 
display of gaskets, which are mount- 
ed on both sides of two 4 by 8-ft. 


Rube iene Could Take Bias from Parts Wholesaler 


yaaa — 


8—No waiting for weights. 


5—And this one rings the bell. 
* 


Wholesaler’s Ideas of Display May Result 
In ‘Gadgets’ But They Also Mean Sales 


sheets of plywood that are pivoted at 
one end. This arrangement gives the 
wholesaler 128 sq. ft. of display for 
gaskets or other products without 
takine up much wall or floor area. 


3 Close inspection of the charging 

rack shown here might indicate 
that the valves and piping as well 
as the base on which they’re mounted 
came out of another store. 

That’s exactly what happened. 
When the firm moved to its present 
location, Dal Nutt simply sawed out 
the wall on which this was mounted 
and brought it along with him (with 
the former landlord’s permission). 


Z| Charging of service drums can 

often take considerable time, but 
Dal Nutt has for several years used 
a home-made Rube Goldberg contrap- 
tion that lets him fill cylinders and 
wait on customers simultaneously. 
At the lower left of the picture can 
be seen a door bell mounted on the 
upright of the scales, and a home- 
made switch. 

To fill a drum Nutt puts the cyl- 
inder on the scales, hooks up the 
lines, starts the pump, sets the 
weight at the right point on the arm 
of the scales, throws the switch, and 
goes on about his business. When 
the service drum is filled to the 
proper weight, it tips the scales and 
rings a bell. Nutt then comes back 
and unhooks the lines. 


Heart of the gadget is the elec- 
trical contact. In the clese-up 


view can be seen a thin wire (at 
lower right) which is kept from: con- 
tact with the wire above (saped 


like an inverted “J”) by pressure of 
the scale arm. When the arn tips, 
the two wires contact and co: »lete 
the alarm bell circuit. 


REFRIGERATION AND AIR CONDITIONI 


UNITS + “PARTS «> 


CAN HELP YOU SAVE 


YOUR VALUABLE TIME! 


Why spend valuable business hours and car 
expense on trips to buy parts? Get fast 
low-cost delivery from our large, complete 
stocks. Airo serves buyers in 48 States and 


overseas. 
WHOLESALE ONLY 


TOOLS - 


AIRO CATALOG 48-B 


PLEASE WRITE ON YOUR LETTERHEAD 


SUPPLIES 
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AIRO SUPPLY CC 


2732 N. ASHLAND AVENUE * CHICAGO 14, I 
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Haldisco’ Continues Policy of Wholesaling 
Only Commercial Refrigeration Equipment 


oA’ LAND, Calif.—California Dis- 
tribu’ ~S Co. is continuing with its 
of merchandising commercial 


=. ation equipment on a “whole- 
gale .» the trade only” basis, with 
more an a year’s experience behind 
itas test of the plan. 


Ea. er this year “Caldisco” added 
iplete line of Warren market 


the © 

refri: ators to its line to assure that 
its “ ‘ducts available” listing would 
be c plete for all of its dealers. 


The nplete Warren line of display 
case ‘airy cases, frozen food cases, 
and val refrigerators, is handled. 
“Calc co” provides dealers with a 
loose af catalog that is kept up to 
date . engineering and product data 
to 1 vilitate the user’s keeping 
abre< of price and _ specification 
chan 5. 

Sa! : made by “Caldisco” are cen- 
fined 0 dealers or wholesale indus- 
trial .sers, and in no case does the 
firm ~ ake any installations, accord- 


— 


Hecting Wholesalers, 
ASHVE Meets Coincide 


PITTSBURGH—Timed to coincide 
with the Heating and Ventilating 
Exposition of the ASHVE, the Na- 
tional Heating Wholesalers Associa- 
tion annual convention and member- 
ship meeting will be held Jan. 25 
at the Blackstone hotel in Chicago. 

Among talks already scheduled for 
the wholesalers’ convention are “The 
Business Outlook for 1949,” “Can the 
Wholesaler Survive In Our Future 
Economy?,” and “Distribution—A 
Study of Methods and Means In This 
Heating Trade.” 

In announcing the partial program 
for the meeting, Dick Colegrove, 
association secretary, stated: 

“We are not concerned about the 
excellence of our program or about 
its attractiveness. But we are con- 
cerned about our ability to accommo- 
date all who will want to be with us. 

“We sincerely urge all wholesalers 
to write at once to the hotel to make 
reservations for themselves, their 
staffs, their families, and such dealer- 
installers as they may want to invite 
as guests. We also invite manufac- 
turers to select representatives early 
and to make reservations as soon as 
possible to avoid disappointment.” 

Further information may be ob- 
tained by writing: National Heating 
Wholesalers Association, 239 Water 
St., Pittsburgh. 


A&P Has First Air Conditioned 


Supermarket In Jacksonville 


JACKSONVILLE, Fla.—First air 
conditioned supermarket in Jackson- 
ville is the A & P market at Eighth 
and Hubbard Sts. here, according to 
D. M. Herzog, Carrier Corp. branch 
manager in this area. 

Florida Weathermakers, Inc. in- 
stalled the Carrier equipment. 


ing to the policy established by T. F. 
Rhoy, head of the firm. 

Industrial sales were defined, as the 
policy was originally defined, as be- 
ing confined to the following: 

“Sales to agencies, engineers, insti- 
tutions, city, county, state and na- 
tional governments, and large indus- 
trial users, who: 

“1. Install and maintain service on 
their own equipment by means of full 
time refrigeration employes carried 
regularly on their payroll. Or 

“2. Regularly purchase their refrig- 
eration equipment, parts, or supplies 
on a wholesale basis.” 


Stainless Steel Makers 
Agree ToEnd ‘Restraints’ 


WASHINGTON, D. C.— Eighteen 
manufacturers of stainless steel who 
are said to represent 90% of the 
industry have been enjoined by the 
government from price-fixing and 
other alleged restraints of trade. 

The government dropped an anti- 
trust suit against the producers after 
they agreed to discontinue the prac- 
tices. All defendants consented to the 
judgment. 

The judgment also requires the 
manufacturers to discontinue such 
practices as exchanging “advance in- 
formations” used to arrange uniform 
bidding on government contracts, and 
to issue licenses under patents, cov- 
ering certain manufacturing opera- 
tions, to any applicant upon reason- 
able royalties. 


Rebuilding of Fire Damaged 
Cold Storage Plant Rushed 


KELOWNA, B. C., Can.—Dominion 
Construction Co., Ltd., Vancouver, B. 
C., is rushing reconstruction of the 
cold storage unit of Kelowna Grow- 
ers’ Exchange here which suffered 
damages estimated at $300,000 in a 
recent fire. 

Rebuilding operations are expected 
to cost about $100,000 and it is 
anticipated they will be finished by 
February. 

Project will replace the 70-ft. clear 
span trusses and rebuild the roof. 


Swanson, Schreiner Named To 
Head Local G-E Credit Offices 


NEW YORK CITY—L. E. Wil- 
liams, eastern district manager of 
the General Electric Credit Corp., 
has announced the appointments of 
S. R. Swanson as manager of the 
firm’s local office here and of P. G. 
Schreiner as manager of the Ja- 
maica, L. I., office. 

L. E. Scott, southwestern district 
manager, announced the appointment 
of E. L. Watson as manager of the 
firm’s Dallas office. 


Stainless Steel 


BAR 


~ INCREASES PROFITS 
~ ELIMINATES BOTTLES 


Carbonated Drinks 


COLA, LEMON, GINGER ALE, SELTZER 


WRITE FOR ILLUSTRATED BULLETIN AND PRICES 


- 
\ DEALER & DISTRIBUTO 


mavens ) 
INVITED 


MULTIPLEX FAUCET COMPANY 


4325 DUNCAN AVE., DEPT. ARN-14, ST. LOUIS,MO. 


Supplies Wholesalers’ 
Sales Lag In August 


WASHINGTON, D. C.— August 
sales of 20 refrigeration supplies 
wholesalers reporting to the Depart- 
ment of Commerce were down 10% 
from a year ago and 8% from July 
this year. Sales in the first eight 
months of 1948 fell 4% below those 
for the like period last year. 

However, August sales of all whole- 
saling businesses reporting to the 
Commerce Department (2,966 firms) 
increased 13% over August a year 
ago and 6% over July, 1948. Total 
sales in the first eight months were 
9% ahead of those for last year. 

Reports from 14 _ refrigeration 
wholesalers showed their August in- 
ventories declined 4% from a year 
ago but were unchanged from the 
July, 1948, figure. Inventory value 
for August stood at $1,552,000. 

For 1,928 wholesaling businesses, 
August brought an increase of 17% 
in inventories compared with August, 
1947, and no change compared with 
July, 1948. Inventory value for all 
wholesalers reporting was $544,014,- 
000. 


Air Conditioning Firms Enter 
Rochester Home Exposition 


ROCHESTER, N. Y.—Air condi- 
tioning firms were well represented 
at the Rochester Better Homes Ex- 
position held recently in the Main 
St. East Armory. Among firms with 
exhibits were ABC Sheet Metal & 
Heating Corp., Jackson Heating & 
Air Conditioning Co., and Monroe 
Air Conditioning Co. 


Cosgrove Elected Pres. 
Of Avco’s Nashville Corp. 


NEW YORK CITY —Election of 
Raymond C. Cosgrove, executive vice 
president of Avco Mfg. Corp., as 
president of Nashville Corp., an Avco 
subsidiary, has been announced by 
Victor Emanuel, Avco president. 

At the same time, Emanuel an- 
nounced that Cosgrove will supervise 
operations of the Lycoming and Spen- 
cer Heater divisions of Avco. Cos- 
grove also was elected to the boards 
of directors of Nashville Corp. and 
ACF-Brill Motors Co. 


Canadian RSES To Convene 
In Montreal March 28-29 


MONTREAL Que., Can.—Annual 
convention of the Interprovincial Re- 
frigeration Service Engineers Society 
will be held at the Mount Royal hotel 
here Monday and Tuesday, March 28 
and 29, association officials have an- 
nounced. 


METUCHEN, 


FACTORY and 
SALES OFFICE () NEW JERSEY 


FOR SALE 
225 NEW CONDENSING UNITS 


VY, h.p. Hermetic, Medium 
Pressure Condensing Units. 
Designed for Beverage 
Coolers, Reach-In and Simi- 
lar Applications. 


United Iron & Metal Co. Inc. 
Catherine Street & B & O RR 
Baltimore 23, Md. 


> 
= 


ACME ee, At MN 


Jackson, Michigan 
Representatives in all principal cities 


HEAT EXCHANGERS 


Shell and Coil type for use 
with FREON and Methyl- 
Chloride—for installations 4- 
ton to 50-tons. Acme Heat 
Exchangers increase the ca- 


PRODUCTS 
xx 
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ANACONDA COPPER REFRIGERATION TUBES 
have qualities that assure a dependable, 
ready-and-easy-to-use refrigeration tube 
.. . qualities that add extra measures of 
economy and reliability because: 


... they are dehydrated to eliminate trou- 
blesome moisture. 


. +. they come to you with unusually clean ger. 
and bright inside surfaces. 


... the exclusive Anaconda Cup Seal re- 


duces waste and protects the inside of the 
tube from the point of manufacture to the 
point of installation. 


... they are uniformly soft, easy to bend 
and may be readily flared without cracking. 


when it’s so easy 
to say “ANACONDA” 


Anaconda Refrigeration Tubes are 99.9% 
pure specially deoxidized copper, made to 
A.S.T.M. Specification B68. They are avail- 
able in all standard 
sizes up to and in- 
cluding 34” O.D. in 
50-foot coils. Other 
lengths on special or- 


47414 Rey 


OTHER PRODUCTS: Precision-made tubes in 
Copper, Brass, Bronze, Copper-Nickel Alloys 
and Aluminum; in sizes from .015” O.D. to 1” 
O.D. with wall thickness down to .004”; round, 
square, or irregularly shaped; in coils, straight 
lengths or special forms. Bourdon tubes, ther- 
mal expansion bulbs. 


THE AMERICAN BRASS COMPANY—FRENCH SMALL TUBE BRANCH 
General Offices: Waterbury 88, Conn. * Subsidiary of Anaconda Copper Mining Company 


In Canada: ANACONDA AMERICAN Brass LTD., New Toronto, Ont. 
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Electric Water Cooler 


REFRIGERATED 
COMPARTMENT 


Dd with 2 full-sized ice-cube trays! 


\ Three answers to thirst in one sleek, 
\ streamlined electric water cooler 
featuring famous Kelvinator refrig- 
eration. Properly cooled drinking 
} water for as many as 6 people, at 
/ the touch of a pushbutton faucet. 
28 full-sized ice cubes in aluminum 
trays with handy cube-release levers. 
Refrigerated storage space—enough 
for a full case of standard seven- 
ounce beverage bottles. A triple bid 
for water cooler profits! 


Its fully insulated, Monel metal 
refrigerated compartment provides 
uniformly cold storage of 35° to 38°F. 
The door, too, is heavily insulated, 
remains condensation-free. Sturdy 
latch is pushbutton operated and 
has a theft-proof key-lock for use 
when desired. Entire unit occupies 
less than 2 square feet of floor space! 
No plumbing connections needed; 
simply plug it in! 
Demands are soaring for this new 
three way answer to thirst. Get in 
the profit line-up—send for details 
on Model KB-R Kelvinator-refrig- 
erated Electric Water Cooler! Write! 


ey 
EBCO MANUFACTURING CO. 
COLUMBUS, OHIO 


The EBCO Manufacturing Co. 
Town & Lucas Sts., Columbus 8, 0. 


By Phil B. Redeker 


BOSTON — The “why, how, and 
where” of applying driers on refrig- 
eration systems was presented by 
Dr. W. O. Walker of Ansul Chemical 
Co. at the Refrigeration and Air 
Conditioning Educational Conference 
here. 

Ideas about driers and drying 
agents have been altered consider- 
ably since they first began to be used 
with refrigeration systems, Dr. 
Walker pointed out. Original func- 
tion of the dryer was to prevent 
corrosion that could virtually eat 
away a sulphur dioxide system, and 
calcium chloride was the most gen- 
erally used drying agent. 

However, with the advent of 
methyl chloride and the “Freon” re- 
frigerants, a much more complete job 
of dehydrating a refrigerating system 
became imperative. 

What are the characteristics of a 
good drying agent? Dr. Walker listed 
them as follows: 

It should have no action on either 
the refrigerant or oil. 

It must not dissolve. 

Very little temperature effect 
should be created by a drying agent. 

It should not deteriorate. 

The drying agent should be effec- 
tive on both liquid and gaseous 
refrigerant. 

It should be non-corrosive. 

It must not channel. 

It must not cake. 

It must not shrink or expand. 

It should reactivate easily. 

It must be granular. 


on 
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KELVINATOR parts are priced right 
.»- always right for the job! 


You're right on every job when you use dependable parts 
and supplies from your Kelvinator Parts Depot. 


competitively priced! 


You'll like Kelvinator’s time-saving ‘‘one-stop” service 
... where you can choose from a complete line of refrigera- 
tion parts and supplies that are “tops” for quality—and 


Stop in at your nearest Kelvinator Parts Depot some day 
soon. You're sure to find exactly what you want—and you'll 
like the fast, friendly Kelvinator service. Mail or phone 
orders handled promptly .. . Kelvinator, Division of Nash- 
Kelvinator Corporation, Detroit, Michigan. 


GET YOUR COPY—New Handy Catalogue of Refrigeration 
Supplies—Here’s the quick, easy way to buy refrigeration 
parts and supplies. All information and prices are grouped 
for easy reference. Ask for it at your local Kelvinator Dis- 
tributor’s or Zone Office. 


CONDENSING UNITS 
REFRIGERATION PARTS AND rm» 
SUPPLIES “eeeaet 


REQUIREMENTS 
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Why, How, Where of Applying Dies on Refrigeration 
Systems Outlined to Eastern Servicemen by Dr. Wal 


ANSUI CHEMICAL Co 
ces ee S73 eee 


we 


REFRIGERATING SYSTEMS 
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Dr. Walter O. Walker (second from left), director of research for Ansul 
Chemical Co., discusses the chart form displaying the causes and meas of 
prevention of damaging solids in refrigeration systems. One of the 
industry’s best known authorities on problems that arise when refrigerants 
become contaminated with any kind of foreign elements, Dr. Walker 
presented a discussion at the conference on proper use of driers in 
refrigerating systems, which is reported on this page. 
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It must not powder. 

It must not heat unduly. 

The three tests of a drier, in terms 
of rating its effectiveness, says Dr. 
Walker, are the following: 

Efficiency 

Capacity 

Speed of action. 

“Efficiency” of a drier is measured 
in terms of its ability to reduce the 
moisture content in a system to the 
desired level, and its ability to pre- 
vent freeze-ups and corrosion. 

“Capacity” of a drier is its ability 
to remove: enough of the moisture to 
do a thorough job. (A measure of 
quantity.) Most driers are so made 
that they have plenty of capacity. 

“Speed of action” means that the 
drier must act quickly enough to 
reduce the moisture quantity in a 
system in one pass of the refrigerant 
through it, so that freeze-ups will be 
prevented. 

Dr. Walker explained that drying 
agents used in refrigeration systems 


accomplish their purpose in three 
different ways: 
1. By chemical action. Calcium 


chloride is an example of this type, 
picking up moisture and reacting 
with it chemically. 

2. By adsorption. With silica gel 
and activated alumina, moisture lit- 
erally sticks to the capillary surfaces 
of these substances like a piece of 
gum might stick when thrown against 
a piece of pipe. 

3. By a combination of chemical 
reaction and adsorption. Drierite is 
the drying agent that works in this 
manner. 

Size of the drying agent particles 
is of some importance, Dr. Walker 
explained. If they are too large, poor 
contact with the refrigerant is likely. 
If they are too small, they can offer 
too high a resistance to refrigerant 
flow. 

With the cross-flow type of drier, 
smaller particles can be used without 
loss of efficiency, Dr. Walker stated. 


THREE PLACES TO PUT DRIERS 


The question of where to locate the 
drier is one that is of considerable 
practical importance to the service 
engineer. Dr. Walker explained that 
generally there were three possible 
locations for a drier: 

1. Ahead of the expansion valve or 
capillary tube (the “high side” drier). 

2. Beyond the expansion valve or 
capillary tube (“low side’ drier). 

3. In the suction line. With sulphur 
dioxide systems the suction line loca- 
tion is generally considered a “must.” 

Advantages of the “high side” loca- 
tion, as outlined by Dr. Walker, are 
as follows: 

1. Moisture is removed before it 
reaches the expansion valve or capil- 
lary tube, prevent freeze-ups. 

2. Drying is adequate, especially if 
the drier is placed in a cold part of 
the refrigerated fixture. 

Possible disadvantages of the high 
side drier are: 

Efficiency can become low if drier 
is in a warm location. 

There may be a tendency for the 
drying agent to form dust. 
Advantages of the low side drier 
are: 

1. Drier efficiency is likely to be 


greater because of the lower temepra- 
ture of everything around or in the 
drier. 

2. It can be used on sulphur dioxide 
systems. 

Disadvantages of the low side drier 
location are that: 

1. It may not prevent freeze-ups 
of the refrigerant metering device. 

2. Wax separation from the oils 
may interfere with the operation of 
the drier. Careful selection of the oil 
used in the system is a necessity 
when a low side drier location is 
selected. 

Suction line driers, according to 
Dr. Walker, have an advantage only 
when used in a sulphur dioxide sys- 
tem. The disadvantages are that 
when located in the suction line the 
drier is not likely to prevent freeze- 
ups, or to prevent moisture from 
entering the evaporator. 

Actual positioning (upright, hori- 
zontal, or slanting) of a drier is of 
ip importance, Dr. Walker pointed 
out. 


UPRIGHT POSITION DESIRABLE 


The upright positioning of a drier 
is generally desirable, Dr. Walker de- 
clared. If the drier is so placed in 
the system that it is handling liquid 
refrigerant, the liquid should enter 
at the bottom of the drier, thus 
flooding up through the drying agent 
in such a manner as to afford the 
maximum contact with the drying 
agent. 

Gaseous refrigerant should be in- 
troduced at the top of a vertically 
positioned drier, leaving at _ the 
bottom. 

Some possible problems with the 
upright position of a drier is that a 
“bouncing action” or surging effect 
may result in a _ pulverizing and 
powdering of the drying agent with 
the resulting problems. 

In a drier that is positioned hori- 
zontally any oil that is carried along 
with the refrigerant would tend to 
cut the efficiency of the dryer. 

Service contractors who buy drying 
agents in bulk form for recharging 
driers should not assume that the 
material they are getting is in per- 
fect shape and ready for use. C!ances 
are that it needs reactivation to put 


it in the best shape for us in 4 
system. 

Drying agents can be reac’ vated 
by heating them in a gas-fire’ oven 
for 12 hours. Reactivating te: pera 
tures for the various agents -e 48 
follows: 
Activated aluminum .... 350-6 0° F. 
 _ yy Beene 350-(. 0° F. 
EE. Sxekeusnkcanass 450-: 0° F. 

From a_ theoretical stan: int, 


driers that have been in use " 4 
refrigeration system can be » icti- 
vated, but all contamination m: :t be 
eliminated first, and from b 5 4 
practical and economical stanc. int, 
it just generally isn’t advisa!- 
try to do it, Dr. Walker state 

Some service engineers believ that 
a test of a drier’s efficiency is 20W 
hot it gets, but while driers de ;1Vv€ 
off a little heat in picking up “0% 
ture, it is so small that it is no test 
at all of a drier’s efficiency Dr 
Walker warned. 
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19 Merchandising Plumbers Take Booth oolerator Adds Shift, 


In D.C. Home Show, Report Good Results 


WASHINGTON, D. C.— Nineteen 


local plumbers, who have joined 
force. to trade under the name 
of t' Washington Merchandising 


rs Association, have discov- 


Pluni 

ered it they can step up the retail 
end their business through joint 
adve’ sing. 


Th purchase a quarter-page dis- 
ivertisement in the classified 


” 
eid of the telephone directory, 
whic carries a group message and 
ther sts each member firm sepa- 
rate Similarly, they combine for 
large display advertisements in the 
Was’ gton newspapers where, again, 
each .ember’s name is listed. 


Th» most recent venture in the 


field joint advertising was through 
parti: »ation in Washington’s second 
annu:: show of the Home Builders 
Association. The show, held Oct. 16 
to 24. drew daily crowds varying 
from ».000 to 15,000. More than 85,000 
perso:'s passed by the association’s 
booth, members estimated. A large 


percentage of these stopped to look 
over the shiny white exhibit of 
kitchen units, hot water heaters, mo- 
dern bathroom equipment, and air 
conditioning units. 

Members who took turns presiding 
at the exhibit said they obtained a 


_ follow-up list of prospects which 


should keep all 19 firms busy for 
months. Because membership includes 
firms from all sections of metropoli- 
tan Washington, it was pointed out, 
they were able to distribute the in- 
quiries to the firm which could handle 
them most easily. 

A number of actual sales were 
made on opening night and each 
night thereafter. Most interest was 
reported shown in the Geneva kitchen 
unit, which was installed complete in 
one of the two booths maintained by 
the association. 

Theme for the entire show was 
“What’s New In the Home,” and the 
association carried through with this 
theme by demonstrating the newest 
equipment available from their com- 
bined stock. 

The show, occupying 80,000 sq. ft. 
of displays in Washington’s National 
Guard Armory, developed the slogan, 
“If it’s in the house, the Home Show 
has it.” The Merchandising Plumbers 
carried this slogan a bit farther by 


“See HOUSEHOLD WARES in all 
their Time-Saving Glory at the 
MERCHANDISING PLUMBERS’ EXHIBIT! 


Fe a@ kitchen that invites a 
woman to bring out the best Ir 
her cooking... for a basement that 
lightens heavy bouschold 
shores... and a huthroor te 

sing in! ... see the Merchandising 
Plumhers’ Extibit at the = - . 2 
Home Show Exposition —today? . as 


MERCHANDISING PLUMBERS ASSOCIATION 


fener 4 Wetiitarrn Monrite 2, CWtME Ox. the 
ee eed wh awe 


Barty % Withee 
SS. Copier RR Sek ain 


s Fete Tam 
+ ie aoe ee 


telling their visitors that “If it’s 
something a plumber can install, we 
sell it, we install it, and we service 
is.” 

The entire plan behind formation 
of the plumbers’ association was one 
of selling the equipment they install 
so they get both the income from the 
sale and the installation. 

Before their decision for joint ac- 
tion, most of the members did only 
servicing or installation of major 
items such as air conditioning, refrig- 
eration, and heating units. Some of 
them, however, thought that they 


could provide a greater service to 


y 


their clients and earn a greater in- 
come for themselves if they entered 
the merchandising field as well. 

If they carried a stock of these 
heavy units, they could sell direct 
from stock and in that way insure 
delivery to the customer, they rea- 
soned. 


Architects Assn. Proposes 
N. ¥. State Building Code 


ALBANY, N. Y.—A _ state-wide 
building code to set up standards for 
all construction within the state, in- 
cluding ventilation, was proposed at 
the convention of the New York 
State Association of Architects. 


If You Make Products 
Like These— * 


~ 


Yeu Should Know U N ; TE D i 


For welded wire oven racks, broilers, grills, refrig- 
erator shelves, freezer trays or baskets, put United 
Steel and Wire €o. on your list of preferred sup- 
pliers now. They manufacture these items by the 
hundreds of thousands for many of America’s lead- 
ing appliance builders. Most of these firms consider 
United their consultants on all welded wire goods 
because United fabricates all the practical mate- 
rials and finishes, and because they have 40 years 
experience on which to draw in planning low cost 

volume production. If you are not already 


<¢ > ae 
: eee 


. lg reo ) SS ae 


well acquainted with United, you will 


MTED 


find it good business to 
contact them soon. 


STEEL ann WIRE CO. 


Streamlines Home Office 


DULUTH, Minn.—To streamline 
its operations to meet increased de- 
mand for its home freezers and re- 
frigerators, the Coolerator Co. last 
.month put on an additional shift at 
its factory and moved several depart- 
ments from the factory in West 
Duluth to the New Garrick building 
in the downtown business district, 
Ward R. Schaefer, vice president and 
general manager, has announced. 

The new Coolerator central offices, 
which will house the accounting, 
sales, advertising, engineering, and 
service departments, occupy more 
than 10,000 sq. ft. of space, he said. 
The space vacated at the factory is 
being utilized by production facilities, 
he added. 

More than 800 new employes were 
added to man the extra shift, he 
noted. 

William C. Conley, Jr., sales man- 
ager, reported that the company had 
consolidated its 15 sales areas that 
were established after the war into 
13 compact districts. This territory 
realignment will eliminate much 
travel for district managers and will 
permit closer distributor contact, he 
stated. 


Maytag Pays Quarterly 
Dividends on Preferred 


NEWTON, Iowa—The _ regular 
quarterly dividends of $1.50 on the 
first preferred stock and 75 cents on 
the $3 preferred stock, both payable 
Nov. 1 to stockholders of record Oct. 
15, have been declared by Maytag Co. 


SANITARY’S NEW 
6 cu. ft. and 4 cu. ft. Electric 
Refrigerators are now available. 


No. TE62 _ illustrated— 
23 12"w. x 2234”"d. x 50%o"h. 


Also Available—Model TE46— 
4 Cu. Ft. Size— 
23%2"w. x 20%,"d. x 41h. 


SANITARY REFRIGERATOR COMPANY 


FOND DU LAC, WISCONSIN 
ICE REFRIGERATORS FOR MORE THAN 40 YEARS 
QUICFREZ FARM LOCKER PLANTS SINCE 1939 


150 FONDA ST., BATTLE CREEK, MICH. 


Ss ae ee ee a ee? hae — ae 


Delco has always meant 
the best in motors—and this 
new Compressor Duty Motor 
line by Delco represents 
another outstanding ad- 
vance in ‘designed for the 


job” power units. 


Engineered specifically for 
these new 
Delco Motors are quiet, effi- 
cient and free from vibration. 
New construction techniques 
insure long, trouble-free oper- . / i ceeieeties 
ation under the most adverse [ ee 


compressor use, 


conditions. 


These really new Delco Com- 
pressor Duty Motors are 
available for application to 
your air conditioning and 
refrigeration line. For com- 
plete data on Delco Motors 
write to Delco Products, 
Dayton, Ohio, or call our 
nearest Sales Office. 


/ 
/rt (6 
PRODUCTS 


DAYTON, CHIO 


CHECK THESE FEATURES OF 
THE NEW DELCO MOTOR 


/ The inner and outer races of Jf 


the ball bearing on the end 
opposite the drive end are 


Main frames and end 
frames are of rigid cast iron 
construction. 

locked to give maximum 


thrust capacity. Extended accessible mount- 


ing feet cast as unit with 
Polyphase motors have main frame. 
double squirrel cage rotors; 
die cast aluminum conduc 


tor bars and end rings. 


Single phase available from 
1 h.p. through 5 h.p. and 
polyphase available from 
1 h.p. through 7% h.p. 
1800 R.P.M. 


Close tolerance air gap 
between rotor and stator. 


DELCO MOTORS 


DELCO PRODUCTS, DIVISION OF GENERAL MOTORS CORPORATION 


SALES OFFICES: CHICAGO « CINCINNATI « CLEVELAND « DETROIT «© HARTFORD 
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.... By Jimmy Hatlo 


HL GY | 
CHEAP CHARLIE CAN) HE SAID IT WAS A Y/ CHARLIE STEERS 


TAKE HIS FINGER OFF 
THE HOOK AND COME 
OUT OF THE PILLBOX 
NOW THE BILLY-DOO 


HAS BEEN PAID: WAITLL YOU SEE HOW 


BiG BUSINESS CALL. ALL HIS SUCKERS 
HE WASNT KIDDING~ ¢ HERE. THE PHONE 
A$ GZ CHECK IS BIG | BooTHs GoT A 
BIZ IN ANY LANGUAGE J CHISELERS-EYVE 
VIEW OF THE ¢ 


NX 


—* 


TABLES -- 


HE INSISTS ON PAYING 
HIS SHARE. HE PUTS _*\ am 
HIS HAND IN HIS POCKET }/:2% 
AN’ PULLS w 


i 


i 
ty 


; 


E, Inc., 


Theres ONE AT EVERY 
TABLE » BUT NOT WHEN 


THE CHECK’ ARRIVES~ 
» AND A ‘iP OF THE HATIO HAT 


40 G.J.MSINTOSH, & 
( 


ROUTE 5, BOX 343, 
LITTLE ROCK, ARK. 


POINTS 


SUPERIORITY 


Now .available in a range of popular sizes, beth straight and 
reducing types. These adapters are a perfect complement to 
the NIBCO line of Wrot Fittings. They are formed from tubes 
by an exclusive process originated during the war, of red 
brass material which is far superior to bar stock from which 
adapters are usually made. Check these 10 points of superiori- 


ty; mail coupon today for detailed information. No obligation. 


Made from tube Thickness of cup approximately equal 
2 to that of the tube, making soldering 


Entire fitting wrot or forged (puither ant mass Tomyonst 


3 8 
Red brass material Cup extended away from threads 
4 Comparatively little heat transferred 
Perfectly formed threads ie Theeaees sustion 
9 
Husky wrench hexes Low initial cost 
6 
Manufactured to A.S. A. standards 10 
throughvut Range of sizes — 1/4” to 2” 


NORTHERN INDIANA BRASS CO. 
1131 Plum Street, Elkhart, Indiana 


Gentlemen: 


Please send detailed information about 
NIBCO Wrot Adapters from tubes. 


Name 


Street_ 


City —_ ” State. oe 
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The Best Freezer Dealers 
Are Smart and Ingenious 


( Concluded from Page 1) 
order that the buyer might become better acquainted with the 
freezer’s versatility. 


Freezer dealers and frozen foods distributors were introduced 
to each other via a club organized by said dealer with the purpose 
of binding these hand-in-glove sales organizations closer together. 


The first endeavor of this club was a concerted campaign to 


-educate prospects as to the salient benefits offered by home 


storage and possession of frozen foods. The most pungent of 
those arguments which they tossed at the prospective buyer was 
that of economy. 


They pointed out the savings effected by purchasing foods in 
large-scale amounts, and then they presented cost-breakdowns 
which proved the actual figures they had bandied about so 
winningly in their advertisements. 

These figures were truly convincing. 


Another of the freezer’s enticing features stressed by dealers 
in this program was that of the lessened necessity of frequent 
shopping expeditions by the housewife. These boring once-a-day- 
or-oftener rituals may be postponed by the owner of a freezer 
until such time as “the spirit moves her.” 


The prospect for a freezer is further gratified by the knowl- 
edge that a larger supply of primary foodstuffs and pre-cooked 
“short orders” is constantly on hand when she owns this wondrous 
new appliance—thus permitting the housewife to indulge her 
family and her guests in a wider variety of regular meals, and 
eliminating the embarrassing possibility of nothing to serve when 
unexpected friends “drop in.” 

In addition, the owner of a freezer is able to enjoy his or her 
favorite delicacies out-of-season, with all of their original flavor, 
nutrition, or vitamin content intact. 

Preparation of daily breakfasts and dinners is greatly 
simplified when a freezer is in the home, too—a point which 
invariably appeals to the kitchen-weary housewife. 

Summarized, here are some excellent reasons for buying @ 
freezer now: 

1. Owners visit food marts less often, shop only on nice days, 
shop only when they feel in the mood. 


2. They have a well-stocked food store in their own homes. 

3. They buy large quantities of staples at money-sving 
prices. 

4. They possess foods they need when they want them most. 


5. They can serve out-of-season foods any time—s raw- 
berries in December, corn in January, for example. 


6. They may cook and bake ahead when they feel like it— 


and withdraw those baked goods and pre-cooked meals from _4eir 
freezers at any convenient moment. 
7. Freezer owners better the health of their fami: s— 


because fresh-frozen fruits, vegetables, and meats are proc: sed 
at the peak of their vitamin content and savoriness. 

The pattern for selling freezers to. low-income fa’ |ies 
outlined above has proven quite successful for the dealer by v ‘0m 
it was devised. 

Perhaps other dealers, who may be enmeshed in diffici ies 
involving the sale of their floor-stock of home freezers, ma} ind 
some helpful hints in reading about the experience of one of elt 
confreres. 

Imagination pays off in this promising new business- nd 
so does the time-honored specialty-selling formula for on-t: 21! 
toes specialty dealers. 


See the people, and tell them the story! 
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* D : hi N d ‘Subst ntiabilit i Key to Each Prospect, and His Needs 
Commercia ed ers ip ee S q y J Valmart Equipment Distributors, Inc., Salesmen Prospect Report 
ized Staff, Reliable Servi . “ 
be tf rvice tment 
Orsanized Statt, Reliable Service Departmen mn 
a a Street. Country. 
By Phil B. Redeker a een hoe 
Ei’ YORK CITY—With food oe 
an ie ‘chants and other prospects ‘ Present Equipment 
ach; for © mercial refrigeration equip- Prospect For. 
' ment ow getting very choosy in  syenri Sadacca (left), presi- | Quoted On $ 
what ey buy and who they buy pate d John M. B 
from, behooves the commercial re- “Om SHG conn DI. Bess, Trade-in States 2 
a ~ ‘yn dealer to be sure that he director of Noma Electric ie ane 
aa - own house in order, says Corp. helped to make Date Called Should Call Again u 
Fred irlich of — agg Valmart open house, cele- Cold Canvass Call O House Prospect 0 Repeat Call O 
istry (ors here, making certain f P 
= organization has these funda- F@ting opening of new eaneh Salesman 
= theiiebaat quarters, a marked suc- ager ; ak ie ae - a > al camane 
= _ a a “gubstantiability” cess. Several hundred ac esman is required to ou s card on every prospect. 
ive abou. ©S own organization—in the prospects were in attend- “It gives us a check to see what “Don’t stint on the installation,” is 
deale: quarters, the lines that he ance, also. kind of an impression the salesman one of Rohrlich’s principles, and he 
hand! and the way he conducts has made, and how well our name _ believes it has a vital part in saving 
his bu . 1ess. has been impressed upon the pros-_ future service costs. 
gr. 2. _well-directed sales organiza- pect,” says Rohrlich. “It also gives “Since much of today’s ‘service is 
gr. tion t .¢ functions on an organized, ro us another chance to tell our story, made up of replacing parts, and the 
rather ‘han hit-and-miss basis. and to many prospects it indicates customer is charged the list price for 
an 3. ©. reliable service department ; that we are on our toes.” the replacement parts, although there 
that operates with the view of keep- i — ng ee a pre — pve broad a me Most of Valmart’s promotion is in is no charge for labor, we actually 
ing us-’s satisfied. erguenenee. J sce tak andllien pr Areas a the form of direct mail. Some adver- show a paper profit on most calls,” 
tl ‘An outstanding innovation in mer- ral counties po mn wh a tithe No tickee, no washee, explains  tising is done in local food trade and Rohrlich explains. 
chandising of service ideas can help, The poet ar we poecsceg een Rohrlich. “If the salesman doesn’t tavern publications, but the big share This explains, he said, how the 
too, and Valmart has done this with ‘ell at retail are in Salinas Fons a turn in a complete report on every goes to well prepared promotion sent “lifetime free service” offer can be 
a “free lifetime service” offer on the omg ee rived hyd pode wikis the e- call, he isn’t entitled > Me crow. to selected lists. These lists are made without costing the company 
equipment it sells. How the firm have been “es Ray DH The call report (see illustration) taken from the call reports. an exorbitant amount of money. 
estimates that it can do this will be cial racial or ae at alee lle A 8 designed to give the key informa- What about the lifetime free serv- The service department has a 
explained later. jon song nage pr Meron as on about a prospect and what he’s ice? How can a commercial refrig- checker-upper system that operates 
How does Valmart Equipment Dis- college graduate age i: Harlem 2 Prospect for, not only for future eration distributor afford it? something like that used on sales- 
tributors (formerly Frigid-Freeze an example, leee ia el i of Jew. Calls, but also for direct-mail pro- Rohrlich was with an Engineers men’s call, except in this case a top- 
Sales Corp.) measure up to the afore- territory. Bil ge siahae work in cee Corps refrigeration installation and _ flight service engineer checks up on 
ne mentioned requirements ? ish and Italian tha st A “spot-check” telephone call is maintenance unit during the War a certain number of calls to see if 
It has just moved into new quar- the Bronx and Italian yg h the made to a percentage of the pros- and he believes that good installation the man who did the job has done it 
ters, a building at 455 Eleventh Ave., There is paige ieedtie 4 ™ bs “0 are ects shortly after the salesman’s and service practices can make or well, and to see if he has used 
, New York City, especially remodeled err Gs yor rs ve ec ot call. Purpose of this is many-fold. break a commercial organization. the correct amount of materials. 
its kind of a business. rain » © 
be gees handles the following others work only on tavern operators, yi 
Tr. lines: Frigid-Freeze, Amana, Puffer- While still others may contact only 
0 Hubbard, La Crosse, Artkraft, Re- restaurants and institutions. 
Y frigeration Engineering Corp., Viking, Rohrlich says that he can have a 
: Minneapolis Showcase, and Forma- salesman ready to make calls after a 
of craft. two weeks’ training period—one week 
Ss Second floor of Valmart’s new inside, and one week outside working 
establishment is occupied by offices with an experienced man. But the 
and what Rohrlich calls the “most salesman’s education doesn’t stop 
n important room in our entire build- there, of course, for he gets regular 
8 ing’—a training classroom for both educational sessions from the dis- 
salesmen and servicemen. This class- _ tributing firm’s own executives, and 
0 room has writingearm chairs of the special showings and instructional 
type used in schoolrooms, and is presentations by representatives of 
fitted with a blackboard and other’ lines which Valmart handles. 
appurtenances used in instruction. Salesmen are compensated on a 
S Valmart sells at retail in a 35-mile commission-against-drawing account 
t radius of the metropolitan New York basis. Special call report forms are 
. tl . 
P Suppliers Attend WValmart’s Grand Opening 
r 
i ; 
Triple inspection and careful 
j selective fitting of all parts is 
standard procedure at Tecumseh’s 
) high speed production plant. 


George C. Foerstner (left), general manager, and William F. (Bill) Kern 
(right), regional sales manager of Amana Society, are shown with Fred 
Rohrlich, president of Valmart Equipment Distributors at the opening of 


Above, rigid crankcase inspec- 
tion holds cylinder bore to .0002” 
(two ten-thousandths of an inch) 
round and taper. 
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Famous Chieftain 


Single, Twin and 4 Cylinder Compressors 


Ready for Immediate Shipment! 


Valmart’s new home. 


_—. 


T come TERRITORY NOW AVAILABLE | 


Bottlenecks have been broken, material shortages licked . . . and, now 


again at last, genuine Chieftain Compressors are being produced in 


—<- Ss 
P i sufficient volume to assure immediate shipments . . . in unrestricted 
i quantities... for all replacement installations as well as for assembly 
Ga <7 by manufacturers into their own products and equipment. 
i pi | ; 
f ’ q Chieftain, you know, has consistently set the quality pace for the 


industry . . . has pioneered such important advances in compressor 
design and manufacture as mass precision machining methods, forced feed lubrica- 
tion for reciprocating parts, automatic cylinder lubrication, “Chieftainizing” 
connecting rods to prevent scoring, plus many, many others. And these are only a 
few of the reasons why smooth, quiet, dependable Chieftain Compressors have 
become the standard of the industry . . . a few of the good basic reasons, 
too, why it pays to insist on genuine Chieftain Compressors for new 
equipment and all replacement installations. 


TECUMSEH PRODUCTS COMPANY 


Tecumseh, Michigan 
EXPORT DEPARTMENT © 2111 Woodward Avenue ® Detroit 1, Michigan 


i Reach-ins 
= Walk-ins that grow with coiling that 
Wi 1 the merchant’s business is different 
cooler with 


STHESCO § 
THESCO 

. . Since 1s . 
quicker cooling 


THE C. SCHMIDT CO. 


A Dry Beverage 
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Available from 
1/2 to 10 H.P. 


CLEANABLE 
DOUBLE-TUBE 

COUNTER-FLOW 
WATER-COOLED 


Write for literature 


7 Halstead Mitchell 


BESSEMER BLDG. 
PITTSBURGH 22, PA. 


Electrimatic 
Valves, Driers, Strainers, | 


Charging Lines, Quick Couplers, 
. _ Forged Flare Nuts and Fittings 


Ask Your Wholesaler — 


Electrimatic 


2100 Indiana Ave. + Chicago 16, Illinois 
Canada — 2025 Addington Ave., Montreal 


mapmnemecnsvemmansencecetne ees 


insist on 
genuine 


products 
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‘Biggest Ever’ 


7-Day Housewares Show 
In Chicago Is Sell Out; 
Exhibitor List Tops 500 


CHICAGO—More than 500 house- 
wares and appliance manufacturers 
will show their newest products at 
the fourth postwar National House- 
wares and Home Appliance Exhibit 
to be held here Jan. 13-20 at Navy 
Pier, according to A. W. Buddenberg, 
executive secretary of the National 
Housewares Manufacturers Associa- 
tion. 

The show will extend over a full 
eight days, from Thursday to Thurs- 
day, but will not be open Sunday, 
Jan. 16. All exhibit spaces have been 
contracted for and the show is com- 
pletely sold out, Buddenberg’ said. 

“Indications are that the exhibit 
will be one of the most extensive 
ever staged,” Buddenberg declared. 
“It appears that many manufactur- 
ers will go all out in the matter of 
elaborateness of displays and in the 
introduction of new products.” 

The exhibit will be the first staged 
by the association at Navy Pier, lo- 
cated at the foot of Grand Ave. and 
Lake Michigan. Exhibits will be set 
uy in the pier’s spacious north and 
south halls. 

Slightly more than 144,000 sq. ft. 
of space will be used for exhibits. 
This is the largest amount ever 
utilized in an NHMA show, Budden- 
berg said. 

Advance registration cards will be 
sent to more than 7,000 buyers 
shortly before the show. 


Avco Reports Sales of 
$98 Million for 9 Mos. 


NEW YORK CITY—Consolidated 
net sales of $98,957,139 for the nine 
months ending Aug. 31, 1948 were 
reported here recently by the Avco 
Mfg. Co. This compared with net 
sales of $76,395,205 for the same 
period last year. 

Net income for the nine months, 
after all charges and Federal taxes, 
amounted to $5,395,205 as compared 
to $4,622,314 last year. This year’s 
income, after preferred dividends, 
equalled 74 cents per common share, 
whereas last year’s total equalled 
63 cents per common share. 

Both sales and earnings are run- 
ning at the highest rates in the 
company’s history, according’ to 
Victor Emanuel, Avco president. 


Rehoave Distributes Admiral 
Products In Syracuse Area 


CHICAGO—Appointment of Reli- 
ance Distributors, Inc., Syracuse, N. 
Y., as exclusive distributor of Ad- 
miral Corp. products for 17 counties 
in the Syracuse area has been an- 
nounced by W. C. Johnson, general 
sales manager of Admiral. 

President of the distributing firm 
is Samuel Brownstein, who has been 
connected with radio and appliance 
wholesale houses in the east since 
1923. For 14 years prior to 1942 
Brownstein was associated with 
Philco in the metropolitan New York 
City area first as a field salesman, 
then field supervisor, and finally sales 


manager. 
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Unite with Union Pacific in selecting sites and seeking new markets in California, Colorado, Idaho, 
Kansas, Montana, Nebraska, Nevada, Oregon, Utah, Washington, Wyoming. 


*Address Industrial Department, Union Pacific Railroad 


UNION PACIFIC RAILROAD 


Omaha 2, Nebraska 


we ee “ee — ra 
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vantesincuviiiinaitiasamall 


Vail Pittman 


* One of a series of ad- 
vertisements based on 
industrial opportunities 
in the states served by 
Union Pacific Railroad. 
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Down the (Disposall Demonstrator) Hatch! 


Using this new home demonstrator developed by Hotpoint, Inc. the dealer 
now can wheel a Disposall into the homemaker’s kitchen, connect the 
appliance to the sink spigot by means of a rubber hose, and give a quick, 
convincing demonstration. Ralph C. Cameron, manager of the Hotpoint 
dishwasher-Disposall department, feeds carrot tops into the Disposall to 
show the homemaker how the device operates. A transparent glass drain 
tube permits her to see the food waste material after it has been pulverized 
by the grinding mechanism. 
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Hotpoint Develops Disposal Demonstrator 
As Units Now Leave Factory In Carload Lots 


CHICAGO—A general increase in 
dealer sales of Disposalls as a high 
volume appliance was climaxed re- 
cently when Hotpoint, Inc. shipped 
solid carloai lots to dealers in De- 
troit; Rochester, N. Y.; Buffalo; 
Richmond, Va.; and Raleigh, N. C., 
Ralph C. Cameron, manager of the 
dishwasher-Disposall department, an- 
nounced recently. 


The three carload shipments went 
to Graybar in Detroit and Buffalo, 
and General Electric Supply Corp. in 
Richmond. Cameron characterized 
the shipments as a reflection of in- 
creased dealer activity in promoting 
the Disposall through floor and 
window display, actual demonstra- 
tions in the prospect’s kitchen, and 
arrangements with plumbers and 
electricians to standardize installation 
costs. 


Dealers using a new portable home 
demonstrator developed by Hotpoint 
are now able to conduct house-to- 
house demonstrations by wheeling a 
Disposall into the homemaker’s kitch- 
en and connecting the appliance to 
the sink spigot by means of a rubber 
hose. A glass drain tube permits the 
homemaker to see the food waste 
material after it has been pulverized. 

Typical of the coordinated distribu- 
tor-dealer activities promoting the 
Disposall is a campaign being car- 
ried out by Graybar with its dealers 
in the Buffalo-Rochester area. In the 
first two weeks of the 30-day activity 


Washer, lroner Mfrs. Assn. 
To Hold Convention Jan. 4 


CHICAGO—Annual convention of 
the American Washer & Ironer 
Manufacturers Association will be 
held in the Morrison hotel here on 
Jan. 4, 1949, it has been announced. 
Program includes sessions through- 
out the day plus luncheon and dinner 
meetings. 
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244 Disposalls were sold. The sales 
goal for the campaign has been set 
at 400 units. 

Dealers in every area are being as- 
sisted by Hotpoint field specialists 
and distributor wholesalemen in pro- 
moting the Disposall on a national 
basis during a 90-day continuing 
activity. The objective of the pro- 
gram is to assure consistent display 
and demonstration in every com- 
munity. 


" ATLANTIC CITY'S 
HOTEL of DISTINCTION 


Devoted to the wishes of a dis- 
criminating clientele and catering 
to their every want and embracing 
all the advantages of a delightful 
boardwalk hotel. 

Spacious Colorful Lounges—Sun 
Tan Decks atop—Open and inclosed 
Solaria—Salt Water Baths in rooms 


arage on premises. Courteous 
atmosphere throughout. 
——— 
When in Atlantic City 
visit the 


FAMOUS FIESTA LOU GE 


RENOWNED FOR FINE FOU? 
A 


OPEN ALL YEAR 
Under Ownership Manage: ° 


Boardwalk 


Exclusive Penna. Ave. 


Manian COOVEVWCY “Metriimen AUT MM ) 


Precision manufacture gives Larkin refrigeration products life-tim’ °P 
performance and lasting fortitude. Made by the originators © 
patented Cross Fin Coil, Larkin is the recognized leader in pre 
manufacture of Larkin Humi-Temp Forced Convection Units — Bare 
and Zinc Fused Steel Plate Coils — Air Con 
ditioning Units — Instantaneous Water Cool- 
ers — Evaporative Condensers — and all other 
equipment factors used in dependable com- 
mercial and industrial refrigeration. 
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THE 
WATCH DOG 
OF THE 
NATION'S 
FOOD SUPPLY 


AKIN COIL 
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2 519 MEMORIAL DRIVE S°** 
j ATLANTA « GEORGI. 
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his series of articles comprising ideas and principles for the small 
xr manufacturing business is written by James D. Woolf, who was 
ore than 20 years a vice president and director of J. Walter 


son Co., one of the largest advertising agencies. 
mee embracing all types of advertising and merchandising he 
his counsel to the small businessman who must plan his own 


Out of his 


By James D. Woolf 


reta 

for 

Tho 

expe 

bri?’ 

adv ‘ising and promotional efforts. 
Your °ublic Relations’ 

In } -iness nowadays a great deal 
js he. 1 about “public relations.” 
Large orporations engage the ser- 
vices high-priced experts who 
specia ‘© in this field. Many com- 
panies in pursuit of better public 
relatic: s, invest big sums of money 
in “in:'itutional” campaigns of ad- 
vertisi; and publicity. . 

Just what does the term “public 
relations” mean? What is it that 


these experts seek to accomplish? Of 
special interest here, does the small 
businessman have a public relations 
problem, and how should he handle 
it ? 
. The term has been given many 
complicated definitions. Puttiing it 
very simply, the aim of any public 
relations program is that of making 
friends for a business. That’s all 
there is to it—making friends. 
Whether your business is big or 
little, you are not likely to prosper 
unless the public likes you. If the 
public distrusts you, believes you to 
be calculating, self-seeking, and in- 
different, you are operating in a 
negative and dangerous “social cli- 
mate.” 


HOW TO MAKE FRIENDS 


As the operator of a small business 
you don’t need an expensive expert 
to tell you how to make friends. 

It’s a pretty simple matter when 
you think about it. When you think 
about it—if you think about it. 
There’s the rub—far too many busi- 
nessmen think about their public re- 
lations far too infrequently or not at 
all. 

What determines the quality of 
your public relations is the quality 
of your contacts with the public. 
Every ad you run is a contact. Every 
time one of your employes opens 
his mouth and says something to a 
customer he or she has committed 


an act, good or bad, of public rela- 
tions. 

Every time one of your delivery 
men rings a doorbell and delivers a 
package he also has committed an 
act of public relations—for better or 
for worse. Every time one of your 
employes answers your telephone a 
public relations contact has been 
made that can be helpful or hurtful. 

Take your telephone seriously. Lu- 
cius Boomer, late president of the 
Waldorf-Astoria, which receives 4,000 
telephone calls every day, once told 
me that the telephone manners of the 
American public are atrocious. Dale 
Carnegie and Emily Post, famed 
authority on etiquette, have told me 
the same thing. 

You can’t do anything about the 
bad telephone conduct of your cus- 
tomers. But you can do something 
about the telephone manners of your 
organization. Some things that of- 
end, I am told by New York’s top- 
flight Katharine Gibbs School for 
business girls are these: 

1. Failure of the employe answer- 
ing to identify himself at once upon 
picking up the phone. 

2. Tactless inference by the em- 
ploye answering that the inportance 
of the caller will determine whether 
or not you will talk with him. 


Two important consid 
AMOUNT OF MATERIAL NEEDED. Only 1 part of 


«zone to 150 of refrigerant. (1 to 300 in hermetic units). 


PATENTED 


¢ PER 
POUND OF 
REFRIGERANT 


Figure based on pint quantities. 
Only slightly higher for smaller 
quantities. 


AWZONE* 


erations: 


SERVICE TIME. Thawzone ordinarily eliminates mois- 


cost . . . adequate profit. 


‘roubles with ONE application . . . no call-backs . . . mini- 


hawzone is the MOVING dehydrant . . . always circulating 


arching out moisture. It works quickly and efficiently in 
reconditioned or old systems. Many use it in systems 
‘ting perfectly, to prevent future troubles. . 


our refrigeration wholesaler has it. 


ALSO MAKERS OF 


‘H/GHSIDE CHEMICALS CO. 
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expressions—‘‘Oke- 
“Oke,” “Bye, 


3.  Slovenly 
doke,” ‘Youbetcha,” 
now,” and “So long.” 

4. Putting the callers through the 
third degree before yielding the de- 
sired information. 

5. Lifting the receiver from the 
cradle and continuing to talk with 
someone at your desk. 

6. Displaying irritation when you 
answer a wrong number call. 

7. Asking an employe to get a 
number for you and then not com- 
ing immediately to the phone after 
the connection is made. 

8. Failure to call back promptly 
after you have promised to do so. 

Your telephone in an important 
vehicle of advertising, of public re- 
lations. Gracious intelligent telephone 
behaviour will pay dividends in 
friendship and sales. 


SO EASY TO BE GRACIOUS 


A Colorado friend of mine recently 
made extensive repairs on his ranch 
home. Acting as his own contractor, 
his workmen bought materials as 
they were needed from the local 
hardware and building supply dealer. 
At the end of February he was sent 
a bill for $1,200; his March bill was 
$600; for April is was $300. 

My friend has not’ yet’ been 
thanked for his patronage! If I had 
been that dealer, I would have sent 
along a little note with each of those 
three bills. Something like this: “I 
want you to know that we appreci- 
ate your patronage very much. I 
hope the materials and supplies you 
bought from us are completely satis- 
factory to you. I am sure you know 
we stand ready at all times to make 
good on all of our merchandise. 
Many thanks.” 


(a> 


It’s so easy to be gracious—and 
so profitable. 

Incidentally, why must a bill be 
the cold, forbidding, impersonal 
thing that it usually is? Why can’t 
it be, first of all, a letter of thanks? 
An implement for improving public 
relations ? 

I know of a bank that sends out 
a little note with its monthly bank 
statements. Women especially, I am 
told, are appreciative. A typical note 
to personal depositors goes along in 
this vein: 

“Dear Customer: Here is your 
monthly statement, and we believe 
it is correct. If it doesn’t agree with 
the balance in your checkbook, we 
shall be most happy to help you find 
the error. We want to thank you for 
your patronage; it is most appreci- 
ated.” 

The notes to business houses are 
somewhat different, but they are 
equally gracious. 

In these notes this bank has a fine 
implement of public relations. Why 
so many business houses—in fact, 
nearly all firms— find it so hard to 
express warm gratitude to their cus- 


tomers, is beyond all understanding. 


PUBLIC LIKES FAIR PLAY 


In advertising, mind your own 
business. Talk up as enthusiastically 


as you can the value of your mer- 
chandise and service, not the lack 
of value in what your competitors 
offer. : 
It is not enough to avoid outright 
disparagement. Knocking by subtle 
implication and innuendo is just as 
bad—and sometimes worse because 
of its slyness—than direct belittling. 
The sports-loving American public 
likes fair play; it’s tops in public 
relations. 


vy 


WILSON 


REFRIGERATION, INC. 


@ FARM AND HOME FREEZERS 

@REACH-IN REFRIGERATORS 

@WALK-IN REFRIGERATORS 
@FARM MILK COOLERS 


DIVISION OF WILSON CABINET CO., INC. 


SMYRNA + DELAWARE 


NEW SERVEL CONDENSING UNITS 
AT 10% LESS THAN FACTORY COST 


Model No. in 
No. Stock HP. Price 
H2NA1B 21 3 -47 
3 3 -84 
H2EA1B 2 4 7 .04 
L2EA 1 4 -57 
—a 4 Low 4 4 
H2EA1C 23 w? “84 
= od fe 
mere | tome ar 
H4FA2A 2 gic ‘4a 


ALAMO DISTRIBUTING CO. 


515 N. MAIN AVE. SAN ANTONIO, TEXAS 


- 


get in Revere Dryseal: 


large enough for the tube itself. 


@ Every feature you want in refrigeration tube, you 


Uniformly soft tube that is easy to bend and flare. 


A dependable end seal that permanently protects the 
clean bone dry interior and will pass through any opening 


New, economical dimensional standards. 


A package that protects the tube, keeps it bright and 
clean, and is readily identifiable in your stock. 


You are sure of fine quality in every length of copper 
refrigeration tube you buy when you ask by name for 
REVERE DRYSEAL. This tube comes in sizes from 


a package. 


country. 


There is no finer refrigeration tube than 


¥%” to %” O.D., and is packed two 50-foot coils to 


Revere Dryseal dehydrated refrigeration tube is 
handled by leading distributors in all parts of the 


REVERE 


COPPER AND BRASS INCORPORATED 
Founded by Paul Revere in 1801 
230 Park Avenue, New York 17, New York 


Mills: Baltimore, Md.; Chicago, 11.; Detroit, Mich.; New Bedford, Mass.; 
Rome, N. Y.— Sales Offices in Principal Cities, Distributors Everywhere. 
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In charge of the school on 
air conditioning conducted for 
maintenance engineers of textile 
mills was Fred Boxall (left) of 
the Bahnson Co. engineering 


department, conferring here 
with Agnew Bahnson, Jr., head 
of the Winston-Salem manufac- 
turing-contracting firm which 


sponsored the classes. 


Regular Cleaning Essential for Ducts, 
Air Washers In Textile Mill Systems 


WINSTON-SALEM, N. C.—Regu- 
lar cleaning is an essential mainte- 
nance operation for air washers and 
ductwork in a textile mill air condi- 
tioning system, Fred Boxall of the 
Bahnson Co. told maintenance en- 
gineers attending special classes spon- 
sored here recently by the company, 
which is & manufacturing-contract- 
ing organization. 

“Conditions under which an air 
wasier operates are often so severe 
that cleaning must be done regu- 
larly,” he emphasized. “Frequency 
of cleaning will vary with the appli- 
cation, however. 

“In cotton mills there is usually 
a lint screen placed ahead of the air 
washer, and this screen must be 
cleaned regularly. The spray nozzles 
should also be checked regularly for 
cleaning. 

“And during the cleaning opera- 
tion the maintenance engineer should 
check the condition of the paint in 
the air washer,” Boxall advised. 

“About once a year the eliminator 
and baffles should be removed from 
the washer and cleaned. If they are 
made of corrosive material they 
should be painted. 

“Be especially careful of the point 
of impingement of the eliminators. 
If these points get filled up with 
algae, lint, or paint, they lose their 
effectiveness.” 

The services of a water treatment 
expert may also be advisable, he 
suggested, if there are unusually 
large deposits of foreign matter on 
the interior of the washer. 

“Damper bearings on the air 
washer system require some lubri- 
cation,” he ‘also pointed out. ‘They 
should be inspected every six months 
because they might stick and break 
the control linkage. 


“Set screws in the linkage may 
also work loose and cause the link- 
age to slip, or something may cause 
the linkage to shear,” he cautioned. 


“Incidentally, laws governing in- 
dustrial ventilation and air handling 
systems are much more strict in 
South America than they are in the 
United States. For example, all air 
leaving textile mills must be filtered. 
Eventually some one in our legisla- 
tive bodies is going to become con- 
scious of this. - 

“In South America, too, all in- 
coming air must be filtered. We in 
this country will eventually have to 
face that problem.” 

Commenting on the trend to win- 
dowless factory and mill buildings, 
Boxall warned the maintenance en- 
gineers that “people want to see the 
mills. Maybe you can use portholes, 
but you have to keep the people from 
trying to look through relief dampers 
and thereby damaging them.” 


As for ductwork, he advised that 
condensation on ducts be watched 
carefully, especially in textile mills, 
and he suggested that before these 
men start painting ductwork, they 
should get the advice of a reliable 
paint firm. 

“You don’t really know much 
about the kind of steel in the ducts 
or the condition of its surface. The 
surface should probably be cleaned 
first, but a paint expert can tell you 
just how it should be cleaned. 


“Another problem,” he concluded, 
“results from the fact that it’s 
physically impossible to make the 
joints in ductwork absolutely tight. 
If the mill management is concerned 
about sooty deposits around these 
joints, you’ll have to caulk the seams 


from the inside.” 
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~ Mechanical Cooling 


Gives Real Control 
Over Air In Mills 


WINSTON-SALEM, N. C.—In re- 
cent years, especially in recent 
months, more and more mechanical 
cooling is being used for air condi- 
tioning of textile mills, declared R. B. 
“Tobe” Crosland of the Bahnson Co. 
sales department, in presenting an 
outline. of air conditioning before 
some 60 maintenance engineers at- 
tending special classes conducted 
here by the company. 

“With mechanicai cooling we can 
definitely promise a certain tempera- 
ture, something we can’t do with 
evaporative cooling,” he said. 

In opening his discussion, Crosland 
reminded the group that “primarily 
the reason air conditioning is needed 
in textile mills is due to the hygro- 
scopic nature of the products. 

“Moisture has to be present in the 
air to provide ‘normal regain’ or 
absorption of moisture by the cloth 
fibers so they will run through the 
processes of the mill,” he reminded. 

Early attempts to maintain suffi- 
ciently high humidity resulted in the 
use of “open head” water lines, and 


amen 
— 


Classes for Maintenance 
Men Indicate Trend 
Offering Vast Market 


Considerable significance for the 
air conditioning and mechanical 
refrigeration industries lies in a 
recent two-week training school 
conducted in Winston-Salem, N. 


C., for maintenance’ engineers 
from textile mils and _ tobacco 
plants. 


The classes, which were held by 
the Bahnson Co., were important 
in themselves, but even more im- 
portant was the primary reason 
for holding them—to introduce 
mechanical refrigeration to these 
maintenance men. 

This was deemed necessary be- 
cause mechanical refrigeration is 
just beginning to be used to any 
great extent for process air condi- 
tioning in these mills, explains the 
Bahnson Co. 

The Bahnson Co., incidentally, is 
an important manufacturer, dis- 
tributor, and installer of air condi- 
tioning, employing some 1,000 per- 
sons in Winston-Salem and main- 
taining branch offices throughout 
the world. 

The engineering and sales staff 
of the Bahnson Co. presented a 
number of talks, but many topics 
were also covered by representa- 
tives from such manufacturers as 
American Air Filter Co., Buffalo 
Forge Co., Johnson Service Co., 
Mundet Cork Co., Minneapolis- 
Honeywell, Sporlan Valve Co., 
Standard Oil, Westinghouse, 
Worthington, and the CC. H. 
Wheeler Co. 

Some of these talks are publish- 
ed herewith; others will appear in 
future issues of the NEWS. 


then later developments led to the 
compressed air atomizer, he said. 

“The latest thing is a combination 
of air pressure and water pressure,” 
he added. 

Centrifugal type humidifiers and 
hygroscopic controls were briefly 
discussed. 

“Then came _ cooling—evaporative 
cooling. Moisture evaporation was 
already in the mills so it was decided 
to use this for cooling personnel and 
some machines. This meant the in- 
troduction of outside air, and bring- 
ing in outside air at a lower relative 
humidity than the desired room rela- 
tive humidity takes up some of the 
heat of evaporation. 

“When the outside air is at high 
relative humidity, the amount of 
evaporative cooling that can be done 
is limited. This means that a greater 
amount of air must be handled. 

“In setting up our contracts, the 
Bahnson Co. specifies that our system 
will hold the temperature, say, at 
10° above the outdoor wet-bulb tem- 
perature. This limitation on evapora- 
tive cooling has led to the introduc- 
tion of mechanical cooling,’ Crosland 
said. 


Se ee eo ye alld die. 
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Textile Mills Turning to Mechanical Refrigeration for Air Conditioning} 1 


All phases of air conditioning were discussed before maintenance men from text 
“schools” 
in Winston-Salem, N. C. Above is the group at the first week's session 


who attended two series of one-week 


conducted by the Bahnson Co. - | 


Growing Scarcity of Water for Use In 
Air Conditioning Poses Industry Proble: ; 


WINSTON-SALEM, N. C.— The 
extreme importance water plays in 
air conditioning and textile milli op- 
erations coupled with the fact that 
the nation’s water supplies are 
dwindling should be given consider- 
able thought by anyone connected 
with air conditioning. 

This was the theme of a discussion 
presented by Fred Boxall of the 
Bahnson Co. engineering department 
before classes of maintenance engi- 
neers from textile mills at a school 
sponsored here recently by the Bahn- 
son organization. 

“The country as a whole is faced 
with a _ steadily decreasing water 
supply. Areas that have been con- 
sidered our water sheds for genera- 
tions, are gradually being depleted. 

“It is common practice in areas 
where water below 54° F. is avail- 
able, to use this same water entirely 
for air conditioning purposes. This 
water is drawn out, pumped through 
coils and then discharged, however, 
this practice has proven dangerous, 
because water was drawn out of the 
strata, pumped through coils and, 
then discharged into the sewers as 
waste, and after a few years of this 
practice it was found that the water 
level dropped considerably. 


Water Levels Dropped 


“Around the year 1928, it was 
found that the elevation of water in 
areas like Minneapolis had dropped 
from 25 ft. below the surface to 50 ft. 
below the surface. However, the 
practice was continued and at the 
present time it is now necessary 
to go down below 125 ft. to get suf- 
ficient water for air conditioning 
purposes,” Boxall said. 

“The municipalities in that area 
became alarmed at the _ situation, 
and made regulations which stated 
that water drawn for this purpose 
and through closed circuits should 
be returned to another water strata. 
This required the drilling of two 
wells, with the return well on the 
down stream side. 

“This led to another condition 
which was rising of the temperature 
of the water in the strata, in fact, 
by testing these temperatures it was 
found that from one side of the city 
to the other in the flow of the 
stream, the temperature varied as 
much as 6°. 

“We have a tremendous and ever- 
growing population in the United 
States, and each individual under our 
present standard of living, uses 100 
gals. of water per day. 

“This does not mean that he ac- 
tually drinks that amount, but it 
is required for his complete suste- 
nance. In other words, milk that he 
drinks emanates from a source of 
water, the clothing that he wears 
requires water for manufacture, 
paper that he writes on, the food 
that he eats and for practically 
every item that man uses water is 
absolutely essential for its manu- 
facture or growth. 


Lake Levels Also Down 


“It has been further noticed that 
the lake levels in the northern part 
of our country, which constitute the 
the watersheds for our large cities, 
have been dropping steadily. 

“Cities like New York have ex- 
tended their supply lines all the way 
up to the Finger Lakes on the Cana- 
dian border, tying in right down to 
Croton Lake just north of White 
Plains. You might well imagine the 
volume of water involved in supply- 
ing a city like New York when the 
supply pipes are 18 ft. in diameter. 


“The city of Brooklyn in some of | 


its sections draws from wells, and at 
the present time this water strata 
from which they draw has dropped 
approximately 75 ft. below sea level. 
This is serious because there is pos- 


sibility of sea water seepage 
the water brackish so that 
is tastes like Epsom salts. 
“It is hard for us to real.e how 
very fortunate we are in having 
these natural resources but, Gentle. 
men, it is our responsibility ‘o safe. 
guard these resources and to gee 
that they are not wasted. I have 


aking 
<=. times 


lived in countries where the water 
supplies were at a premium. 
“A few years ago in Sydney, 


Australia, it did not rain in their 
water catchment area for seven 
years. This placed the hydro-electric 
plant entirely out of operation. The 
population were allowed one quart 
of water per day. Washing and bath- 
ing was done at the sea side, and 
if you have ever tried to get a 
lather out of salt water you can 
realize some of the difficulties. 


Serious Supply Problem 


“Therefore, Gentlemen, we are 
each first as a citizen and, then as 
a maintenance engineer faced with 
the serious problem of conserving 
our water supplies. It is costing us 
money to get, money to keep in 
good condition, and money to use, 
therefore, since air conditioning 
systems require large quantities it 
is essential that we _ study every 
method of corngervation. 

“One method which should be con- 
sidered is water treatment, we know 
that the water should be in a 
neutral condition, or should have a 
ph value of 7. We also know that 
this water can climb to a ph of 9 
before it starts to get dangerous 
and eats away metal parts. 

“On this basis we advocate that 
tests be made by a competent en- 
gineer to determine the type and 
the amount of treatment to be ap- 
plied to a specific operation. 


Experiments Needed 


“We realize that there will be con- 
siderable difference between prevail- 
ing conditions in a circuit involving 
a condenser and a cooling tower 
from that involving an air washer 
and spray pump. A series of experi- 
ments must be run and it requires 
full co-operation of the maintenance 
engineer to make these successful. 

“As manufacturers of air washers, 
we have advocated that these same 
air washers be cleaned once a week. 
This period was set up for two pur- 
poses, first it worked in satisfactorily 
with the operation of the mill, second 
in the average installation enough 


(Concluded on next page) 
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19 | Textile Engineers Find Refrigeration Controls & Valves a Bit Puzzling 


jitioning controls, both electric and pneumatic, raised a number of questions 
for the maintenance engineers at. the Bahnson Co. school. 


Head-scratching and skepticism resulted when textile mill maintenance men encountered 
a thermostatic expansion valve, the functions and intricacies of which are here being 
explained by Dave Lawson of Sporlan Valve Co. at the Bahnson meeting. 


Imp 

(Con iuded from preceding page) 
dirt, fi 1, and grime accumulated to 
make |. necessary for this clean down 
period therefore, an average time 
was sei, arrived at and it has been 


satisfa ‘ory from that point of view. 

“However, in considering conser- 
yation, costs, etc., this responsibility 
reverts back to the maintenence en- 
ineer, who being fully conversant 
with the single operation can deter- 
mine just when and how often this 
cleaning period should occur. 

“To illustrate my point let me 
quote the condition that occured in 
New York City. About 1928 they 
built the Roxy theater, which con- 
sisted of a central station, namely 
washer, pump, and filters, the distri- 
bution of ductwork throughout the 
attic space of the theater, and a 
centrifugal refrigeration machine. 


Economy Move Backfires 


“About 1934 this theater was 
turned over to the Fox Film Indus- 
try, and a definite drive was made 
to economize on operation. The first 
step was to eliminate water treat- 
ment, the second step was eliminat- 
ing filters, and the third step was to 
cut down their maintenance engineers 
from eight to two. This operation 
lasted approximately six months, and 
the results were absolutely disastrous. 

“As you realize, the air in New 
York City is heavily loaded with 
monoxide gases, and when coming in 
contact with water it develops a con- 
centrated solution of sulphuric acid. 
This ate the bottom out of a washer 
tank, absolutely destroyed the baffles 
and eliminators, ate away the piping 
between the pumps and the spray 
headers made it necessary to retube 
the condenser and the cooler on the 
centrifugal refrigeration machine. 

“The bill was around $20,000. 
Therefore, you can readily see, 
Gentlemen, that this experiment cost 
far more than the application of 
water treatment, the addition of fil- 
ters, and a proper maintenence crew. 


rtance of Maintenance Is Cited -- 


We feel that we do not want to 
duplicate this in any of our practices. 

“In following our system further, 
we come to the point where atomi- 
zation of water is essential for 
obtaining the desired humidities 
required for the manufacture of cer- 
tain articles. 

“This atomization of water also 
introduces new problems. Up to the 
present time these problems have 
not been controlled. The answer to 
this control has not been ascertained, 
nor the responsibility been definitely 
allocated. If you and I can develop 
a program whereby this question can 
be settled, then we have taken an- 
other step forward in the develop- 
ment of air conditioning engineering. 

“Many of you have noticed on ma- 
chinery, especially in weave rooms 
where you will have high humidities, 
deposits of white or red powders. 
White powders, we-realize, are salts 
of calcium which precipitate from 
the air and settle on the machinery 
and corrosion follows. The red pow- 
ders are iron ozides and equally of 
the corrosive nature. 


Corrosion Causes Loss 


“We realize that this corrosion oc- 
curing on machinery necessitates a 
tremendous maintenance outlay, since 
each piece of equipment in the room 
requires painting during a certain 
period. This may be a yearly basis 
or it may be more, but it does mean 
that for a certain period of time 
each machine is out of operation 
and, therefore, indicates a loss of 
profit to the manufacturer. 

“However, sources of microscopic 
difficulties encountered in air condi- 
tioning systems start when the air 
is filtered. When using electrostatic 
precipitators, which take out all 
solid matters down to one micron 
in diameter, all the bacteria and 
spores which exist in sizes of milli- 
microns, are free. Some die when 
the large particles are eliminated, 
and drop into the water forming 


Heating Coils Bring 
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Up Some Questions 


R. K. Hunter (in center), manufacturers’ representative, gives maintenance engineers some 
additional information on steam coils as used in air conditioning. 


food for algae, others pass into the 
room and some of their forms are 
highly corrosive. 

“Further, as the air passes through 
precipitrons hydrogen ions are liber- 
ated. These are also corrosive in 
nature, and although they can be 
collected, the average air condition- 
ing system in not designed to do so. 

“Individually these problems may 
be solved, we can collect the salts 
from the air, we can collect the ions, 
but to do a real job of eliminating 
all corrosive materials from an at- 
mosphere constitutes the problem to 
be solved. 


Intensive Research Needed 


“Hence, we come to the point of 
responsibility. It will require a tre- 
mendous outlay of money. It will re- 
quire further an organization that 
has the facilities to make _ the 
necessary experiments, develop the 
necessary data, and outline a method 
of approach. — 

“Whether the American Society 
of Heating and Ventilating Engineers 
with their research facilities in 
Cleveland, would be able to arrive 
at the solution of this problem 
has not been ascertained. We men- 
tioned this organization since they 
are set up as a clearing house for 
the major air conditioning problems. 

“However, it might not be so 
burdensome if all the mills in the 
United States consolidated to finance 
a college to really study this prob- 
lem for them, it would be a tremen- 
dous step forward in the reduction 
of maintenance and operation. 

“Actually we are looking for some- 
thing that you and I can readily 
understand and operate, to deter- 
mine whether the atmospheric con- 
ditions throughout the areas in which 
we are working are not injurious 
to the equipment we have function- 
ing in this area. 

“It could probably be arranged 
in chart form since we have fixed 
pressures, fixed temperatures, and 
fixed relative humidities. The only 
variance being the temperature of 
outside air, which no doubt could be 
compensated for. 


Water Disposal a Problem 


“Another problem which faces the 
maintenance engineer, is the disposal 
of water. In a survey made in North 
Carolina recently by the state depart- 
ment of conservation and preserva- 
tion, it was found that one mill was 
losing approximately five bales of 
cotton per day through water dis- 
charges. Over the course of the year, 
this meant a tremendous financial 
loss to the mill. It further meant 
that somebody wasn’t doing his job 
properly, and further it was creating 
terrible inconvenience to _ people 
further down stream. 

“This material was dumped into 
the rivers, polluting the rivers and 
making it necessary for other com- 
munities forced to draw from this 
same water supply to install expen- 
sive filtering systems which operated 
with a high maintenance cost. 

“Therefore, this responsibility rests 
upon the shoulders of the mainte- 
nance engineer, since he should see 
that the quantity of material was 
not in the water circuit as it went 
to waste, since it could be used and 


even if that mill could not use it, it 


has a salable value, as there are 
other by-products manufactured from 
the waste cotton. 

“Years ago this same problem was 
faced by the tobacco industry, and 
after various surveys it was found 
that the waste picked up in the air 
washers in cigarette manufacturing 
areas, if collected over a period of 
two years, completely paid for the 
entire system. We do not say that 
this will be true in the textile in- 
dustry, but we do say that there will 
be a saving. 


“To cite industries interested in 
the reclamation of water, the paper 
industry at the present time is prov- 
ing the most progressive. It may 
surprise you to know that the aver- 
age paper plant uses the same 
quantity of water as a city of 100,000 
population. 

“They have made extensive studies 
and surveys which proved that tre- 
mendous profits were being washed 
down the rivers and streams, not 
only polluting the water and destroy- 
ing the animal life, but making it 
impossible for people further down 
stream to use this same water for 
drinking purposes. 

“Now with this reclaimed material, 
they are setting up the manufacture 
of by-products, getting complete 
utilization of their water and extend- 
ing their profits.” 
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Last year ina single 30-day 
test—3,300 people wrote, i 
“WHERE CAN WE FIND IT ‘i . 


8 
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ROOM CONDITIONER 
AND HUMIDIFIER 


Last year, the first national ads appeared — and then 
WHAM! — thousands of customers wanted the pro- 
tection for health and home-furnishings offered by 
Fresh’nd-Aire Room Conditioner and Humidifier. 


In one month, 3,300 people who could not locate 
Fresh’nd-Aire Humidifiers at their dealers — wrote 
Fresh’nd-Aire direct. More than 80% of these inquiries 


resulted in sales. 


Don’t “miss the boat” this season. Powerful advertis- 
ing in The Saturday Evening Post and House & Garden 


will bring customers to you this year! 


1. Moisturizes the air 
correctly. 


2. Cleans, washes air; 
filters out dirt, dust, 
smoke, pollen. 


3. Provides greater 
comfort at lower room 
temperatures. Cuts 
heating costs. 


4. Circulates air— 
without drafts. 


5. Simple, sturdy, 
trouble-free. No ser- 
vicing headaches! 


FRESH’ND-AIRE COMPANY 


A Division of Cory Corporation * 221 N. LaSalle Street, Chicago }, Il 


Export Sales: The A. J. Alsdorf Corp., Chicago I, Illinois 


FRESH’ND - AIRE COMPANY, Dept. ACRN 118, 221 N. LaSalle St., Chicago 1, Ill. 
Please rush full details of new Fresh’nd-Aire Room Conditioner. 


() Have representative call 


() Send complete advertising package 


(_} Just mail information 


Name 
Address 
City. Zone. State 
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What's New 


Hotpoint’s 8-Cu.Ft. Unit 
Leads Medium Price Line 


CHICAGO—A new 8-cu. ft. refrig- 
erator designed to offer deluxe fea- 
tures and greater storage space in 
the medium price class is being ship- 
ped to dealers by Hotpoint, Inc. 

John F. McDaniel, manager of the 
refrigerator department, said that in 
addition to the new EB8, four other 
refrigerators will be introduced soon. 

The EB8 has an embossed Y- 
shaped exterior styling and a shield- 


type nameplate which are carried 
through the 1949 line of deluxe re- 
frigerators. The stainless steel eva- 
porator is equipped with four ice 
trays and a tray release lever. Metal 
plaques identify a large meat pan 
and two high humidity vegetable 
pans made of porcelain enamelled 
steel. 

A flexible shelf arrangement pro- 
vides additional storage space for 
tall bottles and unusually bulky ob- 
jects. One of the two shelves can be 
adjusted to become a_half-depth 
shelf where additional head room is 
required. 

McDaniel said that because’ s-0u. 
ft. models are in greatest demand, 


Hotpoint will concentrate approxi- 
mately 70% of its total output on 
this size in 1949. 


Other refrigerators which will 


reach dealers soon are the EA8, 
EB6, and EB10. 

The EB6 was designed as a medi- 
um-priced refrigerator for small 
houses, apartment. houses, and mul- 
tiple dwelling units. The EA8 is a 
low-cost 8-cu. ft. refrigerator for the 
averaged-sized family, while the 
EB10 provides 10-cu. ft. for families 
desiring larger space, combined with 
a medium price. 


Brown 3-In-1 Instrument 
Controls Humidity, Temp. 


MINNEAPOLIS—Improved control 
of room temperature and humidity 
in paper, textile, tobacco, and other 
plants in which specific atmospheric 
conditions affect the quality and 
quantity of output is possible with 
a new three-in-one instrument de- 
veloped by Minneapolis-Honeywell 
Regulator Co. and its Brown Instru- 
ment division. 

The new device is available in 
either pneumatic or electric types, 
according to Tom McDonald, Honey- 
well vice president in charge of sales. 
In the pneumatic model it contains a 
series of Brown Instrument flush- 
mounted pressure gauges which 
instantly indicate any changes oc- 
curring during processing. 

The entire controlling and indi- 
cating mechanisms, including an 
aspirating fan, are housed, said Mc- 
Donald, in a locked cabinet to pre- 
vent unauthorized adjustments and 
tampering. 

A system is incorporated to protect 
the sensitive measuring and controll- 
ing elements against lint and dust. 


oS ae 


(5620 glasses s of highly — 
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‘from a single 


(Above) Model CB-305 7emprite 
Packaged Carbonator, to be used with 
existing or separate soda cooling sys- 
tems, is also obtainable enclosed in 
an attractive metal cabinet for in- 
stallations in unprotected locations. 


Temprite Instantaneous Combination 
Cooler and Carbonator Unit is also 
available where both cooling and car- 
bonation are required ona single instal- 


lation. Bulletins available on request. 


tank: of =, 


No Loss of CO:2 gas with 
NEW TEMPRITE Carbonator 


Countless soda fountains and taverns have been operating for years with 
inadequate or obsolete carbonating equipment. Start to make new profits 
now in this large market. Tell bar and soda fountain owners about the new 
Temprite Carbonator that pays for itself in no time at all... 
because there’s no loss of COz gas through vents or purging devices . . . mak- 
ing it possible to actually deliver over 5620 glasses of highly carbonated water 
from a single tank of CO2 gas. 


pays for itself 


Easily and inexpensively installed, the Temprite modern packaged carbonator 
is completely factory assembled, ready for immediate installation and oper- 
ation. Dimensions of 13” square by 16” in. height permit installations in practi- 
cally any location. 


See your local Temprite wholesaler or write for complete details. 
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SODA FOUNTAIN 
COOLERS 


COMMERCIAL 
CARSONATORS WATER COOLERS 


ESTABLISHED 7 oe 


TEMPERATURE 
CONTROL VALVES COOLERS 
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SEPARATORS 


DETROIT 2, 


: a es See 1 


ACCUMULATOR INDUSTRIAL EQUALIZER 


HEAT EXCHANGERS WATER COOLERS TANKS 


MICHIGAN 


Bendix Portable i Designed for Small Hore; 


The new Bendix portable model home ironer, weighing only 34 p: ; 
is especialy suitable for apartments or small homes. It irons a vari. 


clothes and household fabrics. 


The shoe has a ni-chrome element - jj 


produces thermostatically controlled temperatures up to 450° F. + 
is operated by hand control lever. A foot press control leaves both 


free to guide clothes during pressing operation. 


Unit retails at ©: 


Small Frigidaire Range 
Has All Basic Equipment 


DAYTON, Ohio— A new compact 

range with four surface units and a 
full-size oven has been announced by 
the Frigidaire Div., General Motors 
Corp. 
With all basic requirements for 
efficient electric cooking, the new 
addition to the Frigidaire range line 
measures 42 in. high, 21 in. wide, 
and 25% in. deep. It is streamlined 
with a one-piece acid-resisting porce- 
lain cooking top and backsplasher. 

The unit features a full-size twin 
unit Even-Heat oven, similar to those 
on deluxe models. Thick spun-glass 
insulation on all six sides conserves 
heat. A high-speed broiler is also 
included. 

Three 6-in. and one 8-in. Radian- 
tube surface units each offer five 
cooking heats. Units are self-clean- 


ing and each has a removable bowl 
that not only catches spillovers, but 
acts as a_heat reflector. 

Welded one-piece steel frame with 
individual replaceable porcelain panels 
provides sturdy construction. A 
smooth porcelain base enables range 
to be moved without scratching floors. 
The new range is constructed to 
allow flush placement against walls. 

Cabinet exterior and steel frame 


are finished in rustnroof pore: jain, 

As optional equipment, a 
lamp and Cook-Master for au‘: 
oven control is available at extra 
cost. A companion model with Spe- 
cial hardware is also available to fit 
with deluxe models in a tandem 
arrangement. 

Suggested retail price is $179.75 
and with special hardware $189.75, 


Lehigh Introduces Third 
Packaged Type Unit 


LANCASTER, Pa.—A new %-hp. 
air-cooled condensing unit, third in 
the company’s line of packaged units, 
has been introduced by the Lehigh 
Mfg. Co. here. 

The new unit is designed for use 
in self-contained applications that re- 
quire small mounting and over-all 
dimensions, according to the com- 


‘ pany. It measures 12% in. high by 


18% in. long. 

Capacity ratings are from 1,450 
B.t.u. at -25° F. to 6,100 B.t.u. at 
45° F. The new Blu-Cold unit fea- 
tures interchangeability of parts with 
Lehigh 4 and 1%4-hp. units. 

The addition of this unit to the 
Lehigh Blu-Cold line brings the num- 
ber of models over the 150 mark. 
The line includes heavy-duty air- 
cooled % through 2-hp. units, stand- 
ard-duty air-cooled % to %-hp. 
units, heavy-duty water-cooled % 
through 5-hp. units, and combination 
air and water cooled % through 2-hp. 
units, the company said. 


—— 


Mitchell Adds %4-Hp. Air Conditioner to Line 


Mitchell’s Model M-75 

window unit can be set 

for just ventilating or ex- 

hausting air. It will do a 

complete job on rooms up 
to 400 sq. ft. 


Ba 


CHICAGO — Designated as Model 
No. M-75, a %-hp. self-contained 
room air conditioner has been added 
to the line of Mitchell Mfg. Co.’s air 
conditioning division here. 

The unit is designed for window 
application, and is claimed to provide 
complete air conditioning functions 
for average rooms up to 400 sq. ft. 
with a maximum capacity of 8,250 
B.t.u. per hour. In addition to cool- 
ing, dehumidifying, filtering, and 
circulating the air, the conditioner 
can be set for just ventilating or 
exhausting air. 

A %-hp. hermetic ‘“Freon-12” con- 
densing unit is employed plus a 


i45-hp. capacitor type fan otor. 
Over-all dimensions of the  ndi- 
tioner measure 16% in. high, 2: 2 i 
wide, by 26% in. deep. It e ends 
only 10 in. into the room, ¢ is 
claimed. 

Double-pack spun-glass fil! * is 
employed, while condensate is © 2P° 


rated on the outside of the wu © bY 

heat from the condenser. 
Control equipment consists ‘ 

knobs on the top of the cé inet. 


One knob controls the moto fF 
“cool,” “ventilate,” or “off” pos ions, 
while the other sets the damp." #% 
“cool,” “exhaust,” or. ‘fresh if 
positions. 
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One of a series from 


by James J. LaSalvia 


readers have any questions or problems concerning the 
ation of air conditioning, they are invited to write to Mr. 
‘ia, who will be pleased to furnish a complete answer. There 


charge. 


Heating 


ext does not enter into the 
ield of heating, but considers 
| only when it must be con- 
with a comfort cooling sys- 
d then only when heating 
used in the air stream. 
nfort cooling system, when 
y in the cooling season, may 
.d any heating. This means 
system will be in operation 
tout three to eight months of 
ay, depending upon the region 
country in which it is installed. 
investment in just a cooling 


system especially in the colder re- 
gions does not pay for itself in the 


strict 
during 
be shu 


sense of the investment, as 
the colder weather it must 
t down. Therefore, some form 


of heating should be used which has 
all year-round operation. 


It is 


necessary on every job where 


some form of heating is to be used 
that certain points must be consid- 
ered to determine what shall be 
accomplished with the heating to be 
applied. 


TYPES OF HEATING SYSTEM 
Types of heating which may be 
used with air streams are as follows: 
1. Reheat. 

a. During mild outside weather 


conditions, 


midity 


when the relative hu- 
is excessive in the space, it 


may be necessary to operate the 
cooling system to keep the relative 
humidity within the comfort zone. 
By so doing the dry bulb tempera- 
ture in the space may be brought 
down too low for comfort. In such 
cases, heating can be used, if there is 
steam available, to raise the tempera- 
ture of the air leaving the cooling 


coil and thereby raising the dry bulb 
temperature in the space also to 
comfort level. 

b. In zone systems, especially under 
mild outside weather’ conditions, 
where one zone requires cooling and 
another may require some heating. 
In such cases the cooling system will 
operate and provide cool air to all 
zones. If any one or more zones re- 
quire heat, then the air for these 
zones will be heated to provide the 
warmer air. 

2. Ventilation. 

(This should be applied to all sys- 
tems if possible.) 

Ventilation requirements for the 
heating season are just as important 
as for the cooling season. Most of 
the systems will be provided with this 
type of heating, where the air stream 
is heated to a temperature between 
65° F. and 75° F. (whatever will be 
best for the individual space), and 


with this air. the required humidity ‘ 


is also added to the space. The gen- 
eral heating of the space is accom- 
plished by radiators. 

This is generally known as a “split 
system,” of heating. 

3. Heating. 


Total heating of a space with an 
air stream has its limitations. It 
should be kept in mind that all 
spaces cannot be heated properly 
with this type of a system. 

The following commercial spaces 
are recommended to apply total heat- 
ing: 

a. In all spaces where there is no 
glass area. 

b. In all spaces that are in re- 
gions where the outside temperature 
does not fall below 30° F. 


P-H CASES GIVE YO 
MINIMUM 


* fs and exteriors. 


c} REACH-IN CABI- 
Available 2 to 8 
or glass door models 
100% Porcelain 


SHRINKAGE 


Your Choice of 
25 NEW STAINLESS STEEL and 
25 ALL-PORCELAIN REACH-IN CABINETS 


Puffer-Hubbard now offers the widest selection of top-quality 
Reach-In Cabinets on the market. Equipped with patented 
Grad-U-Matic air conditioning, 
shrinkage and spoilage. Electrically welded steel frames and 
finest construction throughout. Available in solid or glass 
door models with the Thermopane triple glass. They range in 


they assure you minimum 


size from 20 cu. ft. to 90 cu. ft. — Also available with ice 


‘) DRY BEVERAGE 
RS. Remote or Self- 
ved 6’, B’ 10’ sizes. 


\o% 
jt om 
Oe 


P 


UFFER- 
MANUFACTURING 
_ GRAND HAVEN, MICHIGAN EST. 1898 


"lhe Mark of a Good Case 


maker coils in either self-contained or remote control types. 


Also MANUFACTURE 
DAIRY and 
DELICATESSEN CASES 
WALK-IN COOLERS 
DOUGH-RETARDERS 
FLORISTS’ CABINETS 


¥{ UBBARD 


COMPANY 


c. In all spaces where double glass 
windows are used and in regions 
where the outside temperatures does 
not fall below 10° F. and the glass 
area is not more than 20% of the 
wall area. i 

d. In all spaces where triple glass 
windows are used and in regions 
where the outside temperature does 
not fall below -10° F. and the glass 
area is not more than 20% of the 
wall area. 

In all other spaces apply the “split 
system” of heating. 


LOCATIONS WHERE THE 
AIR STREAM MAY BE HEATED 


In any air conditioning system the 
air must be heated in proper location 
in order to meet the type of heating 
system required. There are just three 
locations where the air may be 
heated. It may be in one location or 
a combination of two or possibly all 
three. 


These locations are: 

1. In outside air duct. (Heating the 
outside air before entering casing.) 

2. Inside of casing ahead of fan. 
Heating the mixture of outside and 
recirculated air. 

3. In duct beyond discharge side 
of fan. Zone heating. 

Heating the outside air should be 
done on all systems where the out- 
side air is 50% or greater of the 
total air for regions where the out- 
side temperature falls to 0° and 
below. 

The outside air is usually heated 
from the lowest temperature in the 
region to about 40° F. above zero. 

Heating the mixture of outside and 
recirculated air usually is done on 
the following systems: 


a. On all straight ventilation sys- 
tems. 

b. On all systems where the heat- 
ing is to be provided to one general 
space. 


Heating the air on the discharge 
side of the fan will occur on systems 
where zone heating is to be applied. 


AIR TEMPERATURE 
ENTERING THE SPACE 


When heating is applied, it is most 
important that proper air tempera- 
tures be used. The temperatures are 
in a direct ratio to the amount of 
air used. 

In general, the greater the amount 
of air supplied, the lower will be the 
temperature of the air entering space, 
and conversely when smaller amount 
of air is used, the higher will be the 
temperature of the air. 

For guidance as to what air tem- 


‘ peratures should be used for various 


spaces, the following is recommended 


(it is assumed that the space tem- - 


perature is to be held between 68° 
and 75° F.): 

1. For all spaces applying ventila- 
tion only, 65° to 75° F. 

2. For all spaces where total heat- 
ing is to be applied with no glass 
area, 90° to 120° F. 

3. For all spaces where total heat- 
ing is to be applied and double glass 
windows are used, 110° to 130° F. 

4. For all spaces where total heat- 
ing is to be applied and single glass 
windows are used, 120° to 145° F. 

The amount of air used should be 
about six to four air changes per 
hour, which means a complete change 
of air in the space every 10 to 15 
minutes. 

The formula used to determine the 
amount of total air is: 


Internal Heat Loss (B.t.u./hr.) 
= c.f.m. 


1.08 x (D.T.D.) 
where: 


1.08 = 60 minutes x .24 x .075. 


D.T.D. = Diffusion temperature 
difference, or difference in tempera- 
ture between air entering room and 
room temperature. 


EXAMPLE NO. 1 


The internal heat loss of a room is 
200,000 B.t.u. per hour. The tempera- 
ture of the air entering room is 
130° F. and the room temperature to 
be maintained is 70° F. What is the 
amount of air to be used? 


200,000 B.t.u. 


= 3,086 c.f.m. 
1.08 x (180° — 70°) 

Therefore, the amount of air to be 
used is 3,086 c.f.m. 

The formula used to determine the 
temperature of the air entering the 
room is as follows: ‘ 

Room Temp. + 
Internal Heat Loss, B.t.u./hr. 


1.08 x c.f.m. 
Temperature of air entering room. 


EXAMPLE NO. 2 


The internal heat loss of a room is 
200,000 B.t.u. per hour. The room 
temperature to be maintained is 70° 
F. The amount of air being supplied 
is 3,086 c.f.m. What is the tempera- 
ture of the air entering room? 

200,000 B.t.u. 
= 8s = 
1.08 x 3,086 c.f.m. 
70° F. + 60° = 130° F. 

Therefore, the temperature of the 

air entering room is 130° F. 


(To Be Continued) 
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THE LINE THAT HAS EVERYTHING 


literally and figuratively! — 


The very healthy business growth reported 
by Worthington distributors from coast 
to coast is explained largely by the fact _is 
that the Worthington line has everything 
to sell—all the important components for 
any air conditioning or refrigeration sys- 
tems. . . and everything to sell with —out- 
standing sales points, backed by excellent 


A complete line of pack- 
aged Air Conditioners — 
3 to 15 tons 


(rrr enererrnane ee canes 


pecont 


— 


A complete line of Ammonia Compressors—from 1 to 100 tons; 
also Ammonia Boosters | 


service, substantia] national advertising. 
Scores of distributors have told us ours 
“the best franchise in the business” 
Find out for yourself why there’s more 
worth in Worthington by writing Worthing- 
ton Pump and Machinery Corporation, 
Air Conditioning and Refrigeration Divi- 
sion, Harrison, N. J 
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Faulty Packaging, Poor Processing Called 
Chief Reasons Why Women Give Up Lockers 


Dissatisfied Patrons Never Tell the Operators 
The Real Reasons Why They Quit Using Lockers 


CHICAGO — Eight reasons—pur- 
portedly unknown to the locker oper- 
ators themselves—why 1,000 women 
have given up their lockers were re- 
vealed to locker operators at the 
Ninth Annual Frozen Food Locker 
convention here by John Hoppe, 
publisher of Locker Management. 

The reasons, he said, ranged all 
the way from faulty packaging, 
which accounted for 38% of the dis- 
satisfied patrons, to missing pack- 
ages, given by 1.4% of the women. 

In explaining that the study had 
been made by personal interviews 
with former patrons, Hoppe explained 
that “when we went into a locker 
plant to get a list of lost customers, 
we went into a plant that had 
at least an 80% occupancy. We 
wanted this survey to cover only 
the plants which were being run by 
men who were doing as good a job 
as they knew how.” 

The reasons listed by Hoppe are 
shown in an accompanying box, and 
the following are excerpts from his 
talk as published in Locker Manage- 
ment. 


Missing Packages 


‘“The problem of missing packages 
dates for the most part back to 
earlier days before the better meth- 
ods of identifying packages were 
developed. Today’s complete control 
of packages from the cutting room 
through the freezer and into the 


: 
TOP SELLING LINE FOR ‘49 
DAIRY WALL CASES * FREEZERS 
«SELF SERVICE CASES © FULL 
VISION CASES * VEGETABLE CASES 
© SELF-CONTAINED 


oe 


OR REMOTE. 


- YOUR KEYTO 
i BETTER REFRIGERATION. 


COLDIN CABINET CO., INC. 


2800 Webster Avenue, Bronx 58, N.Y. 


Be eo ee momesez Rene snganeascnamase 


insist on 7 
genuine y 


products Discourtesy an easier and just as good a way 
to preserve foods themselves. 
— “It is amazing that even 23 women “Customers should be made to 
MARLO - HEA; would give up their lockers because feel that the service you give them 
Since 1925 ‘TRANSFER of the discourtesy and lack of ser-_ is the best, that it is scientific, that 
vice they receive from the locker’ it is dependable, and that it is not 
> 
er 4 


locker has made the percentage of 
loss much smaller. 

“A good key arrangement is es- 
sential. Customers should not be al- 
lowed to help themselves to key 
racks as this is taking a chance on 
the one in a 1,000 who might take 
the wrong key. The microscopically 
small percentage of package losses 
which are blamed on dishonesty of 


employes or owners of locker plants - 


must be removed by developing cus- 
tomer confidence and be sticking 
rigidly to a good key and record 
system. 


Unsanitary Plant 


“A routine plan for keeping your 
locker plant clean from front door 
to back should be put into action. 
Good housekeeping cannot be a hit 
and miss proposition. A good mana- 


ger always has time to see that even. 


rush periods of the year do not cause 
disorder and dirt in the locker plant. 
Customers cannot forgive even once 
unclean rooms, bloody cutting tables 
and blocks, cluttered aisles, and 
and soiled aprons and frocks on 
attendants. 

“Insects develop when scraps are 
not properly disposed of and when 
screens are not fitted perfectly. The 
sight of ants, flies or roaches is 
enough to drive a customer out of 
your plant forever. 

“Insist that everything in your 
lockers goes through your hands for 
proper wrapping and freezing. If 
your state does not have a law to 
this effect, make one of your own. 
Proper temperatures, good drains, 
and plenty of thorough cleaning 
should take care of any odors your 
plant might have. Make certain that 
the cleaning preparation you use 
does not have an odor that can 
penetrate into foods being processed. 
Defrosting should be done according 
to regular schedule. 


Moved or Trans ferred 


“These 24 lost customers do not 
represent the ones who moved be- 
cause of dissatisfaction with the 
locker plant. They are the normal 
percentage of families who moved 
to another town or transferred to a 
locker plant which had built nearer 
to their home. These customers in 
many cases can be replaced by visit- 
ing the newcomer who has moved 
into the vacated house. Perhaps they 
are looking for the nearest locker 
plant and would welcome your in- 
terest in their patronage. 


wy 


operator or his employes. This in- 
cluded such acts as refusal to help 
elderly people, people in bad health 
who could not go into the locker, 
and children who were sent with a 
message from their parents to re- 
move food from the lockers. 

“Trouble with keys was also an 
answer which pointed not to poor 
policy with the keys, but to rudeness 
of an unthinking employe. Courtesy 
and cooperation is certainly not too 
much for a locker customer to ex- 
pect. 

“If an employe cannot learn the 
importance of courteous, helpful ser- 
vice to your customers, then’ it is 
very much better to lose that em- 
ploye than to tear down your plant’s 
goodwill in the community and lose 
several customers. 


Home Units 


“We have not included in this 
group the women who gave up 
lockers for a home unit but who 
still have all their processing done 
at the locker plant, and who buy 
wholesale from the locker plant 
and, in general, use all the facilities 
of the plant, including the freezing 
of meats and foods. We have not in- 
cluded either, the women who rent 
a locker and who use the home unit 
as an auxiliary for storage of the 
foods from the locker. 

“These 102 women include the 
ones who were so dissatisfied with 
the service received at the locker 
plant that they felt they could do 
better themselves, and in many cases 


yw Listed 


Faulty packaging 

Poor processing ...... 22.5% 
| 16.2% 
Home units purchased. 10.2% 
Discourtesy ......... 2.3% 
Moved or transferred... 2.4% 
Unsanitary plant ..... 1.5% 
Missing packages 1.4% 


Other reasons ....... 5.5% 


they probably did as well. There 
were several who disliked the taste 
of locker frozen meat but liked the 
vegetables and fruits, so they began 
processing them in small quantities 
in a home unit and bought fresh 
meat. 

“The interviews brought out the 
fact that customers who had not 
been made to feel the importance 
of good processing and proper tem- 
peratures to the success of their 
frozen foods are the first to drift 
away and seek what they think is 


a acca 


an 


the meat refrigerator 
that has 


everything! * 


Ideally suited to customers and merchants alike! Warren's Model 


Model 1500 Illustrated j 
Exceptionally wide (34”) one-shelf ‘ 
display—contents conspicuously re- \ 


vealed. Fluorescent-lighted. 


1500 Top-Display Case offers everything that modern meat mer- 


chandising calls for. 


See what this new, up-to-the-minute refrigerator can do for you. 


Write Dept. 303 for complete information and literature. 


Insulation, hot sealed 


Sheet - corkboard 


The WARREN COMPANY, &Jncorporated 


905 Memorial Drive, S. E. 


Atlanta 1, Georgia 


Entire Locker Industry Will Want to Know Why 


One woman in eight has given up her locker. Why? All lo: er 
operators will be interested in the eight reasons discovered i: an 
intensive research study, but, besides operators, the manufactu: rs, 
suppliers, and contractors to the locker industry will also vy nt 
to know “Why 1,000 Women Gave Up Their Lockers.” 


just a_ slap-together routine that 
anyone can do as well as the locker 
man. 

“Checking up on your packaging 
for possible defects is of prime im- 
portance in this problem. Correct 
stamping and dating, and marking 
of packages so that a woman can 
easily find and identify her pack- 
ages is necessary. Careful process- 
ing, cleanliness and cooperative, de- 
pendable service are absolute musts. 

“When a customer has seen your 
facilities, heard of the importance of 
temperatures, proper wrap, and 
seen the sanitary and efficient way 
you operate she will not likely think 
that her kitchen sink and refrig- 
erator are a ready substitute. 


No Saving 


“This large number of women 
should be counted among the un- 
educated customers as far as frozen 
foods and the locker plant are con- 
cerned. They are the responsibility 
of the locker operator, because only 
through his time and interest in 
them can they be made to see the 
real saving aspects of a locker. Only 
through his direction will they learn 
that for every type family, a locker 
properly used can be a money saving 
proposition. 

“Whether the average housewife 
thinks her locker is saving her 
money depends upon your selling job 
and your interest in seeing that her 
locker does save money for her. 

“Find out what the family likes 
and dislikes of eating are. See how 
many are in the family. Make an 
effort to see that a variety of foods 
go through the locker because a one- 
item locker, whether the item is 
strawberries or beef, will not be 
rerented as readily. Get your cus- 
tomer in the habit of looking to her 
locker as the source for a great 
variety of foods, not just a _ store- 
house for her beef. 


Make Regular Checks 


“Make regular checks through the 
locker and note which are in need of 
refilling... If the locker is as much as 
% full, then it is time to start ad- 
ding to the store..See what is miss- 
ing from the locker in variety, fruits, 
vegetables, certain kinds of meats 
or poultry. Then, contact these cus- 
tomers and suggest timely buys or 
help them obtain food at quantity 
prices from other sources. 

“Make available from time to time 
wholesale purchases of frozen foods 
so a customer can stock up on a 
dozen packages of different items. 
When certain products are in season 
either sell them wholesale yourself, 
or make suggestions of where they 
can be obtained. You can sell frozen 
fish and make your plant the “fish” 
headquarters in your community. 

“Though some women gave up 
their lockers because the family was 
too small, others gave up because 
their families were too large. Some 
gave up lockers because they lived 
in the country and the plant was 
too far; others gave up their lockers 
because they lived in the city and 
thought lockers were for rural 
people. All these reasons are ones 
which can be overcome by a thorough 
education program. 


Poor Processing 


“It was very plain that many 


— 
women were not getting fro: their 
locker the kind of food the were 
expecting. They mentioned “s _nge” 
looking pieces of meat, mon nous 
variety of meat cuts, and ve: ables 
and fruits were not up to t) r ex. 


pectations. 

“To remedy this, first of 1 tie 
locker operator should get 
butcher, not just a meat ha: er, jt 


might be well to find out } vy the 
best retail market in your cc .mun. 
ity cuts meat, then equal o: better 
its meat cutting methods. ‘omen 
_ want meat well trimmed, sem >one¢, 
uniform size in steaks and ‘hops, 
and professional meat cuttin _ sery. 
ices when they have the mez to be 
processed in the locker. The have 
every right to expect that mi. h ang 
no less. 
“A power meat cutter is a \. onder. 
ful thing, but a good bonin; knife 


still has a very definite pice ip 
every meat cutter’s equipmen: Vari- 
ety of meat cuts can be increzsed by 
boning and semi-boning certain cuts, 


Use a Tenderizer 


“And further in the equipment line, 
if you don’t have a tenderizer it’s a 
good idea to buy -one. There is no 
single piece of equipment which will 
give such a variety of cuts as a 
tenderizer. Three or five cents more 
a pound for tenderized steaks made 
from the chuck is definitely in line, 
Instead of grinding up so much of 
the meat, make tenderized patties 
of the slow-moving or less popular 
pieces of meat. 

“Still another reason for poor 
locker meats is due to the animals 
being improperly killed and bled. 
Also in many cases they are not 
chilled out correctly, nor is the meat 
properly handled before it reaches 
the locker plant. The ideal correction 
for this situation, of course, is to do 
slaughtering at the plant, for in this 
way the operator has complete con- 
trol over all operations. 

“The next best thing is to instruct 
the farmer in proper killing, bleed- 
ing, chilling, etc. and to _ keep 


(Concluded on next page) 


CURTIS 


REFRIGERATION 


AIR CONDITIONING 
COMMERCIAL 


For All Your 
Refrigeration and 
Air Conditioning 

Requirements 
Curtis Refrigerating Machine Division 


of Curtis Manufacturing Company R-528 
1912 Kienlen Ave. St. Lovis 20, Mo. 


. Established 1854 __J 1854 


FITTINGS 


VALVES, 
and ACCESSORIES 
For All 
Refrigeration and 


Air Conditioning Systems 


on your next job choose a 


Mill 


a condensing unit for 


every installation 


4100 Fullerton Avenue + Chicago 39, Il: 1s 
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hocker Operators Are Urged To Eat Foods 
Oni. from Locker, Offer. ‘Deluxe’ Service 


uded from preceding page) 


(Co: 

. o this over and over again. 
geal cases improper handling of 
live ‘ ‘mals, faulty sticking, and 
poor eding may not show up until 
mont’ jater when the ham is taken 
nome be eaten. Then the operator 
catchy the blame and the curing is 
cusse' Vhereas the real cause was 
due { ne way the farmer handled 
the « nal. 

“Pc processing of fruits also 
cause dissatisfaction among some 
locke atrons. Chief complaint was 
certai frozen foods turning dark, 
such °S apples, apricots, sweet 
cherr . peaches, and pears. This 
reme’ is simple; if the plant does 
the p cessing use an ascorbic acid- 
suga: »ixture. When women do their 
own | ocessing at home, sell them a 
pottle .f the mixture. 


“yj -e Swiss steaks, cube steaks, 
tendered steaks from the round. 
Trim eats properly. Sure, it will 
take © little longer, but, remember, 
you «"e competing with a retail 
meat .ounter which does trim meat 
roper!y, or perhaps with another 
locker plant in your vicinity. Watch 
the appearance of the meat you cut. 
Remember that the housewife wants 
her food to look good as well as 
taste good. 

“Make a specialty of good corned 
beef. That will give your customers 
something to rave about, instead of 
several packages of “boiling” beef 
to complain about. 


Variety Is Important 


“Variety is the important thing. 
If your part of the country is mainly 
a pork country, buy dressed beef, 
lamb, and wholesale cuts to sell 
patrons. See what your patrons can 
buy through the local retail meat 
markets and make it a point to see 
that they are offered the same va- 
riety at the locker plant. Since the 
housewife must prepare 1,095 meals 
a year, any suggestions for variety 
in her meals will make her more 
dependent upon her locker. 

“A good stock of ready-to-serve 
meats, sausage, cheese, meat special- 
ties, canned meats, and _ kindered 
foods will keep patrons coming to 
your locker plant for everything. 


Hundreds of locker men have in- 
stalled display cases for the sale of 
these items, and we have never 
heard of one who didn’t consider it 
a gilt-edged, money-making invest- 
ment. P 

“Package identification in the av- 
erage locker plant is far below par. 
Packages should be plainly stamped 
with the date, locker number, and 
the name of the cut. The name of 
the cut of meat, for example, should 
be ‘Sirloin Steak,’ not just ‘Steak’ or 
‘Pot Roast,’ not just ‘Roast.’ 

“Several of the women interviewed 
requested the weight of the contents 
should be put on the packages. In 
cases where several chops or steaks 
are packaged together, the number 
of the pieces should be marked on 
the package. No woman likes to 
stand in zero temperature fumbling 
through a locker trying to decide 
what she is taking from the locker 
and how much is in the package, 
only to find when she gets home 
she has brought the wrong piece of 
meat. 


Faulty Packaging 


“This arch-enemy of the locker 
industry, the one greatest locker- 
emptier of today, poor or faulty 
packaging. Not that the women com- 
plained much about packaging in 
their talks with the interviewers. 
But they did offer a host of com- 
plaints that can be laid only at the 
door of faulty packaging. 

“Such remarks as ‘the meat tasted 
funny,’ or ‘our chickens turned dry 
and gray,’ or ‘our pork lost all of 
its pork taste’—all these were traced 
back to the locker plant by the inter- 
viewer, and invariably the reason 
was as plain as the nose on Jimmy 
Durante’s face—faulty packaging. 


“In going back to the locker 
plants, we find that locker operators, 
in the main, divide into several 
groups. First, most of them realize 
that there are better, far better, 
methods of locker packaging than 
they employ. Yet, they keep on ‘sav- 
ing’ a few cents per pound on paper 
while they drive away customers 
who are worth dollars to them. This 
group seems mortally afraid to 
charge enough to buy the best in 


‘What Their Best Friends Won’t Tell Fhem’ 


Here are just a few of the many hundreds of locker plant operators who 
heard John Hoppe (center), publisher of a locker magazine, reveal the 
real reasons “Why 1,000 Women Gave Up Their Lockers.” 
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Month in and month out — year 
after year — “Recold” Water De- 
frost Coils Provide Positive Low 
Temperature Protection in all 


kinds of applications. For ice 
cream hardening rooms, frozen 
food freezing and storage and 
other installations where temper- 
atures below 34° are essential. 
“Recold’’ Water Defrost Coils 
meet every requirement. Write us 
today for the name of your near- 
est “Recold'” distributor. 


as 


packaging materials and to take the 
time to wrap their packages pro- 
perly. 

“Secondly, there is the group that 
lets some jobber talk them into buy- 
ing paper because it’s ‘mighty 
scarce.’ It can definitely be said that 
there is a plentiful supply of all 
kinds of quality wrapping materials. 
The next time somebody tries to 
shortchange you on quality because 
of alleged scarcity, throw him in the 
alley, and find some jobber who will 
supply you with a quality locker 
wrap. 

“If there’s only one jobber in your 
vicinity, and you can’t get what you 
want from him, write the various 
manufacturers of quality locker 
wraps and arrange for a supply. 

“Thirdly, there’s the locker opera- 
tor who is loaded with paper. He 
knows that it is. no good, but he 
sure has a lot of it. So much, in fact, 
that it will cost him real money to 
pitch it. Yet, pitch it he should, or 
use it only for fresh meats, or sell 
it to a nearby butcher at a cut price! 
To continue deliberately to use an 
inadequate locker wrap is to keep 
driving 38 out of every 100 women 
who give up lockers out of your 
plant. 

“Finally, there’s the locker opera- 
tor who buys his paper from some 
manufacturer with a good reputa- 
tion and is furnished with a inferior 
type of locker paper. 


Industry Is on Trial 


“Many of the women who gave up © 


lockers for reasons traceable to 
faulty packaging have, we found, 
bought home frozen food cabinets, 
and tried cutting and wrapping their 
own meats. The results they achieve 
have been bad or worse than their 
locker plant experience, with the re- 
sult that many of them are through 
with frozen foods. Not only the 
locker industry, but the whole world 
of frozen foods is on trial with these 
women. 


“Dried, grey, and tasteless chickens 
was a complaint that many women 
offered. Several had lost as many 
as 20 chickens in their lockers, 
because they were not fit to be eaten 
after six months of locker storage. 


“There is no wrap too good for 


Gp the Heart 


or DETROIT 


FACING GRAND CIRCUS PARK 


The Tuller, a modern hotel for 
those who want the best! Con- 
venient to Offices, Theaters, 
and Shops. Friendly, courte- 
ous service and real Hotel 
Comfort. The Tuller Coffee 
Shop or Cafeteria for your 
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Dining Pleasure at modest 
prices. It pays to stay at 
Hotel Tuller. 
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chickens. Because of the air that is 
always in the center of a whole 
chicken every precaution should be 
taken in wrapping. If chickens can 
be cut into pieces, they can be wrap- 
ped more safely. We suggest that 
you try any new method of wrapping 
which will assure you of better air 
and vapor protection for poultry. 

“Every operator knows that a 
freezer wrap must be air and vapor- 
proof. But, no wrap, no matter how 
good it is, will protect foods unless 
it is properly applied. Every package 
should be wrapped as if your whole 
business depends upon it. 

“Because pork quickly develops 
rancidity and ‘locker taste’ it should 
be handled carefully throughout the 
whole process with special attention 
given to good quality wraps and 
proper methods of wrapping. 

“Big roasts, especially those with 
bone in and other odd shaped cuts, 
must be handled with particular care. 
Cuts of irregular shape can tear 
through the paper when handled in 
the locker unless paper is of sturdy 
quality. Minor breaks and tears can 
cause much damage. 

“When customers process and wrap 
their own fruits and _ vegetables 
make certain that they receive the 
right type of wrap with complete 
instructions for handling it. When 
women come to your plant with 
packages of peas that are still scald- 
ing hot from blanching they are run- 
ning a risk of losing the vegetables 
for which you will be blamed. Insist 
that everything pass your inspection 


and be frozen in your plant before 
it goes into a locker. 

“There are a host of other reasons 
why women gave up their lockers, 
but they are all minor ones. So 
minor in fact that we haven’t broken 
them down any further. Included in 
this group are folks who have given 
up housekeeping, who don’t have an 
electric refrigerator at home, and 
who for dietary reasons have given 
up eating meat. 


Suggestions Offered 


“After reading the results of this 
survey you are probably asking your- 
self if any of these reasons apply to 
you. Here’s our suggestion: 

“If I were a locker man, I would: 

“1. Eat out of my own locker. I 
would eat only foods out of my own 
locker, and only foods that were in 
that locker for a period of six 
months or more. I’d reserve two or 
three lockers for my own family 
use, so that I’d have space enough 
to Keep a variety of foods. 

“I'd watch the flavor of my six 
months old frozen food carefully. I 
would be the first—and not the 
last—to know, when something is 
going wrong in -my plant. 

“2. Try every locker wrap that is 
offered me. I would wrap at least 
five test items and put them in my 
locker, and also wrap five identical 
items in the wrap that I am now 
using. At the end of six months, I’d 
compare them for appearance, and 
give them the “family-table’”’ test. 

“3. Offer a deluxe service. If I 
were afraid to make the overnight 
switch, I would offer an alternate 
service. I’d maintain my present 
low price service with my present 
cutting and wrapping methods if I 
thought it was necessary, but if I 
did, I would also offer my patrons 
a ‘deluxe service’ giving them the 
ultimate in fancy meat cutting and 
the finest wrapping service. 

“Td urge them to let me put up 
part of their meats, at least, accord- 
ing to this ‘deluxe service’ formula, 
so that they could judge for them- 
selves the true enjoyment and the 
true economy that results from this 
vastly improved service. 

“4. Take off one day each month 
to look around. I’d visit plants 50 
and 100 miles away. I’d set aside a 
certain day, and I wouldn’t go near 
my own plant on this day. I would 
get far enough away from my busi- 
ness at least one day in every 30 
so that I could take a square look 
at it.” 


The wide range of 
models and sizes of 

Par Condensing Units 
affords a proper type, 
proper size unit to permit 
“tailored installations” for 
maximum economy and 
maximum efficiency on 
each individual application. 
See your Par Wholesaler 
for a complete list of 

Par Units now avail- 

able or write for 
illustrated Catalog 

R-99 for specifications 

and capacities. 


Par-Condensing Unit Line sold ex- 
clusively through Franchised Re- 
frigeration Equipment Wholesalers! 


By Comparison — 
LYNCH CORPORATION 
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Kas ON Locker Plant Operator Can Aid Serviceman In Helping Hin, - 
~~ Snap-Type LATCHES By Describing Symptoms, Using Preventive Maintenance 


Micrometer Strike of the 
No. 930 and No. 931 
Latches. A turn of the 
screw raises or lowers 
the strike in its socket 
to make perfect offset 
alignments. 


No. 219 
in brilliant, high-polished chromium plate. 


COMPANION 
HINGES 


The No. 219 Edge Mounted 
Hinge and the No. 139 
Streamlined, Wrought Brass 
Hinge are perfectly matched 
to the design of the Kason 
Snap-Type Latches. 


WRITE FOR DESCRIPTIVE 
LITERATURE 


KASON SNAP-TYPE LATCHES are made in 
two sizes—the No. 930 model illustrated above 
and model No. 931 of the same design in larger 
proportions for heavier doors. Both models are 
equipped with the patented KASON MICROME- 
TER STRIKE and with ruggedly constructed, 
forged brass handles. Tongue and Strikers are 
made of extruded brass. Bodies are of high- 
pressure, die-cast, zinc alloy. Beautifully finished 


KASON HARDWARE CORPORATION 
127-137 WALLABOUT ST., BROOKLYN 6, N. Y. 


Avoip fire hazards and protect your investment 
too. Build your locker plant of fireproof materials— 
including insulation! Gold Bond Zerocel Insulation 
is as fireproof as the rock from which it’s made. 
It simply can’t burn! And it has all the other quali- 
ties you need and expect in top grade insulation. 


Leading builders and operators of locker storage 
plants specify Zerocel for three important reasons: 
perfect insulation performance, fire protection, and 
economy. A special booklet with detailed drawings 
showing the best method of installing Zerocel will 
gladly be sent upon request. 
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National Gypsum Company, Buffalo 2, N. Y. 


Gentlemen: Please send me a FREE copy of the new 
Gold Bond Zerocel Booklet, “Fireproof Refrigeration 
Construction.” A-ll 
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By C. Dale Mericle 


CHICAGO—When the operator of 
a locker plant calls a refrigeration 
serviceman, he should be prepared to 
give him some specific information 
over the phone which will guide the 
serviceman in selecting tools and 
equipment to bring along. 

Even before calling, however, the 
operator should check the power 
source, because the trouble may 
merely be a blown fuse, which the 
operator could fix himself, it was 
emphasized during a clinic on locker 
plant maintenance problems  con- 
ducted during the recent annual 
frozen food locker convention here. 

Serving on the panel which han- 
dled the discussion as members of 
the Frozen Food Locker Institute 
were R. W. Messner, James J. 
Moriarity, George Sharp, and the 
chairman, Geo. C. Beardsley. 

The first thing the operator should 
tell the serviceman when he calls, the 
panel said, was the type of fixture, 
cooler, or equipment that was in 
trouble. 

Second, he should give the exact 
serial or model number of the equip- 
ment whenever possible. 

“If it is water-cooled equipment, 
check the water supply. The water 
may have been turned off, or you 
may have an intake screen plugged 


up. 
Check Temperature, Refrigerant 


“Tell the serviceman the tempera- 
ture of the fixture, because this can 
serve as a guide to him. 

“Check also the refrigerant supply 
by noting the sight glass, if there is 
one on your job. Tell the serviceman 
the name of the refrigerant and 
whether you think the job might be 
short of gas.” 

This information, the operators 
were told, “should be gathered and 
noted on a piece of paper before you 
put in your call, because it will save 
both you and the serviceman a lot of 
time. This means money, too, if it 
happens to be a long distance call.” 

Among the general suggestions on 
plant maintenance made to the locker 
operators was that of “giving ‘Freon’ 
systems a periodic checkup with a 
leak detector. 

“The expansion and contraction of 
piping and tubing, and possibly the 
natural settling of the building may 
cause leaks which can result in the 
loss of refrigerant as well as Ca- 
pacity. Loss of refrigerant alone can 
be an expensive item,” the panel 
pointed out. 

A sight glass to permit regular 
checkups on the amount of refrig- 
erant was recommended as almost a 
“must” for every job. 

Operators were also urged to 
watch the arrangement of elbows in 
the refrigerant lines, especially where 
the lines come into the low sides. 
A proper arrangement will permit 
expansion and contraction without 
weakening the joints and thereby 
setting the stage for expensive leaks. 

In connection with periodic check- 
ups, one operator reported that he 
carried equipment insurance. 


“What to do Before the ‘Doctor’ Comes” would have been a good title {.- the 

discussion on locker plant maintenance which the above members of the Frozen Food 

Locker Institute conducted during the recent locker convention. Left to right are 2. W.: 

Messner, James J. Moriarity, Chairman George C. Beardsley, and George harp, 
who made up the panel. 


“An inspector from the insurance 
company comes around once a month 
and points out things that were 
wrong which I never suspected, in- 
cluding some that even the regular 
serviceman hadn’t seen,” he declared. 

One member of the panel, Messner, 
commented on the advantages offered 
by a preventive maintenance program 
in keeping the equipment in top oper- 
ating condition and avoiding serious 
service troubles. 

“We charge operators $10 a month 
plus mileage for this preventive serv- 
ice,” he said. “We also try to arrange 
our schedule of calls to cut down the 
mileage charge as much as possible. 
If we can group several plants on one 
trip, the mileage charges can be 
divided among the plants proportion- 
ately.” 

Charts of items to be checked in 
each plant are carried by Messner’s 
servicemen so they won’t overlook 
anything’ during the inspection, he 
added. 

The problem of cleaning frost off 
plate banks, a topic that invariably 
comes up for discussion at such a 
meeting, was also mentioned. 


Frost Removing Device 


One operator described a special 
home-made device for this job which 
a neighboring plant was using. A 
14%-hp. fan motor was connected to 
6 ft. of flexible shaft, on the other 
end of which was mounted a wire 


burnishing brush cut down in size to , 


fit between the plates in a bank. 
The motor is strapped to the oper- 

ator’s back, and by means of a 50-ft. 

extension cord is plugged into an 


electrical outlet. With this device, it | 
was reported, frost can be cleaned | 
off the plates in a matter of a few | 


minutes. 

Discussing another phase of plant 
maintenance—motors—the panel com- 
mented, “It’s surprising how many 
motor bearings have to be replaced. 
People often use too light an oil. 
Generally speaking, a 10 to 20 auto- 
mobile oil is satisfactory. 

“On blower units or equipment in 
cold rooms, use a winter grade of oil 


or refrigerant oil—in other words, a 
low-temperature oil, and the motor 
should be cleaned at least once a 
year.” 

Jack Smith of Frigidaire remarked 
at this point, that “Nema recently 
specified that all integral horsepower 
motors are to have ball bearings 
rather than sleeve bearings. It’s 
better not to try to oil a ball-bearing 
motor at all,” he warned. 


Heffelfinger Leases, 
Modernizes Locker Plant 


LINCOLN, Neb.—Bob Heffelfinger 
has leased the frozen food locker 
facilities of the Coryell Commercial 
Center in suburban Lincoln. 

He has just completed a moderni- 
zation program providing a complete 
locker service, including a new and 
modern meat slaughtering and pro- 
cessing plant. Services will include 
slaughtering, processing, wrapping, 
freezing, locker storage, smoking, 
curing, sausage making, and fresh 
meat sales. 


for draft and bottle 
beverage coolers... 


PRODUCTS 


IDEAL coo ter corporation 
2953 EASTON AVE., ST. LOUIS 4, MO. 


_ isa “natural” for drawing the 
_ shopping crowds. Its large, 
_ easy-to-get-at display area | 
_ sellsmoremilk,butter,cheese, __ 
spreads ...boostssalesand 
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Anc yst Opens Series on Possibilities: for 


‘try To Increase Its Exports to Brazil 


By Eugene Hesz, International Market Analyst 


three countries in the world 
., China, and the Dominion of 
are larger than Brazil. 
‘e over 100 years ago, Brazil 
sut 4 million inhabitants. 
.g to latest figures available, 
nas 45 million. 

not possible to present within 


this sp2ce an adequate picture of the 


geogra 
a vast © 
Brazil 

time di 
which-- 
controll 
market 


‘hy and the economy of such 


ountry. It is well known that 
nas produced from time to 
fferent agricultural products 
each at its period—had a 
ing influence upon the world 
in its special field. 


LEADING PRODUCTS LISTED 


The northeast started with sugar; 
then came coffee in the south, which 


is now 


partly replaced by cotton and 


corn production. These are only the 


leading 


Brazil was, 


products. 
before the Far East 


took the lead, the greatest rubber 


produce 


r of the world and is at this 


moment one of the great sources of 
cocoa, oil-seeds, carnauba wax, to- 
bacco, oiticica oil (a precious paint 
ingredient), hides, skins, meats, and 


fruits. 


We must accustom ourselves, for 
purposes of business planning, not to 


look at 


economi 


Brazil as one tremendous 
ec unit. Brazil has 20 states, 


one federal district, and several terri- 


tories. 


The country has, 


as the accom- 


panying map shows, a so-called fringe 
economy. The north and northeast 


are relatively undeveloped. 


In the 


southeast and south, much progress 
has been made in the cultivation of 
the land and the building of indus- 
tries and large cities. 

We recognize four large and dis- 


tinctive 


zones: The north, northeast, 


southeast (also called the south cen- 


tral district), 


results 
states ( 


HOW 
South 


(Niteroi), 


and the south. This 
in the following grouping of 
capital in parentheses): 


STATES ARE GROUPED 


central area: Rio de Janeiro 
Sao Paulo (Sao Paulo), 


Minas Gerais (Belo Horizonte), Fed- 
eral District (Rio de Janeiro), and 


Espirito 
North 


Santo (Victoria). 
eastern area: Maranhao (Sao 


Luiz), Piaui (Terezina), Ceara (For- 


taleza), 
Paraiba 
(Recife) 


Rio Grande de Norte (Natal), 
(Jeao Pessoa), Pernambuco 
, Alagoas (Maceio), Sergipe 


(Aracaju), and Baia (Salvador). 


Southern area: 
(Florianopolis), 
and Rio Grande do Sul 


Alegre). 

North 
Amazon 
and Ma 


Santa Catarina 
(Curitiba), 
(Porto 


Parana 


ern area: Para (Belem), 
as (Manaos), Goiaz (Goiania), 
to Grosso (Cuiaba). 

* * * 


First, the previous agricultural 
region forming the northeast ‘will be 
evaluated. 

This area has slowly been swinging 
from a pure sugar agriculture to 
cocoa and oiticica oil. Cotton has also 
played an important part in its de- 
velopment but has partly given way 
to the precious waxes which are be- 
ing exported to the United States in 
very large quantities. 


WHAT ABOUT THE NORTHEAST? 


Production in Brazil’s northeast 
has always suffered from two dis- 
advantages. It has been the habit of 
this rich country to reap the fruit 
without planting the tree. The second 
point which affects our particular 
interest is the poor state of nourish- 
ment and a general poor health of 
the population, due to the climate, 
and to the lack of modern hygiene. 

The northeast as a whole is oc- 
cupied by a population which is 36% 
white, 51% mulatto, 12% Negro, and 
1% Indian, etc. In the important 
state of Baia, 33% of the inhabitants 
are white, 47% are mulatto, and 19% 
are Negro. 

A careful calculation of the pur- 
chasing power of this section—which 
includes the three most important 
commercial centers of the north, 
namely Baia, Recife, and Belem— 
tells us that this region represents 
about one eighth to one tenth of the 
entire purchasing power of Brazil. 

Since the United States exported 
to Brazil in the years 1937 to 1941, 
6,612 commercial refrigerators up to 
1 ton, we may safely estimate that 
nearly 700 of these have been ex- 
ported to the northeastern region. 
Some of these have found their mar- 
ket as far inland as Manaos. 


APPLIANCE OUTLOOK GOOD 


In the same period, the exports of 
household and commercial refrigera- 
tion parts for this region amounted 
to only $100,000 and those of home 
refrigerators almost $750,000. 

If we consider that one fourth of 
the population of Brazil (or about 
10 million persons) is concentrated in 
this part of the country and that a 
large part of this number belongs to 
the white race, the possibilities for 
a future expansion of our sales are 
obvious. 

Two more arguments of great im- 
portance must be added. 

Before World War II, Germany 
was exporting about the same quan- 
tities as this country to its Brazilian 
customers and was the great com- 
petitor of the United States in this 
part of the world. A special effort 
on the part of Germany was directed 
towards conquering these markets 

* * * 


Main Economic Regions of Brazil 


— 


o Manaos 


only 24 4 of all 
economic activities 


2. 


The North 
(2) The Northeast 


Northern Region, incl. Amazonas 


The Northeast 
about 1Apof Brazils 
economy 


(3) The Southeast 
(4) The South 
y on <a tase pare Bs 
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and the names of Siemens & Halske 
and the German General Electric 
have been introduced by direct ex- 
ports and by distribution from local 
firms which have been organized and 
directed by German capital. 

The second argument in favor of 
improving business possibilities is the 
shape of things to come in the 
northeastern region, where the great 
Brazilian river, Sao Francisco, 
reaches the Atlantic Ocean. This 
stream is navigable for over 1,000 
miles inland and forms at this mo- 
ment the object of a very extended 
study for the erection of a modern 
hydro-electric power plant. 

The hoped-for location of these 
power stations is in the interior of 
this section, situated in a climate 
which is distinctly favorable for 
human settlement on a large scale. 
It has been estimated that more than 
10 million persons could be settled 
and could be provided with electric 
eurrent in this undeveloped part of 
northeastern Brazil. 

The good outlook for electrical ap- 
pliances, particularly considering that 
this region has mainly a sub-tropical 
and partly a tropical climate, is self- 
evident. The actual development of 
American exports to Brazil in the 
year 1947 goes a long way to prove 
that this expectation may be fulfilled. 

All these favorable economic fac- 
tors do not yet justify the great 
development of business which ap- 
pears certain for U. S.-Brazil com- 
mercial relations in the long run. The 
main difficulty is the availability of 
foreign exchange—in our case dollars 
—to pay for the needed imports 
promptly. 

Up to the beginning of this year, 
Brazil was paying promptly, or fairly 


’ England, 


so, for its imports from the United 
States. Too late has the government 
of Brazil recognized that the dollar 
reserves, assembled during the recent 
war, cannot last forever. 

Also, great amounts of Brazilian 
produce have been sold on credit to 
France, Belgium, Italy, 
Spain, Czechoslovakia, Finland, Hol- 
land, and Argentina, where repay- 
ment is delayed. Thus, the situation 
is temporarily uncomfortable. 

The American manufacturer of air 
conditioning and refrigeration equip- 
ment should pay special attention to 
this factor. However, the production 
of Brazil and the percentage of ex- 
ports to the United States justify the 
hope for an improvement. 

At present, the Central Bank of 
Brazil, which regulates foreign ex- 
change, is laboring under the obliga- 
tion to pay accumulated debts to 
American exporters. Another brake 
for a smooth development of free 
trade between our two countries is 
formed by the priority list existing 
for all commodities. (This important 
issue was fully discussed by this 
column in the Oct. 4 issue.) 

The object of our next study will 
be the second important region of 
Brazil, containing Rio de Janeiro, the 
capital, and Sao Paulo. 


Ansul’s Export Division 


Moved to Home Office 


MARINETTE, Wis.—Ansul Chemi- 
cal Co. announces that its export 
division has been moved from Phila- 
delphia to the home office here. C. B. 
“Barney” Beidler is manager of the 
division. 

Ansul pointed out that it has been 


exporting refrigeration chemicals for 
25 years. 

“In the last 10 years, the company 
has manufactured and exported dry 
chemical fire extinguishers,” the an- 
nouncement said. “Ansul has distri- 
butors and representatives in all 
Central and South American coun- 
tries and in many European, African, 
and Asiatic lands. 

Beidler, a 15-year export veteran, 
studied foreign trade at the Univer- 
sity of Pennsylvania. 
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DEALERS . . . JOBBERS 


PLAN JOBS EASIER, 
FASTER WITH AN 


AIR DUCT CALCULATOR 


There’s no need now to spend countless hours 
poring over charts in order to figure air dis- 
tribution. Simply send us your order for this 
revolutionary new Air Duct Calculator which 
gives rectangular equivalents of round ducts, 
recommended duct velocities, metal gauges, 
weights, etc., simply and quickly. It’s a real 
time and labor saver for warm air and alr 
conditioning installers and a fast moving item 
for jobbers. Price $2.00 Postpaid. ~ 


THOMAS M. JACKSON COMPANY 
P. O. BOX 2091, DETROIT 31, MICHIGAN 


WANTED 
REFRIGERATION ENGINEER 
By West Coast Manufacturer 


To operate laboratory for 
Refrigeration development and 
testing. Must be thoroughly 
experienced in Commercial 
Refrigeration. Engineering de- . 
gree required. Write giving 
full details. 

Box 2987, Air Conditioning & 

Refrigeration News 
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SELL THIS WINNER for BIGGER WINTER SALES 


eee The New Carrier Home Humidifier! 


Humidifiers sell best in fall and winter — and this 
one gives your customers the last word in com- 
plete “comfort conditioning” ... gives you a fast- 


moving profit-maker. 


Completely new, better looking and more effi- 
cient than ever, it was designed and built to be a 
leader by Carrier, leader in the air conditioning 
field. Supplying just the right amount of moisture 
for comfort and health, it’s a natural for homes 
and offices where conventional heating dries out 


the air. 


Features? Just to mention a few, the new model 


Peet! eee es ee 


AIR CONDITIONING .- 


is self-regulating, easily installed, economical to 
run. Compact as an end table ... light enough to 
be moved from room to room . . . attractive — the 


metal cabinet looks like fine two-tone walnut. And 


the price is right — only $69.50 retail. 

Backed by powerful advertising and promotion, 
the new Carrier Home Humidifier can give you 
immediate volume and handsome profits, as well 
as pave the way to worth-while contacts for air 
conditioning sales next spring. Substantial dealer 


discounts. For information, write Carrier Cor- 


REFRIGERATION .- 


poration, Syracuse, N. Y. 


INDUSTRIAL HEATING 
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AIR CONDITIONING 

FOR SMALL BUSINESS 


TYPHOON 


, SELF-CONTAINED UNITS 


How To Service Room Air Conditioners (11) 


More Data on Checking Electrical Circuits 


Although for most of the country the cooling season has 
passed, this does not mean that room air conditioners will not be 
operating. Most types are designed to permit their use as 
ventilators, and in this role window units are often employed 
year-round. The following data shows how to check the electrical 
circuits used on the M-10 air conditioner produced by Mitchell 


Sizes up to 


Nationally 
advertised to 
your prospects 


TEST FOR STALLED MOTOR 
(WHEN TEST STARTING SET 
IS NOT AVAILABLE) 


When making the following test, 
all wires must be removed from the 
motor terminals. 


If a test starting set is not readily 


TYPHOON AIR CONDITIONING 0, INC. 


Division ef Ice Air Conditioning Ce., 5 oy 


available, a test cord can be made 
up of two battery clamps with rubber 
covered shields, 6 or 8 ft..of No. 14 
service cord, and a plug. Attach the 
one clamp to the common motor 
terminal “C” and the other clamp to 
the main motor terminal ‘M.” 

Then plug the cord into the elec- 
trical outlet and momentarily touch 
the two wires of an auxiliary capaci- 
tor 124 to 138 M.F.D. across the 
starting and running terminals of the 
motor (“M” and “S’). 

If the motor starts, remove the 
capacitor wires and the motor should 
continue to run on the main and 


794 UNION STREET + BROOKLYN, WV. Y.. 
z | 
REMCO “cross-rLo” 


DRIER-FILTERS AND FILTERS 
(hig ee ae ee RE Tal: | 


f 


UNIQUE “CROSS-FLO” DESIGN eliminates roiling, 
dusting and packing of drying agent, which elini- 
nates pressure drop, clogging, poor retrigerant 
control performance and expensive call backs— 

ee permits installation in 
liquid line, suction line or 
between refrigerant con- 
trol and evaporator. 


No. 


REMCO, INC, 


+* ZELIENOPLE, PA. 


WITH SPRAY COOLERS 


common windings. 


TO TEST STARTING CAPACITOR 
(WITHOUT REMOVING FROM 
ACCESSORY BOX) 


Remove the electrical cord from 
the electrical outlet or throw the 
“motor control” switch to the “off” 
position, then attach the test clips of 
the 200-watt test lamp on the motor 
terminals “C” and ‘“S’” as shown on 
the wiring diagram. The light bulb 
will glow, then press the relay actu- 
ating arm down; if the bulb dims 
slightly, the starting capacitor is in 
good condition. 


“NO- FROST” METHOD 


. gives always full capacity because 
there is no interruption for defrosting 
at sub-zero temperaiures; protects 
quality in foods. 

NIAGARA BLOWER COMPANY 
30 Years of Service in Air Engiieering 
405 Lexington Ave., New York 17, N. Y. 


An additional check can be made 
with an auxiliary capacitor if the 
d relay contacts are blocked open as 
4 previously described. Then plug the 
air conditioner unit cord into the 
electrical outlet and turn the “motor 
control” knob to the “cool” position. 
Place the leads of the auxiliary 124 
to 138 M.F.D. capacitor across the 
motor terminals (“M” and “S’). 

If the motor starts, remove the 


insist on 
genuine 


dns oes auxiliary capacitor wires. The motor 
~. | will continue to run, and designates 

MARLO - = HEAS : a defective capacitor. 
Since 1995 ee : Another test can be made provid- 


ing the capacitor is disconnected 


me 


Introducing the CHAMPION 
in “BLACK MOROCCO” 


WITH ALL STAINLESS STEEL TOP AND DOORS 


@ EASY SLIDE-UP DOORS 
@® AUTOMATIC LIGHTING 
@® REMOVABLE PARTITIONS 
@® REINFORCED STRUCTURE 
@ FOUR SIZES 
A New Co-CHAMPION 

Formerly available in only the stainless steel exterior, National Cooler's CHAMPION 
Dry Beverage Cooler can now be obtained in the Black Morocco body. This new model 
has all the CHAMPION's outstanding 
features and is being introduced to 
meet the low price demand in the 
four popular sizes. 


Both of these nationally famous cool- 
ers are now accessible in self-con- 
tained models, ready to plug in. 
National Cooler's CHAMPIONS are the 
result of years of refrigeration experi- 
ence and skillful know-how. When you 
get a CHAMPION Dry Beverage 
Write today Cooler, you get the best. 
for National's 
new 1949 Catalog. 


1600 WOODLAND AVENUE # CLEVELAND 15, OH! 


Mgf. Co. This is the concluding instalment. 


from the circuit by placing an 8-amp. 
fusetron in place of the 200-watt bulb 
in the test lamp set and place the 
test points on the capacitor leads. If 
the fuse does not blow and there is 
a good discharge on touching the 
two capacitor leads together, the ca- 
pacitor is in good condition. 

If the fuse blows, the capacitor is 
shorted and must be replaced, or if 
there is no spark upon testing the 
discharge of the capacitor, the ca- 
pacitor is open and must be replaced. 

The above mentioned test can also 
be made using a 200-watt bulb in 
place of the 8-amp. fusetron and test 
in the same manner as previously 
prescribed. There are certain advan- 
tages to this type of test because the 
bulb will glow brilliantly if the ca- 
pacitor is shorted rather than blow 
a fuse. 

The bulb will not glow at all if the 
capacitor is open and will glow at 
approximately three fourths of its 
full brilliance if the capacitor is in 
good condition. It will be necessary 
to observe the shadow of the glow 
rather than look directly at the bulb. 


TEST RELAY 


The starting relay is a very simple 
mechanism and has but one function 
to perform which is only to engage 
the starting capacitor across the 
starting and running terminals of the 
motor during the split second re- 
quired to start the motor. 

The contact points can be fouled 
due to dust which causes arcing and 
in some instances the points can be 
so badly affected that the relay may 
stick. However, this can only be 
caused by the control cover being 
removed and never replaced; contact 
points may also be burned by light- 
ning or continual low voltage. 

The starting relay may be tested 
without removing from the accessory 
box by disconnecting the unit from 
the electrical outlet or throwing the 
“motor control” switch to the “off” 
position. Place a piece of wood or 
corrugated cardboard \-in. thick be- 
tween the relay contact points, then 
touch the test clamps of a test cord 
(full 110 volts) on the motor termi- 
nals “C’” and “S” as designated on 
the wiring diagram. 

Now press the actuating arm of 
the starting relay down. If it stays 
down, this signifies the relay holding 
coil is in good condition. If the relay 
arm does not stay down, the coil is 
open and the relay must be replaced. 

If a further check is desired and 
the relay fails to operate, check the 
two leads of the holding coil by plac- 
ing a test lamp across these two 
leads after they have been removed 
from all other connections. If the 
light fails to glow, it is apparent 
there is an open circuit in the relay 
holding coil. 

Of course, if this is the case, the 
unit will start but will not continue 
to operate except for a limited time. 
The overload or motor protector will 
continue to start and stop the ma- 
chine at short intervals because the 
inoperative relay causes the motor to 
run on the starting windings too long, 
drawing excessive current; thereby, 
causing the motor protector to kick 
off until it cools again and kicks on. 


TEST RUNNING CAPACITOR 


The purpose of the running capa- 
citor is to increase the power factor, 
thereby increasing the efficiency and 
lowering the operating costs. In event 
of a complaint of the unit blowing 
fuses, first check all wiring including 
the service cord for a bare connec- 
tion resulting in a direct short. 

After checking and finding no 
shorts from this source, remove the 
two wires of the running capacitor 
from the motor terminal, replace the 
motor terminal nuts and if the unit 
starts and runs, it signifies a shorted 
running capacitor. 

To test for an open or shorted 
running capacitor with the test lamp 
set using a 60 watt bulb; if the bulb 
glows at full brilliancy, the running 
capacitor is shorted. If the bulb fails 
to glow, the capacitor is open. If the 
bulb glows at % brilliancy, the capa- 
citor is good. 


Remember, the cooling unit will 
start without the running capacitor 
but will cause the motor to draw 
more wattage; therefore, the motor 
overload protector will kick in and 
out giving the effect of short cycling. 
Always replace if a defective run- 
ning capacitor is found. 


novoar OO xc 


TEST MOTOR OVERLOAD 
PROTECTOR 


The motor overload protector will 
open the electrical circuit in the 
event any of the following conditions 
exist: 

1. Dirty condenser (restricting air 
flow through the condenser) which 
will cause the motor to overheat. 


2. Installed to the wrong power 
supply or frequency. This will dam- Ramm Cameron, 
age the motor overload protector i 
and in many cases will burn the : 
The above diagram fo: the 


heating element out, which will not . 
Mitchell M-10 unit air cond: 


allow the machine to operate. ‘h mage , oner 
After checking and finding voltage Pn ey ha oo. po *y and 
all the way to compressor and still ™ , anat Tock. 
the motor will not run or even hum, err 
test the motor overload protector placing the test lamp leads acrogg 
by placing a piece of insulated wire the soldered conhections if th heater 


1 in. long with both ends bare across coil has been burned in to 


the soldered connections and if the lamp will not glow. It will b« 
motor starts, it designates a burned- sary to replace with a new 
out heater coil. overload protector. 

The motor overload protector may _Warning—Never_ disconnet 


be tested with the test lamp also, 
if the electrical circuit to the com- 


pressor has been discontinued. By protection. 


4> 


ee, 


Diagram of Motor Leads 


motor overload protector and leave 
the machine to operate without any 


RELIANCE °yas’ 


METHYL CHLORIDE « FREON * AMMONIA 


BY ONE OF AMERICA’S OLDEST MANUFACTURERS 


RELIANCE 
LONG-LIVED 


1. SIMPLICITY 


2. QUALITY 
MATERIALS 


3. SUPERIOR 
VALVE 
DESIGN 


4. CLEANABLE 
CONDENSERS 


5. EFFICIENCY 


Model FEEW-300 


MODEL ILLUSTRATED IS 3 H.P. WATER COOLED FREON 
NOW AVAILABLE IN ALL SIZES 


Write For Catalogue, Prices & Specifications 
DEALERS WANTED 


Reliance Refrigerating Machine Co. 
3401 No. Kedzie Ave. Chicago 18, Hl. 


Manufacturers of Refrigerating Equipment for over 30 years 


UNITS FEATURE: 


ROTARY SEAL 


Bldded! i eb 
a THE WAY TC 


“SEALING WITH 
CERTAINTY; 


UNIT No. 14222 


et tte tte 
+ 
—_——— 
a 
— 
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\ For refrigeration compressor 
ww as used in commercial, semi 
commercial, air conditioning anc 
household installations. 


ROTARY SEALS are 
available for over 
848 models. See 
our stock list. 
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Chicago Meetings -- 


onc? ded from Page 1, Column 3) 


a will be discussed by three 
> akers, service and management 
thos. py two, guarantees by five, 
poco sales merchandising methods 


py thre’, and licensing by five. 
Addresses are to be delivered by 
ght, NARC president; H. E. 


. Wri , 
oe president of the Refrigera- 
tion © tractors Association of Chi- 


Myo; seph T. Meek, Illinois Fed- 
cago; Retail Associations; E. J. 


m 
Saat O’Keefe & Walters; and 
Benjar > Bills, Bills Realty, Inc., 
Chicas Bills replaces Mark Mooney, 
Carrie) Corp., who had been sched- 


ed t speak. 
ul ‘ sir convention, the service 


t 
sien ; will hear Earl Jennings, 
Tempr. Products Corp.; William 
Ural, ctor Products Corp.; Cc. L. 


Bensor. VMicQuay, Inc.; Robert Moore, 
Superi: Valve & Fittings Co.; B. O. 
Haun, encer Thermostat Co.; and 
c. BE. F:oger, Servel, Inc. 

Othe features of the convention, 
to whic: the Illinois RSES and the 
Chicag’ chapter of the international 
society “re co-hosts, include question 
and ans ver forums, business sessions, 
and the annual banquet and enter- 
tainmert (Nov. 20). In addition, 
educational talks by factory experts 
will be interspersed throughout the 

ami. 

a educational conference and 
exhibit are open to the entire refrig- 
eration and air conditioning industry 
and allied industries. Exhibits will 
be open from 12:30 p.m. to 5:30 p.m. 
Nov. 20, from 10:30 a.m. to 2 p.m. 
and 5 p.m. to 10 p.m. Nov. 21, and 
from noon to 4 p.m. Nov. 22. 


"Exhibitors at Midwest 
Educational Conference 


Following is the list of exhibitors: 
Ace Cabinet Corp. 

Acme Industries, Inc. 

Airserco Mfg. Co., Inc. 

Alco Valve Co. 

American Flange & Mfg. Co., Inc. 
Aminco Refrigeration Products Co. 
Ansul Chemical Co. 

Automatic Products Co. 

Black, Sivalls & Bryson, Inc. 
Brunner Mfg. Co. 

Bundy Tubing Co. 

Bush Mfg. Co. 

Chicago Seal Co. 

Colbar, Inc. 

Coolstream Corp. 

Copeland Refrigeration Corp. 
Cornelius Co., The 

Curtis Refrigerating Machine Div. 
Davison Chemical Corp., The 
Dayton Rubber Co., The 

Detroit Lubricator Co. 

Dole Refrigerating Co. 

E. |. du Pont de Nemours & Co., Inc. 
Ebco Mfg. Co. 

Electrimatic Div. of The Simoniz Co. 
Fogel Refrigerator Co. 

General Controls Co. 

General Electric Co. 

Gilmer Co., L. H. 

Grand Rapids Brass Co. 

Halstead & Mitchell 
Heat-X-Changer Co., Inc. 

Hedeman Products, Inc. 

Henry Valve Co. 

Highside Chemicals Co. 

Imperial Brass Mfg. Co., The 
Jarrow Products 

Kerotest Mfg. Co. 

Kramer Trenton Co. 

Lehigh Mfg. Co. 

lynch Corp. 

McIntire Connector Co. 

McQuay, Ine. 

Marlo Coil Co. 

Mills industries, Inc. 

Minneapolis Show Case & Fixture Co. 
Mitche!l Mfg. Co. 

Muell- Brass Co. 

Pacifi. Lumber Co., The 

Peerl. s of America, Inc. 

Penn iectric Switch Co. 

Phillir- & Co., H. A. 


Rance. Inc, 

Remc Inc. 
Rotar Seal Co. 
Serv: Inc. 


Smit: corp., A. O. 

Spen. - Thermostat Co. 

Spori' . Valve Co. 

Stance +d Refrigeration Co. 
Sun « | Co. 

Supe + Valve & Fittings Co. 
Tecus ch Products Co. 

Teme © Products Corp. 

Tenn Engineering, Inc. 
Torri. ton Mfg. Co., The 
Typhe on Air Conditioning Co., Inc. 
Ultra. ‘iolet Products, Inc. 
Unive al Cooler Div. 

Virgii a Smelting Co. 

Wabe-h Mfg. Co. 
Westierhead Co., The 
Westinghouse Electric Corp. 
Wolveiine Tube Div. 


‘Beer Firms’ Licenses- - 


(Concluded from Page 1, Column 3) 


retailers to purchase equipment, 
while State Distributing Co. of 
Lincoln drew a similar suspension 
for sale of equipment to a retailer. 
The Wayne Ice & Cold Storage 
Co., Wayne, had its operations sus- 
pended for 21 days for assisting a 
retailer in purchase of two tap boxes 
and direct sale of tap boxes to two 
dealers. A 14-day suspension was 
given the Brase Distributing Co. of 
North Platte, on similar charges. 
Reprimanded were the J-B Distri- 
buting Co., Norfolk, and City Club 
Beverage Co., Grand Island for help- 
ing a retailer order equipment from a 
catalog; and the Beatrice Beverage 
Co., Beatrice, for purchasing a bottle 
cooler and re-selling it to a retailer. 


Code Violators Face -- 


(Concluded from Page 1, Column 4) 


violators will apply to all types of 
contractors subject to licensing, in- 
cluding refrigeration, oil and gas 
burner men, and electrical, Rehard 
points out that “refrigeration men 
by and large have been keeping their 
noses clean. 


FEW ON REFRIGERATION 


“One refrigeration contractor's li- 
cense was suspended a year ago last 
summer for a short time by the 
city’s board of examiners,” he said, 
recalling the only trouble the city’s 
had with refrigeration contractors in 
recent years. 

“Judge Watts has practically is- 
sued an ultimatum,” Rehard went 
on. “This doesn’t apply merely to 
violation of the codes, however. We 
issue violation notices by the hun- 
dreds. If the contractors fix up the 
installations, why that’s the end of 
it,” 

The contractor who continues to 
ignore violation notices, though, 
winds up in court, said Rehard. 

Plans of the court to be more 
severe in handing out’ sentences 
are part of a drive against illegal 
installations by the Better Business 
Bureau, the Department of Build- 
ings and Safety Engineers, and many 
of the trade associations in the af- 
fected industries. 

In a joint statement issued by 
Judge Watts, Joseph P. Wolff, city 
commissioner for building and safety 
engineering, and William H. Carrico 
of the Better Business Bureau, pro- 
spective purchasers of appliances or 
services covered by the city building 
code were urged to take the follow- 
ing precautions: 


ADVICE TO CUSTOMERS 


1. Before signing any contract, 
make sure the individual or firm is 
licensed by the city or state. 

2. Insist on seeing the contractor’s 
work permit before allowing him to 
proceed with the job. 

3. Make sure the job is inspected 
by the city and approved. 

4. Do not pay for the job until the 
contractor shows you the written 
approval from the Department of 
Building and Safety Engineering. 

To find out whether contractors 
or builders are licensed, prospects 
are requested to phone the city 
building department or the state 
Corporations and Securities Com- 
mission. 

“The public always suffers from 
these fly-by-night installers,” Judge 
Watts commented. “The only way to 
prevent it is for the public to de- 
mand that installers produce a li- 
cense and have work inspected 
before payment.” 


FURNACE REPAIR RACKET 


Alleged racketeering in the furnace 
repair field has also been brought 
to light by the Better Business 
Bureau. 

Charges have been filed against 
the Advance Heating and Air Condi- 
tioning Co. here before the Michigan 


Corporation and Securities Commis- | 


sion by Carrico of the BBB because 
the firm, Carrico asserted, had at- 
tempted to high pressure a widow 
into spending $500 for a furnace re- 
pair job or $1,200 for a new furnace 
after first contracting to clean the 
furnace for $11. 


Century Reports 9-Mos. Sales 


ST. LOUIS—The Century Electric 
Co. here has reported net sales for 
the nine months ending Sept. 30, 
1948, amounting to $15,936,857 and a 
net profit to surplus of $1,221,282. No 
comparisons were made with 1947 
figures. 
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THE NEW PACKLESS VIBRATION ABSORBER 
especially designed and manufactured for the specific 
needs of the air conditioning and refrigeration industries. 
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PACHTESS 
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NEW ROCHELLE, NEW YORK 


THE MASTER SERVICE MANUALS - - - 


— — — and other books of the Refrigeration Library are 
depended upon as textbooks in trade schools from coast to coast. 


BUSINESS NEWS PUBLISHING CO., DETROIT 
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JORDON 


STAINLESS 
STEEL 


REACH-IN 
with 


Extra Large — —————— : 
GLASS DOORS ————— 
Ww 


Combines Practical Beauty—Unexcelled Durability— 
with Exceptionally Wide and Versatile Use... 


open view space. Polished stainless 
steel exterior (aluminum back). Alumi- 
num interior with stainless steel floor. 
EXTRA LARGE triple-thick THERMO- 
PANE doors. Also available in solid 
door models with blower-coil or 8 tray 
ice-cube maker. Delivery: Approxi- 
mately two weeks. Complete specifica- 
tions on request. 


JORDON proudly presents its latest 
contribution to better merchandising 
and greater perfection in refrigeration. 
Note the smarter, trimmer lines: and 
the vastly increased glass area for dis- 
play or inspection of contents. Speci- 
fications include: Automatic defrosting 
blower coil of latest design. Eight 
adjustable shelves with 34 sq. ft. of 


be 


23 CU. FT. 
White or 
Stainless Steel 


=| 


Stainless Steel 
Beverage Coolers 
With Roll-Back Doors 


AMERICA'S MODERN COMPLETE LINE 


JORDON REFRIGERATOR CO. 


Factory and Sales Division 
58th St. and Grays Ave., Phila. 43, Pa. 
CABLE: “JORDONREF” BElgrade 6-4510 


60 CU. FT. 
Stainless Steel 


——— 
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PATENTS 


Week of August 10 
(Continued) 


2,446,665, HUMIDIFIER. 
Rozner, Chicago, Il. 


i i 
| ‘ | at 


1. In a humidifier adapted to be oper- 
ated by steam under pressure, the combi- 
nation of a casing having an opening 
at one end, an inlet port at the bottom, 
an exhaust port in the end opposite said 
opening in a position higher than said 
inlet port, a closure plate secured in said 
opening, a shaft journaled in said exhaust 
port end and adjacent said exhaust port, 
an impeller secured to said shaft within 
the casing, said impeller including a disc 
provided with multiplicity of circum- 
ferentially disposed equi-distantly spaced 
integral blades, said impeller revolving 
in a plane parallel with the closure plate, 
said blades being in a position to inter- 
cept the steam entering the casing 
through the inlet port so as to drive 
said impeller, said blades also serving to 
atomize the moisture of condensation 
within the casing, and a fan mounted 


on the shaft outside of said casing 
adjacent said exhaust port and in the 
path of steam issuing therefrom, said 


steam entering the. ambit of said fan 
on the low pressure side thereof, said 
fan being driven by said impeller to dis- 
seminate the steam into the atmosphere, 
said fan by mechanical action atomizing 
condensate which forms after the steam 
escapes from the exhaust port. 


2,446,686, REFRIGERATOR CABINET 
AND MEANS FOR MAINTAINING A 
LAYER OF COLD AIR THEREIN. 
Louis H. Behrens, Denver, Colo. 
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1. A refrigerating cabinet including, a 
casing having a _ refrigerating compart- 
ment therein, a product-receiving recep- 
tacle having its upper end open mounted 
within the compartment and of a smaller 
size than said compartment whereby a 
space is provided around the side walls 
and bottom of said receptacle for air 
circulation, the upper portion of the re- 
ceptacle being spaced below the top of 
the cabinet to form an air space im- 
mediately above the receptacle and with- 
in the casing, means for establishing 
communication through the receptacle be- 
tween the area below the receptacle and 
the space thereabove, and a cooling coil 
unit mounted within the compartment be- 
tween the inner walls of said compart- 
ment and the receptacle. 


2,446,763. REFRIGERANT EVAPORA- 
TOR. Paul Haymond, Fairmont, W. Va. 
1. An evaporator for a _ refrigerating 
system comprising duct means forming 
two elongated and substantially horizon- 
tally disposed duct sections arranged in 
different substantially horizontal planes 
and connected in series circuit relation 
by a vertically extending duct section, 
one end of the upper section having 
means for connecting same with the high 
pressure side of a refrigerating system 


and the end of the lower section having 
— ' 


Joseph J. 


DRAFTSMAN WANTED 


Drafting layout and designer about 40 years old 
for refrigerated equipment. Must have experience 
in sheet metal, commercial refrigeration, soda 
fountain, or similar design. 


This is permanent enlargement of our engineer- 
ing force. Steady work, modern plant, well 
established business, pleasant working and living 
conditions, appropriate salary, assistance given in 
securing housing. Excellent opening for sober, 
reliable, qualified man. 


BOX 2998, Air Conditioning & 
Refrigeration News 


means for connecting the same with the 
low pressure side of the system, means 
forming a dam in each of said _ sec- 
tions, 
of the top of the 


said dam means stopping short 
respective duct sec- 


yet 
tz 


tion in which it is disposed for retaining 
a quantity of liquid refrigerant in each 
of the sections and providing for the free 
flow of gaseous refrigerant, and means 
for forming a second outlet for gaseous 
refrigerant, and adapted to be connected 


with the low pressure side of said 
system, said second outlet being dis- 
posed intermediate ends of the duct 
means. 


2,446,788. REFRIGERATED DISPENS- 
ING CABINET. Milton Rifkin, Chicago, 
assignor to Frez-O-Mat Sales Corp. 


1. A dispenser for frozen food packages 
comprising: a cabinet; a_ refrigerating 
medium; a fan forcing air through said 
refrigerating medium and into said cabi- 
net; means for returning air from said 
cabinet to said fan; a plurality of doors 
opening through the front of said cabi- 
net; means for supporting a row of the 
packages within said cabinet in align- 
ment with each of said doors; means for 
forcing each row of said packages for- 
wardly when that respective door is 
opened, and means for supplying air 
from the exterior to said fan when the 
pressure in the cabinet falls too low. 


2,446,876. REFRIGERATOR CABINET 
AND MEANS FOR MOUNTING A COM- 
PRESSOR AND CONDENSER THEREIN. 
George K. Iwashita, Indianapolis, Ind., 
assignor to Admiral Corp. 
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1. In a refrigerator having a cabinet, 
the combination of a condenser having 
a tube forming a coil lying substantially 
wholly in a_ single plane, means for 
hingeably mounting the condenser on the 
cabinet so as to support the condenser 
either in a substantially vertical plane 
or.in a oblique plane, and an air stack 
arranged to direct an upward flow of 
air past the condenser, the condenser 
being substantially wholly enclosed in the 
lower end of said stack when supported 
in the oblique plane. 


2,446,895. COOLING UNIT FOR BEV- 


ERAGE SERVING ASSEMBLIES. Louis 
University City, 


Weiss, Mo. 


1. A beverage line chilling evaporator 
assembly of a multiple-draw beverage 
cooler, said evaporator assembly includ- 
ing a length of flexible multiple tubing 
having an outer tube for refrigerant eva- 
poration and a plurality of inner tubes 
each forming parts of the beverage lines 
of the multiple-draw beverage cooler, 
with end portions of the outer tube 
sealed about the inner tubes, the several 
said tubes being flexible metal and of 
generally circular section, and the inner 
tubes being metallically united to each 
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other in spaced zones along the lengths 
thereof within the outer tube, an en- 
larged  refrigerant-receiving chambered 
casing in one end region of the outer 
tube and in expansion valve near refrig- 
erant-receiving end of outer tube. 


2,446,946. TWO-TEMPERATURE RE- 
FRIGERATION SYSTEM. Evans T. Mor- 
ton, Indianapolis, Ind., assignor, by mesne 


assignments, to Admiral Corp., Chicago, . 


1. The combination with an insulated 
cabinet having a food storage chamber 
therein, of partition means dividing said 
chamber into compartments one _ under- 
lying another, and refrigerating apparatus 
for cooling said chamber; said refrigera- 
ting apparatus including a liquefying unit 
and a continuous length of tubing con- 
nected at its opposite ends to said unit; 
said tubing being formed to provide an 
evaporator and a capillary expansion tube 
device arranged to discharge into said 
evaporator; said evaporator being made 


up of sections of successively increasing 


internal cross section and arranged one 
in heat exchange relation with each 
of said compartments; the bore of each 
of said sections being of uniform cross 


<t 


and the evaporator being so arranged 
that the section having the bore of 
smallest cross sectional area cools the 
uppermost compartment while the section 
having the bore of largest cross sectional 
area cools the lowermost compartment. 
2,446,988. ABSORPTION REFRIGERA- 
TION APPARATUS. Andrew Flukes and 
James T. Smith, Chicago, Ill., assignors 


— | 
to Mills Industries, Inc., Chicago, 1. 
1. Absorption refrigeration ap; 
comprising a closed system, inclu, 
boiler, a generator, a condenser 


aratus 
ling a 
» an eva. 


porator and an absorber and co tainin 
a refrigerant, an absorption liqui 


| CLASSIFIED ADVERTISING 


RATES for ‘‘Positions Wanted’’ 
per insertion 50 words or under. 
additional word. 

RATES for all other classifications $5.00 
per insertion 50 words or under. 10¢ ea. 
additional word. 

ADVERTISEMENTS set in usual classi- 
fied style. Box addresses count as five 
words, other addresses by actual word 
count. Please send payment with order. 


$2.50 
5¢ ea. 


POSITIONS WANTED 


NEW YORK = representative—are you 
properly represented in the valuable New 
York metropolitan market? Graduate 
engineer with over fifteen years sales 
experience in refrigeration, air condition- 
ing and heating wishes to contact manu- 
facturer of such equipment. Well ac- 
quainted with manufacturers, contractors, 
and dealers in this area. Salary plus 
commission basis. BOX 3001, Air Condi- 
tioning & Refrigeration News. 


REFRIGERATION ENGINEER available. 
Wide experience in research, design, test- 
ing and manufacturing of compressors, 
expansion valves, water regulating valves 
and automatic controls. Have extensive 
experience in organizing and co-ordinating 
production. Am familiar with dealers, 
sales and field requirements. Have proven 
background of inventive ability and of 
producing new ideas into dependable 
products. BOX 3012, Air Conditioning & 
Refrigeration News. 


AVAILABLE — REFRIGERATION, air 
conditioning and heating technician of 
very broad experience and training. Sales 
minded. Qualified to handle engineering 
or field service. Interested in a position 
where my ability can be utilized to the 
greatest advantage. Write BOX 3015, Air 
Conditioning & Refrigeration News. 


POSITIONS AVAILABLE 


SALESMAN TO contact restaurant equip- 
ment and supply dealers in the states of 
Virginia, South Carolina and North Caro- 
lina, selling our line of steam _ tables, 
sinks, and other food service equipment. 
Tremendous sales possibilities with a real 
dealer’s setup. Apply N. WASSERSTROM 
& SONS, INC., 32 E. Chestnut Street, 
Columbus, Ohio. 


SHOP FOREMAN. All types of compres- 
sor and electric motor repairs. Detroit 
area, Starting salary $80.00 for 40 hr. 
week. Write BOX 2990, Air Conditioning 


AIR CONDITIONING and refrigeration 
engineer with at least five years experi- 
ence in estimating equipment. Salary: 
$5,200.00 per year. BOX 3017, Air Condi- 
tioning & Refrigeration News. 


EQUIPMENT FOR SALE 


SURPLUS ‘‘FREON”’ valves! 1,500 new 
clean valves priced under jobbers cost, 
freight prepaid. Kerotest #461S 2%” 
wing-cap globe @ $19.76. #574S 1%” 
wing-cap globe @ $8.55. #6981S %” angle 
packless @ $3.00. #2355 34” receiver 
valves @ 75¢. #518300 5” relief @ $3.45. 
Mueller %” flare packed globe @ 85¢. 
ANCHOR SUPPLY CO., 1742 Fourth 
South, Seattle 4, Wash. 


ELECTRIC REFRIGERATORS. Immedi- 
ate delivery—all standard makes—fully 
reconditioned & guaranteed. Wholesale 
only. From $49 up. We buy & sell as-is 
refrigerators. APPLIANCE PROD. CORP., 
59 Crosby St., NYC 12, N.Y. 


3’6” X 7/2” YORK track doors. 4” cork 
insulation at $100.00 each. 3/6” X 6/6” 
Jamison double batton automatic close 
doors with track heads for 7’2” track, 114” 
cork board insulation at $85.00 each. All 
new in original factory crates. Freight 
allowed in United States. BIMEL COM- 
tig 2600 Colerain Avenue, Cincinnati 
4, io. 


SEALED UNITS rebuilt and exchanged. 
Prompt service on Coldspot (sealed & 
semi-sealed), Chieftain, Gale, Tecumseh, 
Norge and many others. One year guar- 
antee. Write for price list and shipping 
instructions. BRIGHTON, 3906 Joy Rd., 
Detroit 6, Michigan. 


MILLS FREEZERS—several, model S- 
2515-40, 2% gallon freezers with 40 gallon 
hardening cabinets. New in_ original 
crates. List $2,965.00; will sell for $1,500.00 
each. 30 gallon mix cabinets $100.00 each 
F.O.B. our warehouse. Emery Thompson 
—one new 10 gallon freezer stainless steel 
finish, 90 gallon hardening stainless steel 
top, white enamel sides. No compressor. 
Make offer. Inquire CAPITOL REFRIG- 
ERATION COMPANY, 3438 14th St. N.W., 
Washington 10, D. C. 


25 USED CARRIER model 50J console 
style % h.p. room coolers. Walnut cases 
and compressors in good condition. Some 
need minor repairs. Will sell entire lot 
for $3,500.00 or lots of five at $150.00 each. 
F.0.B. FAHNESTOCK, INC., 1600 E. 


& Refrigeration News. Douglas, Wichita, Kansas. 
WANTED ENGINEER. Old and well | por SALE x 
established dealer contractor within 1% viesen"* Copeland i, Me 


hours from New York wants a thoroughly 
experienced air conditioning, refrigeration 
and sales engineer. Must be capable of 
handling al) sizes up to 50 tons. Salary 
and override. Permanent position to man 
of proven ability. BOX 2994, Air Condi- 
tioning & Refrigeration News. 


ONE OF Carrier's leading distributors of 
air conditioning and _ refrigeration has 
opening for chief engineer who can as- 
sume full responsibility for engineering, 
estimating, and over-all supervision of 
other less experienced engineers. Applica- 
tions to 100 tons capacity. Must be gradu- 
ate and thoroughly experienced. Executive 
ability essential. We are well established 
and financed. Volume over $750,000.00 per 
year. Located in large middlewestern 
city. Write full details of experience in 
previous positions, age and remuneration 
expected. Your reply will be held confi- 
dential. Interview will be arranged at our 
expense. BOX 3007, Air Conditioning & 
Refrigeration News. 


MANUFACTURER'S SALES agents want- 
ed to represent well-known, reliable 
manufacturer of high quality freezers and 
milk coolers. Territories in Ohio and 
Indiana now open. Agents may add our 
line to non-competitive lines they now 


handle. Applicants must have a proven 
record in the sale of commercial refrig- 
eration. State age, experience, location 


preference and lines currently handled. 
BOX 3008, Air Conditioning & Refrigera- 
tion News. 


FACTORY REPRESENTATIVES wanted 
by leading manufacturer of complete low 
side and condenser lines. Company prod- 
ucts are nationally advertised and enjoy 
excellent reputation. Territories now open, 
south and southeast. Our men have been 
informed of this ad. BOX 3009, Air Condi- 
tioning & Refrigeration News. 


DISTRICT SALES manager in _ region 
consisting of Michigan, Ohio, Indiana, 
Kentucky, West Virginia with air condi- 
tioning and refrigeration background and 
proven record in sales and management. 
BOX 3011, Air Conditioning & Refrigera- 
tion News. 


RETAIL SALES manager for key Frigid- 
aire dealership in the fastest growing city 
in the southwest. Applicant must be 
experienced and aggressive, and able to 
handle hard-hitting sales organization. 
This is a permanent and profitable con- 
nection for the right man. Write BOX 
3014, Air Conditioning & Refrigeration 


News giving complete information. 


3 phase motors $248.00 each. Ten model 
495 5-HP Copeland water cooled ‘‘Freon’’ 
machines equipped with 26 Copeland com- 
pressors and 5-HP 3 phase motors $278.00. 
all F.0O.B. Kansas City, Missouri. These 
machines are brand new in original Cope- 
land crates and carry the one year factory 
guarantee. 10% deposit required with all 
orders, balance C.0.D. THE NAT CORPO- 
RATION, 2710 McGee, Kansas City, Mis- 
souri. 


SUBJECT TO prior sale: Hermetic Chief- 
tain units—% H. P., $44.50; % H. P., 


$48.50. Other well known hermetics: % 
H. P., fan cooled, $52.50; 4 H. P., fan 
cooled, light duty, $57.50; %4 H.P., fan 
cooled, heavy duty, $59.50; % H. P., fan 
cooled, $69.50. Open units, standard 
makes: 4 H. P., $54.50; % H. P., $64.50; 


% H. P., $84.50. Above prices quoted on 
lots of six. All open units are 60 cycle, 
single phase. All above units new, carry- 
ing factory warranty. Write for unit list. 
Penn type 260 Apol low pressure control, 
$4.25. Penn type 262 Apol high pressure 
control, $4.25. Minneapolis-Honeywell dual 
pressure control, $4.50. Detroit Lubricator 
low pressure control, $4.25. G. E. blower 
fan motor with 10” fan, $4.50. Superior 
heat exchanger, 13” over-all, %” x 5%”, 
$4.75. Mueller heat exchanger, 141%” over- 
all, 3%” x 54”, $5.00. Kramer Trenton panel 
blower complete, ™% ton, $30.00. Superior 
master drier 14” flare x 14%” x 5%”, 75¢. 
U. S. ‘‘Freon’’ gauge, 4%” face, 30” vac., 
150# or 300%, with corresponding temp. 
scale with red warning hand and mount- 
ing holes, $4.50. Scientific Instrument Co. 
dial thermometer, 414” face, minus 40 to 
plus 120, 5 ft. tube, $4.50. 1 set U. S. 
“Freon’’ gauge, 214” face, 100# compound 
and 300# pressure, temp. scale, recal. and 
mounting holes, $3.50. Ranco type KW- 
412 cold control complete, $4.00. American 
Injector oil separator, % ton, $3.50. Cold 
plates: 1—30” x 55”, 2—30” x 64”, 3 to a 
set, $35.00. 6—5 Ib. cans Davison refrig- 
eration silica gel, $6.00. 1—5 lb. can 
Davison refrigeration silica gel, $1.10. 
Crouse-Hinds vapor proof. refrigerator 
light, with guard, $2.50. WALTER W. 
STARR, 1207 George Street, Chicago 13, 
Illinois. 


25% LESS THAN distributors cost on 
McQuay air conditioning lowside assem- 
blies. Complete with housing, blower, 
motor, filters, cooling and heating coils. 
Can be purchased without heating coils. 
ST models in capacities from 5 to 30 ton. 
All new, crated. TALBERT-THOMAS 
COMPANY, 160 E. Grand Avenue, Chicago. 


heating fluid, means for conduc op 
heating fluid in vapor form f, y the 
boiler to the generator, means ° eo . 
ducting the refrigerant in vap — fo. 
from the evaporator to the absor’ «; at 
a device comprising a diffuser ; which 
said vapors are combined. . 

Ga 
LIQUID RECEIVERS (Weatherh. ,q) fo 
% H.P. condensing units, 250 pi ces, ai 
new at $2.50 each. Subject to pr or sale 
BOX 3010, Air Conditioning & R rigera. 
tion News. - 
ONE (1) 7% x 7% Vilter ammo: a com 
pressor, forced-feed lubrication, ee-belt 
drive, automatic cylinder unlo: jer on 


compressor, 50 H.P. motor, with a: tomatie 


across-line starter. Two (2) » yp 
Westco pumps. One (1) 10 ton ©] and 
tube brine cooler with agitator. ne (1) 
Carrier model 15T7 cold diffuser. Ine (1) 


Carrier model 15T2 cold diffuser, One 
(1) Carrier model 9Q7 evaporative con. 
denser with ammonia _ receiver. 


BUSINESS OPPORTUNITIES 


FOR SALE or license: air conditioning 
new basic method. Patent 2,405,812 issued 
August 13, 1946, 15 claims allowed. This 
patent covers a new basic method of re- 
moving moisture from the air by vapor 
pressure difference. This new method wil] 
remove up to 50% or 60% latent heat and 
lower temperature only 10° or 15° ag 
required. Savings of 25% to 40% in con- 
densing unit capacity can be made. De- 
velopment work has been done by market- 
ing .a room cooler called The Latenaire 
for three full seasons. Inquiries by repu- 
table manufacturers solicited. THOMAS 
W. BINDER, 1025 Broad St., Newark, N, J. 


CLOSE TO Los Angeles—a well estab- 
lished commercial refrigeration and fixture 
business. Nationally known, exclusive 
lines. Small locker plant in conjunction. 
Grossing over $150,000. Need experienced 
partner and $10,000; can double. Or will 
sell all or part. Terms to responsible 
party. Splendid opportunity; fastest 
growing county in Calif. Wonderful 
climate. FRIGID FOODS CABINET (Co., 
3224 E St., San Bernardino, Calif. 


FOR SALE—established commercial re- 
frigeration sales and service business in 
Lynwood, California, a suburb of Los 
Angeles. Consists of new stucco building, 
stock and complete shop equipment. Do- 
ing good business. Selling because of 
illness. LYNWOOD REFRIGERATION 
CO., 11042 S. Atlantic, Lynwood, Calif. 


REFRIGERATION GRADUATES; discour- 
aged with your progress? Now, a copy- 
righted booklet helps you help yourself 
to, find the type of work you want, gain 
experience, or start your own business. 
Contains many practical ideas $1.00 post- 


paid. REFRIGERATION ADVISORY 
SERVICE, Dept. N.. 3155 Chippewa, St. 
Louis 18. Mo. 


PARTNER WANTED-—for 18 year old air 
conditioning and commercial refrigeration 
business in NY metropolitan area. Sales 
experience and ability in line more essen- 
tial than capital. Real opportunity for 
right party. BOX AN 1665, 113 W. 42 
m.. We &. 


ADVERTISER—MANAGING director and 
majority shareholder of private limited 
company, Gt. Britain; owner of freehold 
factory approximately 5,000 sq. ft. produc- 
tive space, occupied by company manu- 
facturing refrigeration components and 
small accessories, desires to contact 
American manufacturer with capital and 
patent rights available to develop expan- 
sion valves and/or controls in Gt. Britain. 
Full facilities and control assured to in- 
vestor. BOX 2989, Air Conditioning & 
Refrigeration News. 


MIAMI, FLORIDA—a leading refrigera- 
tion, air conditioning, television, and 
appliance sales and service establishment 
—in same Miami location ten years. 
Grossed $150,000 and netted $20,000 last 


year. Will sell for $7,500 to cover truck, 
equipment, and improvements plus mer- 
chandise inventory at cost—about $8,000. 


BOX 2992, Air Conditioning & Refrigera- 
tion News. 


WELL ESTABLISHED commercial and 


household refrigeration company in north- 
eastern Indiana. Trading area of over 
350,000. Sales gross $480,000.00 year. 
Well equipped and excellent elusive 
lines, with territories. Illness nec°=sitates 
selling. BOX 3000, Air Conditioning & 
Refrigeration News. os 
FOR SALE: well established comercial 
and household refrigeration sa! and 
service business in Southern Calif: ia 1 
town of 35,000 population. Well e pped 
shop, good stock, good lease. wner 


wants to retire. BOX 3005, Air C: tion- 


ing & Refrigeration News. 


— 


LARGE EASTERN plant producin 2bi- 


nets and freezers has open capa‘ for 
manufacture of food freezers, sm do- 
mestic refrigerators, and_ refri ited 
vending machines under your own 2mé 
brand. Modern facilities and avail lity 
of components assures steady proe ion 
in volume. All bona fide communi ons 
answered promptly. BOX 3013, Air ‘ ndi- 
tioning & Refrigeration News. = 

MISCELLANEOUS = 
GIVE USED refrigerator shelves nev ok 
for greater profit and faster sales. S! vee 
refinished in gleaming white plastic Ve? 
Bonderized zinc plate; carry one vear 
guarantee. 48 hour service. $1.5 4 
shelf; ship parcel post or expres 0 


42461 Clemens 


H. C. FISCHER & CO., 
Road, Plymouth, Michigan. 
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Refrigeration Problems 


and their Solution 
by Paul Reed 


For Service and Installation Engineers 


Abs orption-Type 
Refrigeration (7) 


In ,vevious instalments we have 
step-by-step, the processes in 


traced 

produ. 18 refrigeration by the ab- 
sorptic : system. We have found how, 
paradoically, “cold” may be pro- 
duced o one part of the apparatus 
(the evaporator) by heating another 
part © the apparatus. 


We iiave learned that in the ab- 
sorptio:: system, the combination of 
the ab orber and generator takes the 
place of the compressor in the com- 
pressioi system. We have learned 
how the action of the absorber is 
similar to that of the suction or 
intake stroke of the compressor; how 
the generator performs approxi- 
mately the same functions as the 
discharge stroke of the compressor. 

Finally we studied how two young 
Swedish college students, Munters 
and Platen, found that they could 
make an absorption system perform 
without using moving parts, by intro- 
ducing hydrogen into the system and 
by giving the generator ‘“percolator 
action.” 

We studied the Munters-Platen 
system and traced the action of the 
ammonia, the water, and the hydro- 
gen, through a simple diagram that 
contained only essential parts of such 
a system. 


THE SERVEL REFRIGERATOR 


As could be expected, the Servel 
refrigerator that uses the Munters- 
Platen absorption system has been 
highly developed to make it as useful 
as possible in all climates and to give 
it maximum efficiency. 

We are now ready to study the 
actual system used by Servel, rather 
than a simple diagrammatic system 
that we have previously used for 
explanatory purposes. 

Fig. 3 shows a diagram of the 
present Servel unit in action. We 
will lightly retrace the cycles of the 
ammonia, the water, and the hydro- 
gen, pausing briefly to explain some 
of the parts of the apparatus that 
are shown in Fig. 3 and that are 
used by Servel principally to increase 
the efficiency and applicability of the 
unit and to reduce its cost of opera- 
tion. 

As convenient a point of starting 
as any is the absorber, indicated at 
(4) in Fig. 3. The heat laden anhy- 
drous ammonia vapor, mixed with 
hydrogen gas, is shown coming down 
from the evaporator (3) through the 
inner tube of the gas heat exchanger 
(8), where it meets and is absorbed 
by the weak aqua coming to the ab- 
sorber from the upper vessel (11) 
of the generator. 

As the ammonia vapor is absorbed 
into the weak aqua, the hydrogen 
that has been traveling with it is 
released; and the hydrogen, being 
lighter than the ammonia vapor, is 
pushed back up through the space 
between the inner and outer tubes of 
the gas heat exchanger (8). 

In the meantime, the aqua, which 
has now become strong aqua because 
it has gained the ammonia vapor 
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Fig. 83—Above shows a diagram of the Servel unit in action. 
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GENERATOR (1) 


Reproduced by permission from Servel, Inc. 


the space between the inner pipe and 
the outer pipe of the liquid heat 
exchanger (9) back to the lower part 
of the generator by way of the 
analyzer (6). 

From the lower vessel (1) of the 
generator, the strong aqua is pumped 
to the upper vessel (11) of the gen- 
erator, through the percolator tube 
(10). 


WHY IT ‘PERCOLATES’ 


The lift of the liquid through the 
percolator tube (10) is caused by the 
formation of a vapor pressure in the 
small dome (1b). This forces liquid 
from (1) upward, until the level of 
the liquid in (1b) drops below the 
end of the percolator pipe. Pumping 
then stops until the liquid level has 
risen to seal the lower end of the 
percolator tube (10). 

Let us return for a moment to the 
gas heat exchanger (8). The am- 
monia vapor coming from the cold 
evaporator is quite cool. The hydro- 
gen going back to the evaporator 
from the absorber is rather warm, 
although most of the heat of absorp- 
tion is dissipated to the air from the 
finned tube of the absorption coil (4). 


WHAT THE GAS AND 
LIQUID EXCHANGERS DO 


Nevertheless, the hydrogen should 
be as cold as possible, so that it will 
not warm up the evaporator. So the 
cold ammonia vapor and the warm 


Reproduced by permission from Servel, Inc. 


Fig. 3-A—Is a phantom view of 


passing through the space between 
the inner and outer tubes of the 
liquid heat exchanger, enroute from 
the absorber to the generator, is much 
cooler than the generator. 

Therefore, the hot weak aqua from 
the generator is put into thermal con- 
tact in the liquid heat exchanger, 
with the cooler, strong aqua from 
the absorber. This cools the hot, 
weak aqua and heats the relatively 
cool, strong aqua, which is just what 
we want to do, for efficiency is raised 
by both operations. 

Number (12) is simply a finned 
tube that allows the weak aqua to 
cool some more before it goes into 
the absorber (4). 


WHAT HAPPENS IN THE 
ANALYZER 


Before the strong aqua from the 
absorber is fed to the lower part of 
the generator, it passes, as we have 
seen, through the liquid heat ex- 
changer. After this, it goes into the 
“analyzer” (6) where it is first heat- 
ed by the hot vapor from the upper 
part of the generator (11) being 
bubbled through it. 

Not only does this “pre-heat” the 
strong aqua, but some of the am- 
monia vapor is thus driven off from 
the strong aqua, directly from the 
analyzer up to the tube leading 
through the rectifier (7), to the con- 
denser (2). 

Additional ammonia vapor is 
driven off directly from the analyzer 
by the heat from the gas flame, so 
that the aqua enters the lower part 
of the generator much weaker than 
when it entered the analyzer. 

Another action takes place in the 
analyzer. The vapor boiled off from 
the upper section (11) of the genera- 
tor, is a mixture of ammonia vapor 
and water vapor. This vapor mix- 


ture passes through the center tube 
of vessel (11) down to the analyzer 
where it is bubbled through the aqua. 

Some of the water vapor stays in 
the aqua and the more volatile am- 
monia vapor bubbles on out and up 
the tube leading, via the rectifier (7), 
to the condenser (2). 

(To Be Continued) 


Group of Investors Buys 
United Commercial Sales 


LOS ANGELES—Ted Chamberlin 
former head of the United Commer- 
cial Sales Co., refrigeration whole- 
saler here, has announced _ the 
purchase of that organization by a 
small group of investors headed by 
A. H. Reinach. 

Reinach, formerly a vice president 
of the company, has taken charge 
of the business as general manager, 
according to Chamberlin.‘ With one 
or two exceptions, all personnel of 
the organization was retained by 
Reinach. 

Chamberlin said that he will de- 
vote his time to his duties as presi- 
dent of Coldew Corp. 


Powell Evans, Chairman 
Of M & E Board, Dies 


PHILADELPHIA — Powell Evans, 
chairman of the board of directors of 
the Merchant & Evans Co., metal 
manufacturer, died at his home in 
suburban Haverford on Oct. 28. 
Evans was 80 years old. 

He is survived by his wife, Julia 
Estelle Merchant; a daughter, Mrs. 
Henry A. Adams; two brothers; and 
three sisters. 


a Servel refrigerator showing the 
parts involved in -the diagram. 


hydrogen are passed through the gas | 
heat exchanger and the warm hydro- | 
gen is cooled by the cold ammonia 
vapor. | 
Now refer to the liquid heat ex- 
changer (9). The weak aqua in the | 
inner tube is hot, for it has come | 
from the hot generator. It should be | 
cool to best absorb ammonia vapor | 
in the absorber to which it is going. | 
On the other hand, the strong aqua 


from the evaporator, flows by gravity 
into a reserve vessel. From _ this 
vesse.. the strong aqua flows through 
a 
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m « coolers, where the temperature around the control or 

or the capillary tube may be colder or warmer than the 
controlling bulb temperature, and where cross ambient and 
te-\perature controls with high pressure safety cut-out are needed. 
A:< your Ranco wholesaler to show you the 

Ronco Type O-1414, O-1477 and the O-1514 today. 
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CONTROLS 


ror MILK COOLERS 


More than 15,000,000 Ranco Refrigeration Controls now 
in use attest the sound engineering and precision craftsmanship 
whch marks the manufacture of a product built for dependable 
The Ranco line is complete, including controls for 
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with Kaw FIRST 


© Specialists In Refrigeration 


® More Ranco Controls In Use | 


@ Less Stock To Carry 


®@ Greater Customer 
Satisfaction 


® Dependability 
®@ More Profit For You 
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O-1414 


Kanco Duc. 


COLUMBUS 1, 


Sree 


i, 


y- 


FAST EASY WAY TO KEEP STOCKS COMPLETE 


SERVICE 


2511-2611 LAKE STREET 


Order From Our Great New Value-Filled 
CATALOG 


Your best source for all Refrigeration, Air Conditioning, 


Heating Parts and Supplies. Write on your letterhea 
for copy. Orders filled same day received. 


THE SUPPLY HOUSE THAT SERVICE BUILT © Wholesale Only 
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MELROSE PARK, ILLINOIS 


THE Mhodem 
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SODA FOUNTAIN 
EQUIPMENT 


3 Sink Bobtail 


Carbonator 


WRITE OR WIRE TODAY 
FOR DETAILS ON. 
THE FULL LINE OF 

EVERFROST EQUIPMENT 


ANDERSON & WAGER INC. 


8701 South Mettler Street + Los Angeles 3, Calif. 


© Self-contained carbonator 
¢ No Messy water bath 

® Low operating cost 

© Easy to install 

© Minimum upkeep 


Engineered and built by fountain specialists, 
the EVERFROST “balanced line” of fountain 
equipment is designed to offer a completely 
MODERN fountain that fits the exact require- 
ments of your installation. Every fountain is 
available as a completely self-contained unit 
with the new Everfrost Refrigerated Carbona- 
tor and Water Cooler, or may be hooked up for 
remote installation. EVERFROST Fountains com- 
pletely eliminate the messy, hard to clean 
water bath, reduce installation costs, and give 
you large volume fountain service in a mini- 
mum space. 


There's an EVERFROST Fountain built to do your job. 


Fountainette 
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HERMETIC DEMONSTRATION 
WAS IN WASHINGTON 


Refrigeration Contractors 
Association of Chicago 
228 North LaSalle St. 
Chicago, IIl. 
Editor: 

I think your reporting, in your 
issue of Oct. 4, of President Ed 
Wright’s talk at Detroit will lead 
readers to a wrong opinion. 

As it reads, although is does not 
say so, it sounds as though demon- 
stration before representatives of the 
United Association on hermetic units 
was made at Chicago. This was not 
the case, and I think it should be 
cleared up that the demonstration 
referred to took place at Washington, 
D.: '<. 

H. E. WHEELER 


Chairman of Publicity Committee 


WANTS FROZEN FOOD BOX 
FOR USE BY SALESMEN 


Goodling Electric Co. 
335 West Market St. 
York, Pa. 
Editor: 

We would like to find out who 
makes an insulated bag or box that 
could hold frozen food for a period 
of possibly eight hours without the 
use of dry ice. This could be a metal 
container or a cloth bag. The size 
isn’t so important. 

Our idea is to use this for our 
salesmen in promoting freezers. I 
have been reading your editorials on 
freezers for some time and heartily 
agree with your ideas. Knowing that 
freezers must be promoted like re- 
frigerators years ago in the early 
days of mechanical refrigeration, I 
have had approximately $300 worth 
of frozen food of a local variety 
frozen during this summer, including 
such things as peaches, strawberries, 
peas, corn, and a few other items. 

We have very carefully checked 
the cost of these items per pint 
against canned fruits and vegetables 
purchased in a store and what I 
would like to do with this bag or 
container, is to have each one of my 
men take this frozen food out to 
their prospects and when they have 
an interesting prospect, use it in- 
stead of all conversation to prove 
the taste and savings both. 

It is my idea that we carry such 
orange juice, small portion of cake, 
and a few other things that would 
make their mouths water. In other 
words, have something for every- 
body’s appetite and use the idea that 
a picture is worth ten thousand 
words. Here of course, they would 
have the picture in the true sense 
and they would see it and eat it. 

I further believe, that if this food 
was pulled down to possibly -10 or 
20° F. and then put in this container, 
it would hold without any other 
means and my problem has been to 
find this container. Knowing that you 
are very much interested in the pro- 
motion of freezers, I would appreci- 
ate any information that you could 
give me, as to who the manufacturer 


might be and what type of container 
ic 48: 

We had, sometime ago, one con- 
tainer which proved very satisfactory 
as an experiment, which was made 
by the Aeronautical Supplies, Inc., 
Reading, Pa. It was in a form of an 
insulated bag. Although it was not 
large enough, it did hold a limited 
quantity of things very nicely. How- 
ever, this company has now since 
gone out of business. 

CHARLES G. EYSTER, 


ICE INDUSTRY ANGERED BY 
‘UNFAIR’ ADVERTISEMENT 


National Association of 
Ice Refrigeration Manufacturers 
1706 L St., Northwest 
Washington 6, D. C. 
Editor: 

Knowing your policy of fair play 
I appeal to you to give some pub- 
licity through your columns to a 
scurrilous advertisement put out by 
the American Iron and Steel Insti- 
tute and appearing in the Washing- 
ton Post on Oct. 13, 1948, of which 
I enclose a copy. 

I understand that this advertise- 
ment appeared in hundreds of news- 
papers throughout the country, and 
in my judgement is a direct slap at 
Ice Refrigeration. As a matter of 
fact there has not been a wooden ice 
refrigerator made in the last ten 
years, anywhere in the United 
States for household use, and while 
there are more than five million ice 


refrigerators in use, all of which are ® 


made of steel, a very large per- 
centage of them are provided with 
a drain connecting with the sewer, 
so that there is no danger of leak- 
age, as illustrated in the enclosed 
advertisement. 

There are more than 6,000 Ice 
Companies in the United States pro- 
ducing up to five million tons of 
ice a year and we naturally resent 
any advertising which would tend to 
influence the public that ice refrig- 
eration is impractical, or out-moded. 


E. G. VAIL 


55-FOOT LONG CASE WAS 
‘DESIGNED THAT WAY’ 


C. V. Hill and Co., Inc. 
Trenton, N. J. 
Editor: 

We have read with interest the 
story on page 21 of your Oct. 18 
issue of AIR CONDITIONING & REFRIG- 
ERATION NEWS headlined “Carl’s 
Supermarket Welds Cases Together 


To Form 55’ Self-Serve Meat Dis- 
plays.” 
We most certainly appreciated 


reading copy in your fine publication 
and especially that referring to Hill 
refrigerated display cases. However, 
your reporter in this particular in- 
stance seems to have been so favor- 
ably impressed by the smooth, well 
matched and flawless line-up of Hill 
self-service refrigerated cases, that 
he naturally assumed the ends had 
been removed and the cases to be 
joined by welding. 

Of course, this assumption is in- 
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correct. C. V. Hill & Co., have been 
manufacturing both service and 
self-service refrigerated display cases 
for foodstuffs for over 10 years. The 
cases in this particular instance are 
self-service meat cases, single deck, 
open type, designed for meats or 
dairy products, built of add-a-unit 
sections which permit a continuous, 
uninterrupted display of almost any 
size. These cases are made in 8-ft. 
and 11-ft. sections without ends, 
which allows them to be joined, if 
desired, in the above manner. 

We are passing the information 
along to you for we know you will 
be interested in knowing the true 
facts. 

R. J. PARCELS, JR. 


‘AMERICANISM’ COLUMN 
CALLED THE TOPS 


York Corp. 
York, Pa. 
Editor: 

You have written many fine arti- 
cles on “Americanism,” but I think 
the best of them all is your column 
“Inside Dope” in the Oct. 25, 1948 
issue of AIR CONDITIONING & RE- 
FRIGERATION NEWS. 

More power to you. 

L. S. MORSE 


CALLS EDITOR WINNER 
BY A KNOCK-OUT 


Werner Refrigeration Products 
Tampa 1, Florida 
Editor: 

Re: Taubeneck-Garvey controversy 
Oct. 11. I say Mr. Taubeneck won by 
a Knock-Out in the first round. The 
lay-out man had HELL in the wrong 
place. 

W. LES WERNER 


Cory Corp. Pledges Not 
To Raise Retail Prices 
During Rest of Year 


CHICAGO — Cory Corp. will not 
increase the retail prices of its appli- 
ance line during the balance of 1948, 
J. W. Alsdorf, president, announced 
recently. 

However, Alsdorf said it was im- 
possible to forecast what action 
might be necessary by the company 
after Jan. 1 in view of the still in- 
creasing cost of labor and materials. 

In his opinion, the price of table 
appliances generally is now reaching 
a dangerously high peak. He warned 
that continued action on the part of 


manufacturers to constantly increase 


retail prices was likely to result in 
many products being priced right 
out of the market. 

On the basis of presently-estab- 
lished prices, Alsdorf pointed out, it 
is true that manufacturers are not 
able to make their normal full-scale 
mark-up on their products. But the 
time has come, he said, for manufac- 
turers to stop the continual round 
of price increases. 


Mrs. Hainsworth Dies 


NEW ROCHELLE, N. Y.— Mrs. 
Hawley Lafitte Hainsworth, wife of 
Dr. W. R. Hainsworth, vice president 
of Servel, Inc., died Nov. 9. 

Mrs. Hainsworth was well-known 
to many members of the industry 
through her attendance at many 
meetings with her husband, who is a 
past-president of the American So- 
ciety of Refrigerating Engineers and 
active on many technical committees. 


N.Y. Rebuilding Firm 
To Open Boston Brar. -h 


BOSTON—Technical Refrige tion 
Specialists, New York firm spec 4]jz- 
ing in the rebuilding of hermet’ re. 
frigerating units for dealers and >2ry_ 
ice firms, is opening a branch e ‘ap. 
lishment here on or about Dr 4 
officials of the company annou ced. 

The Boston branch will be lo-xteg 


at 1891 Washington St., and o¢q) 
personnel will be employed. 
Technical Refrigeration Spec ists 
was formed after the War by iree 
veterans, all of whom had expe: nce 
in and out of the service in refr: erg. 
tion work, and has since becom one 


of the largest hermetic rebu: jing 
companies in the country. 


Stewart Heads Philco 
Service In Detroit 


DETROIT—Robert Stewart, ©. one 
time eastern district manage” for 
Servel, Inc., was recently app-inted 
refrigeration sery. 
ice manage: for 
the Detroit divj- 
sion of Philco Dis. 
tributors, Inc. here, 

This  organiza- 
tion is taking over 
service operations 
which in the past 
had been farmed 
out to contracting 
service firms. 

Stewart, well 

Robert Stewart known throughout 
the industry, has also been associated 
with .J. M. Oberc, Inc. and Hudson 
Products Co. of Detroit. 


BU UW HEAT TRANSFER PRODUCTS 


Jie STOCK UNIT 


» qnwen lo every Heed | 


BUSH WATER, STEAM AND DX COILS are supplied in standardized 
and matched sizes and singly or in combination can be arranged to 
fit practically any installation. Top materials. Conservatively rated. 


BUSH HEAVY DUTY COOLERS, floor and ceiling type, are designed 
for easy installation and service .. . fill practically every refrigera- 
tion or air conditioning need. Expert engineering and workmanship. 


FLOOR TYPE UNIT — 

Air conditioning: 10-35 tons. 

Product Cooling: 24,000- 

96,000 BTU/HR arc 10° 

TD above 32°. 24,000-90,000 

BTU/HR at 10° TD below 
_ 32°. Buile in two sections for 
Ne quick, easy installation. 


Write TODAY for the new BUSH 


Catalogs 
Water, Steam and DX Coils and Heavy 
Duty Coolers . . 
plete engineering data to help you plan 
and specify. Address Derr. C5. 


CEILING TYPE UNIT — 

Air Conditioning: 5-25 tons. 
Product Cooling: 24,000- 
48,000 BTU/HR at 10° TD 
above 32°. The last word in 
efficient design and operation. 


j 
STEAM COILS... 
O-GEE curved 
tubes for expan- 
‘siom stresses .. . 
large tubular headers . 


DX COILS... 


Low pressure drop 
circuiting... 


tubes... han- 
ically expadded fin-to-tube bond .. . 
turbule reating finger spacers. 


. . Standard 
BUSH materials and workmanship. 


pressure -type _ re- 


frigerane distributors . . . 
conservative ratings . . 


sound, 
‘ . reinforcing 
tiebars for high structural strength. 
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